mee nds of domestic, commercial and _ in- 
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Hackney Cylinders are subjected to gruelling tests—air 
pressure tests, hydrostatic pressure tests, pull tests, tests on 
welds, checks on materials, manufacturing and welding 
procedures. These tests are far in excess of I.C.C. tests and 
reflect the superiority of Hackney L-P Gas Cylinders. These 
containers pass these tests because every cylinder is backed 
by experience—over 44 years—in the manufacture of com- 
pressed gas cylinders. 

It is this experience that provides the correct design, the 
proper balance between light weight and strength, the easy 
handling and low-cost transportation of liquefied petroleum 
gas. Yes, and out of this experience will come even greater 
improvements and developments. 


There is no substitute for experience. 


Pressed Steel Tank Company 


Manufacturers of Hackney Products 


Main Office and Plant: 1487 South 66th Street, Milwaukee 14 
1399 Vanderbilt Concourse Bldg., New York 17 ¢ 227 Hanna Bidg.,Cleveland 15 
208 S. La Salle St., Room 2069, Chicago 4 
552 Roosevelt Bidg., Los Angeles 14 
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itsburgh LPG Metering Units effi- 
ently measure butane, propane or 
lule-propane mixtures. They speed 
hd handling, provide accurate rec- 
is for business operation, and pro- 
tt against losses from leakage or 
ud. They build good will by assur- 
the customer of correct measure. 
N€onomical unit to buy and in- 
ull Pittsburgh Liquid Butane-Pro- 
i¢ Meters can be counted upon to 
iy for themselves in savings. 


RGH EQUITABLE METER DIVISION 


ROCKWELL MANUFACTURING CO. 
PITTSBURGH 8, PA. 
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entlemen : 
It has been brought to our atten- 
in by our truck drivers and other 


ff vapor through the vapor return 
wlve when dispensing liquid to a 


alin. 

Will you please advise us if this 
procedure is permissible. No doubt 
is has been brought to your at- 
ention before, and we would appre- 
ite this information at an early 


E.R. 

South Dakota 

It is not permissible by code to remove the 
ness flow valve disc to permit a better flow 
vf vapor. This is considered very bad prac- 
ie, for it eliminates the protection of your 
ness flow valve thereafter. 

The usual method of obtaining better flow 
to use a valve of the next larger tank 
upping size.—Ed. 

e 


entlemen : 
Qn natural gas water heater there 
sawarning stating this heater must 
wt be used with bottled gas butane 
t other liquefied petroleum gases. 
Nil you please advise why? 
C.U. 
ona 


IPGas water heaters require different 
m orifices and sometimes different burner 
tt size from those made for natural gas. 
HU regulations also demand fully auto- 
ulie shutoff on pilot and main burner. Nat- 
gas burners can be converted, but if 
mfacturer says not to, it may be due 
necial construction. Sometimes special ther- 
ig hy adjustments thereof, are neces- 


. 


vtttlemen : 
We are interested in obtaining cyl- 
Mt testing equipment such as that 
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described on Pages 152-5 of the 
Handbook Butane-Propane Gases and 
would appreciate knowing where 
such equipment can be purchased. 
M.G.C. 

New Jersey 

We refer you to the Testing Equipment Co., 
P. O. Box 5061, Chicago, Ill.—Ed. 

* 


Gentlemen: 

We are advised that there is being 
made and distributed a butane and 
propane attic furnace. We are 
anxious ta know more about this, 
and would greatly appreciate your ad- 
vising us the name of the dealer or 
company that handles same. 

E.N. 
Mississippi 

We do not know of anyone who manufac- 
tures equipment designated as an attic furnace. 

Floor furnaces, wall heaters and central 
furnaces for basement or main floor installa- 
tion are common and the Reznor Manufactur- 
ing Co., Mercer, Pa., makes a heater which is 
suspended from the ceiling. It may,be that 
you have reference to this last named appli- 


ance. If so, I suggest that you write to them 
at the indicated address.—Ed. 


Gentlemen: 

It is my intention to start a butane 
business in North Carolina sometime 
in the next few months. Can you give 
me any suggestions as to planning 
for a successful operation of such a 
business ? 

Do you believe that it would be pos- 
sible for me to get enough equipment 
in, say, three or four months to make 
it profitable for me to enter this busi- 
ness? Can you see any indication of 
the tank car shortage letting up by 
that time? 

‘At present I am operating my own 
service station business and have 
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been in this kind of business for over 
15 years. Where would be the best 
place for me to get technical knowl- 
edge necessary for a butane busi- 
ness? 


H.C.M. 
Arkansas. 


The National LP-Gas Institute, P.O. Box 
2422, Tulsa, Oklahoma, conducts a school for 
instructing men in the fundamentals of our 
industry. The same school is now preparing a 
correspondence course and this might be a 
good way for you to get the information you 
desire. 

I am enclosing copies of tables of contents 
of two books which we publish, the only text 
books on the industry. They are Handbock 
Butane-Propane Gases and the Bottled Gas 
Manual. If you have these and “BUTANE- 
PropANE News” and if you take the cor- 
respondence course referred to above; you cer- 
tainly will be well fortified with general in- 
formation. 

I hesitate to prophesy the availability of 
equipment and appliances four months hence 
but there is every indication that the situation 
is going to improve rapidly. There are ex- 
ceptions, however, as a few items are so much 
in demand that it may be a year or more 
before they become available. 

I think the best thing for you to do would 
be to take a copy of our magazine and write 
to such manufacturers of appliances and 
equipment as you desire. Also fuel suppliers. 
From the last named you can learn defi- 
nitely regarding their ability to supply you 
with fuel in tank car shipments.—Ed. 


e 
Gentlemen: 


I am just entering the LPG busi- 
ness and trying to locate a company 
to place my insurance with. 

Beginning on Page 17 of the Octo- 
ber issue of BUTANE-PROPANE News 
is an article discussing Insurance. I 
wonder if you would be kind enough 
to get me the name of the company 
referred to. 

S.0.B. 
Alabama 


I am pleased to give you the name of the 
Liquefied Petroleum Gas Insurance Under- 
writers, 1918 Tauromee Avenue, Kansas City 
2, Kansas. This firm specializes in this class 
of coverage.—Ed. 
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Gentlemen: 


I want to get into the butane-pro. 
pane gas business, but do not know 
anything about it; have had exper. 
ence in furniture business. Do yoy 
think a boy with high school educa. 
tion and -one year of college could 
learn enough to start business from 
the course of the National L-P (gs 
Institute at Tulsa, Okla:? 

J.L.P. 
South Carolina 


I am sure that your general education ha 
been sufficient to justify your considering 
going into the liquefied petroleum gas busi. 
ness. 

The matter of practical experience an/ 
some technical knowledge of the fuel ar 
essential, however. These you must learn ani 
I am confident that the course at the National 
LP-Gas Institute in Tulsa would give you th 
necessary basic knowledge. If you could sup 
plement that with some actual work in the 
field as an employe of some operating deale 
for a short period of time, you would receiv 
great benefit.—Ed. 


e 
Gentlemen: 

We have two tailor shops which 
want to convert their boilers from 
fuel oil to butane gas. They have li 
Hp. “Steammaster” automatic water 
type upright boiler. I would like to 
know how the operating cost of bi- 
tane gas at 8% cents per gallon wil 
compare with distillate fuel at 8 cents 
per gallon. 

V.W.K. 


Texas 


The cost would be approximately the same 
but with gas, you get better combustion at 
better control. Operation on gas eliminate 
soot and other disagreeable effects. Everythine 
considered, the overall cost would probably 
less in the long run when using gas and 
would justify the conversion. Conversion cas 
would be nominal.—Ed. 


@ BUTANE-PROPANE News welcomes lett" 
from our readers, but it must be un 


that this magazine does not necessarily (# 
cur in opinions expressed.—Editor. 
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COMMENT 


F the U. S. Bureau of Mines report 
lit the California marketed produc- 
tin of LP-Gas for 1945 presents a 
basis for comparison of usage for the 
rest of the country, random specula- 
tion upon the growth of the industry 
has been out of line. 

On the Pacific Coast, the 1945 in- 
crease over 1944 was but a little over 
12% (See Page 23.) 

True, the real postwar expansion has 
occured in 1946, even though so seri- 
ously handicapped by shortage of sup- 
plies, but whether or not it will ap- 


proach the figures offered by industry — 


members may now be seriously ques- 
tioned. These estimates have run from 
20% to 50%. 

We will only have to wait another 
month to get the highly reliable esti- 
mate for 1946 that Geo. G. Oberfell 
prepares annually in advance of the 
Bureau of Mines official figures. 

The nation-wide report by the Bu- 
reau for 1945 will probably be avail- 
able by next month, also. 

* 

Over a 10-year period, involving 
nearly 34% million cases, the NBFU 
finds the principal cause of fires 
(29.44%) to be careless use of matches 
and smoking. 

(Where do you throw your matches 
ind cigarette butts?) 

Defective electric wiring, electric 
appliances and misuse of electricity 
accounted for 10.28% as against but 
8% charged to gas. 

The Underwriters believe 9 out of 
10 fires are preventable. 

Are you doing your part? 


Col. E. L. Mills lists in a recent issue 
of “Who and What” seven results that 
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may occur from carelessness or lack 
of training, or both. They are well 
worth repeating: 

1. Overfilling cylinders. 

2. Filling containers with improper 
fuel. 

3. Leaving tank truck unattended 
while pumping fuel into consumer’s 
container. 

4, Making unauthorized repairs and 
alterations to control equipment. 

5. Repairing equipment and appli- - 
ances without first shutting off gas 
at container. 

6. Looking for leaks with lighted 
matches. 

7. Exchanging empty cylinder for 
full one without first making sure no 
appliances are in operation. 

4 

An automatic valve that shuts off gas 

supply to kitchen ranges in the event of 

fire is part of an extensive fire prevention 
pregram.,. 
e 

“The dealer should select his financ- 
ing service carefully,” says Frank J. 
Welsh, financing expert, “taking 
many things into consideration; ex- 
perience, stability, customer accep- 
tance, active interest in the liquefied 
gas field, and personalized help in 
formulating and smoothing out sales 
programs. 

“Having made that selection, the 
dealer should take full advantage of 
the help which sales-wise financing 
provides in realizing larger sales 
quotas and more efficient over-all op- 
erations.” (For full text, see Page 40.) 

a 
By Ed. 
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For L. P. G. TRUCK Installations... 
Acres4-the-Frame | 
TANK BRACKET 


AND 


TOOL BOX 


Assembly Kit 


$ 00 i Prior L. P. G. M | 
5 & ca LIST hoth doneher Kit Inlde 


, ; Y Twin Tank Support Bracket 
¢ No Welding Tool Box and Jack Well 

® No Drilling Mounting Clips 

© Three man-hours or less to mount U-Bolt Tank Fasteners 


SIZES AVAILABLE TO FIT ALL TRUCKS 


| 
| 
TRINITY STEEL COMPANY 

CODE U-69 MOTOR FUEL TANKS 
Complete With All Fittings and Countersunk Rotary Gage. | 
As Low as*130.00 Per Pair of 34 Gallon Tanks 


Caompdredte Lime of 
3 & S BUTANE-PROPANE CARBURETION EQUIPMENT 


® Fuel Valves 


® Combination and Straight Gas 
Carburetors 


© Freeze-Proof Vaporizers 
® Regulators and Fittings 











Descriptive Literature and Prices 
Sent on Request 





IMMEDIATE DELIVERY 
D 3 A L £ R § tet ‘ Pp io oO Pp — he J & $ Combination Carburetor and 


L. P. G. Fuel Control Valve 





Write, Wire or Phone 


FLUID EQUIPMENT COMPANY) 


eee 





3107 GASTON AVENUE P. ©. BOX 577 
PHONE TENISON 3-2117 DALLAS, TEXAS 
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Beyond the Whains 


By ELLIOTT TAYLOR 


Ten- Year Testing 


A: the present writing it ap- 
pears probable that the In- 
terstate Commerce Commission 
will accept the recommendations 
of the Bureau of Explosives of 
Bthe American Association of 
Railroads and modify its old five 
year testing rule on ICC 4B (li- 
quefied gas) cylinders to permit 
amaximum of ten years between 
compulsory retests. The Bureau 
has already given its okay to the 
change, which was proposed by 
the Compressed Gas Manufac- 
turers Association. Since in mat- 
ters of this kind the practice of 
the ICC has been to follow the 
reommendations of the Bureau 
of Explosives, it is reasonably 
safe to assume that the new rul- 
ing will be in effect before the 
end of the year. 

As a matter of fact, we are of 
the opinion that the quinquen- 
tal retesting rule has _ been 
honored more in the breach than 
m the observance, particularly 
during the war years when 
many cylinders fell due for test 
and little or no new testing 
‘quipment was available. Recog- 
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nizing this fact, the ICC on June 
6, 1946, granted an extension of 
time whereby owners of cylin- 
ders that had come due for test- 
ing during the period from De- 
cember 7, 1941, to December 31, 
1945, were given until January 
15, 1947, to qualify these cylin- 
ders for service. 

Since cylinders due for inspec- 
tion in 1941 would have been 
manufactured or last inspected 
in 1936, the ICC had already in 
effect recognized the adequacy 
of a ten-year as compared to a 
five-year inspection. Thus, the 
new ruling, if passed, will merely 
recognize as official a viewpoint 
that has already been verified 
by experience. 


One Sixteen to One 


Some very lurid literature 
emitted from time to time by the 
electrical industry has stressed 
the supposedly hazardous nature 
of butane and propane for house- 
hold use, with the implication 
that electricity is the only safe 
fuel for domestic cooking, re- 
frigeration and water heating. 
We recall seeing an outstanding 
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piece of left-handed sales pro- 
motion some years ago that was 
illustrated with an artist’s con- 
ception of a home blowing up 
and the hapless family emerg- 
ing in pieces through the roof. 

We have never felt or advo- 
cated for a minute that the ex- 
plosive nature of gas can or 
should be minimized; on the 
contrary, for the protection of 
customers as well as handlers of 
liquefied gas, we have always 
maintained that LP-Gas, im- 
properly handled, can be just as 
dangerous as electricity. 

A recent issue of “Pyrofacts,” 
an informative and educational 
company publication for dealers 
selling Pyrofax gas, leads us to 
conclude, however, that we 
should modify our stand on the 
question, at least as far as the 
City of Miami, Florida, is con- 
cerned. Here a total of 481 build- 
ing fires occurring within the 
corporate limits of the city dur- 
ing 1945 were listed with their 
causes given. Of the total, only 
six fires were associated with 
gas and appliances, and out of 
this six, five were where city gas 
was used, and only one involved 
liquefied petroleum gas. 

Fires of electrical origin were 
considerably more numerous, un- 
fortunately, since 37 were the 
result of defective wiring and 79 
more were caused by electrical 
appliances and motors, bringing 
the total up to 116. There was 
another one caused by lightning 
but we are going to be charitable 
and leave it out. A score of 116 
to 1 is strong enough evidence, 
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we should say; that whatever »: 
guments the electrical industr 
may use against butane or p 
pane, the one concerning hazaj 
is better skipped. 

Since 1941 Miami has haj; 
liquefied petroleum gas _ oni 

it defines i 


mandatory inspection of inj 
vidual jobs by the city’s burey 
of fire prevention. In genen| 
the laws governing installation 
are in conformity with ther 
quirements set down in the ly. 
tional Board of Fire Underwi. 
ers’ Pamphlet 58. There are 
regulations or rules prevalent 
Miami that cannot be observed 
by safety-conscious LP-Gas « 
erators anywhere, even in th 
absence of local legislation mak 
ing them mandatory. Pampbhle 
58 is free for the asking, an 
there is no excuse for install 
tions being made either in i- 
norance or in violation of it 
reasonable precautions. 

This official record of the citj 
of Miami is a good one to beat 
in mind any time that it 
comes necessary to refute the 
argument that LP-Gas is ha: 
ardous to use in the home. Ati 
if dealers and distributors 1! 
other communities are as aler 
to safety standards as those 
serving Miami must-be, theres 
no reason why every town cal! 
have an equally good record. 

We still admit that LP-Gi 
can be as dangerous as él 
tricity, but apparently on tle 
face of the record, it does! 
have to be, by about 116 tol. 
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Public Power Faces Dimout 


The success of the anti-new 
deal forces in the November 
elections may well have long 
range repercussions that will be 
beneficial to the liquefied gas in- 
dustry. Particularly noteworthy 
is the prospect that some of the 
public power projects that have 
been dear to the hearts of the 
bureaucrats will face hostile 
committees when the 80th Con- 
gress is organized in January. 
Since much of the pre election 
campaigning was aimed at the 
irresponsible and extravagant 
spending of the old administra- 
tion, it is only reasonable to as- 
sume that the new appropria- 
tions committees will be increas- 
ingly hostile to any expansion of 
REA or the various “‘valley” de- 
velopment proposals, all of which 
were headed in the direction of 
federally subsidized power at 
cut rates to the consumer. 


We do not mean to imply that 
electrical expansion into rural 
communities will come to a stop, 
even if REA cooperatives are 
obliged to get their feet out of 
the public trough and find their 
own financing. There are areas 
where hydroelectric power is 
socially desirable, physically 
practical and _ economically 
sound. There are areas where 
electricity will always be tough, 
and Sometimes unbeatable, com- 
Petition for liquefied gas. All 
that gas or any other fuel has 
any right to demand is an even 
break—a crack at the market 
on fair competitive terms. 
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Neither the bottled gas industry 
nor any other industry should 
have to fight a branch of the 
Federal government in selling 
its merchandise or its services. 

The gas man would have no 
right to ask that government 
intervene in his behalf and sub- 
sidize the sale of his product; 
but by the same token he does 
have a right to demand that that 
government which he supports 
refrain from paying part of the 
monthly electric bill of another. 

The so-called public power bloc 
in the House of Representatives 
which numbered 35 or more in 
the 79th Congress has_ been 
trimmed down by the loss of 23 
of its members who were de- 
feated in the November elec- 
tions. They lost their jobs, 
among other reasons, because 
the public had come to the con- 
clusion that bureaucracy as a 
substitute for business has been 
a failure. It is not likely that 
their successors will ignore the 
clear mandate that put them 
into office. 

This does not mean that REA 
cooperatives will cease to func- 
tion; it need not mean that they 
will no longer be vigorous and 
active competition in the rural 
market. But it certainly should 
mean that from here on out they 
will have to play the game by 
the same rules that govern the 
liquefied gas industry, and that 
they will have to stand or fall 
on their ability to deliver a 
wanted service to their consum- 
ers at a price those consumers 
are willing and able to pay. 


2\ 
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Pacific Coast Domestic Use 


Gains 12,956,000 Gals. in 1945 


ELIVERIES of liquefied petro- 
leum gases by Pacific Coast 
marketers increased from 166,913,- 
000 gallons in 
1944 to 187,211,- 
000 gallons in 
1945, principal- 
ly because of an 
increase of 12,- 
956,000 gallons 
in domestic 


usage. 

The use of li- 
quefied petro- 
leum gases for 
internal combus- 
tion engine fuel, 


ED. T. KNUDSEN 
which had been 

decreasing for several years, re- 
versed the trend in 1945 and in- 
creased 3,160,000 gallons. 

Smaller increases occurred in gas 
manufacturing and industrial uses. 
Liquefied gases used in chemical 
plants were included in the Pacific 
Coast Territory data beginning in 
1944, and are segregated between 
gases used for the manufacture of 
synthetic rubber and those used 
for other chemical plant products. 

Synthetic rubber plant usage in- 
creased substantially from 5,876,- 
000 gallons in 1944 to 9,204,000 gal- 
lons in 1945, but other chemical 
plant usage decreased from 19,084,- 
000 gallons to 16,965,000 gallons. 

Deliveries of “mixtures” increas- 
ed to a greater extent than butane 
of propane quantitatively but on 
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a percentage basis butane increas- 
ed 19.4 per cent while propane and 
“mixtures” increased 11.3 per cent 
and 11.6 per cent, respectively. 

In 1944 and 1945 the use of bu- 
tane was confined almost exclusive- 
ly to chemical plant feed stock. The 
total deliveries of 187,211,000 gal- 
lons in 1945 comprised 17,396,000 
gallons (9.3 per cent) butane, 53,- 
330,000 gallons (28.5 per cent) pro- 
pane and 116,485,000 gallons (62.2 
per cent) mixtures. 

1. Domestic Uses. Between 1940 
and 1945 domestic usage of lique- 
fied petroleum gases increased from 
30.9 per cent to 49.9 per cent of 
the total distribution, a gain of 71,- 
067,00 gallons. Population increases 
beyond the natural gas mains and 
increased incomes probably account 
for this high level of domestic con- 
sumption which was attained in 
spite of the many difficulties en- 
countered during the war period. 





Annually the U. S. Bureau of Mines 
prepares for the liquefied petroleum gas 
industry a report on the marketed produc- 
tion of LP-Gas for the preceding year. 

This report is made up in two parts— 
one covering the West Coast (California) 
production and sales, and the other for the 
balance of the country. 

Herewith are given the California figures 
for 1945, prepared by Edward T. Knudsen, 
head of the Petroleum Economics Division, 
U. S. Bureau of Mines, Los Angeles. 

The report for the rest of the nation will 
be published when released by A. G. White, 
Chief Economist, Washington D.C.—Editor. 


23 








“save snorAcid YIM s[e}zo} JO UOSTIVdUIOD IOF F UlsR]T JonNpeq z 

"O[QB[IBAS JON 1 

IISL8I cEI6'99T <cIO99ET SO6‘9ZT S8F'9TT GIF FOL OLFOOT 890°66 T8791 
G3 67 OL GLY GG 60 OL Taare sesn 104}0 [TV 
bLY6E bIE‘9E 96L'Lb g6s‘s¢ IT6'GE  ThrSé 628'9F SLT‘ZS" ony UoNsnquioH [SsusezUy] 
seer «6 peo'et =’ ’ Ct” G89 etas ee ***sasn 10440 [TV “4 


F026 9138'S pet rooe ee6 eeee eeee eoeececess edw0d azeqqni o1304} 
-uAs JO oinjoejnuey, *B—]edIWsyD 
bSTPT 6S9°ST LOT‘PL 3668 £626 386'S 90L'8 °° [elysnpuy 
906°ST TOS‘TT 090°ST OLL*LT O08'ZT 660°TT 992'9 SULINJVINUBU SB 
98°86 0€9°08 82S6S OLZ9F TI6LE SIZss 660°6E  120°62 orysouo0d 


BUTANE-PROPANE News 





ST6I TT6T ET6T CT6T ST6T T76T &76T ever 
IV.LOL SHUNLXIW ANVdOUd-ANVLNGA 


Ossss Ge6LF €98'SZ SO8'LI 968LT 69S°FIT 89Z°0I FF0‘OT 
ape sng “ey nai awit pat “ye -++gasn s0y30 [TW 
69S‘ G28‘ TLE‘T SLIT seit 8F 96 [Jen UoTysnquioD [eUuseyzUy 
GGZ‘8 L9¢'‘0T on svn 2918 = B88°L oak Sins sesn Jey}0 [TV “q 
eeee eeee F026 9183'S eeee so 638 ** -duoo Jaqqnz 91994} 
-uAs JO dinjzoejnueyy *e—[BdIUIEYyD 
198°P ggc‘y ThrS ~~ OS8 a rad if 3% ey; * [8Ltysnpuy 
90T'T €€ 6 vor ore 69€ 669'8 0s6‘L SuLInjoVjnuBUL sex 
cps‘ce = GPG'9T-—_—is«GG‘ST )=— LOCGT «=—OSSti‘“<‘iéi«S LS SLV‘T dtysowUlo(] 





ST6T TT6L ET6T 6761 S761 T76T ET6T e761 $98/) 


ANVdOUd ANVLOAG 


(su0}]}Dy fo spunsnoy f ) 
AYOLIVAAL LSVOO OIIDVd—Sasv9 Wha 1lOuLad GaIAANSIT AO NOILAGIULSIA 














} 
) 
J 
; 
) 
a 
) 
4 
2 
‘ 





29. Gas Manufacturing. Before 
the war and during the early part 
of the war large quantities of bu- 
tane were used in gas manufacture 
but in 1944 such usage was greatly 
reduced and was eliminated in 1945. 
The gas companies had also used 
appreciable quantities of “mix- 
tures” in their operations and as 
less butane became available ‘mix- 
tures” were substituted. | 

However, during the war years 
gas company usage of all types of 
liquefied petroleum gases declined 
materially. Some recovery is noted 
in 1945, total liquefied petroleum 
gases used for gas manufacturing 
having increased from 11,501,000 
gallons in 1944 to 13,906,000 gal- 
lons in 1945, probably because of 
the war-free period during the lat- 
ter part of the year. 


3. Industrial Fuel Purposes. De- 
liveries of liquefied petroleum gases 
for industrial fuel expanded sub- 
stantially at the beginning of the 
war but then. leveled off during the 
last three years, 1943, 1944 and 
1945. The 1945 deliveries of 14,- 
154,000 gallons represent an _in- 
crease of 595,000 gallons over 1944 
but the virtual equivalent of the 
14,147,000. gallons delivered in 
1943. 

4, Raw Material for Chemical 
Manufacture and Solvents. Data 
were collected relating to the 
amount of liquefied petroleum gases 
used in synthetic rubber manufac- 
ture for the first time in 1944, 
when 5,876,000 gallons were deliv- 
ered for this purpose. These deliv- 
tries increased to 9,204,000 gallons 
i 1945 and continue currently 
(July 1946). 


Liquefied petroleum gas deliv- 
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eries for other chemical manufac- 
turing uses decreased from 19,084,- 
000 gallons in 1944 to 16,965,000 
gallons in 1945. Cessation,of war in 
1945 probably reduced this demand 
during the last several months of 
1945. 

5. Internal Combustion Engine 
Fuel. The high point in the use of 
liquefied petroleum gas for motor 
fuel was reached in 1942 when 53,- 
398,000 gallons were sold for this 
purpose. In 1943 this usage drop- 
ped to 47,796,000 gallons and in 
1944 to 36,314,000 gallons. In 1945, 
deliveries started to rise again and 
totaled 39,474,000 gallons. 

California marketers are now ex- 
panding their truck service station 
facilities in the Pacific Coast area 
and it seems likely that, with add- 
ed outlets and improved conven- 
ience to truck operators, these sales 
of liquefied petroleum gases will 
exceed the 1942 record. 


6. All Other Uses. Considerable 
quantities of liquefied petroleum 
gases which were reported under 
“all other uses” in previous years 
have been reclassified to their prop- 
er classifications, resulting in some 
revision of data published previous- 
ly. The data for the last three years 
(1943, 1944 and 1945) now include 
only small quantities which could 
not be otherwise allocated. 


Northwest Cities Gas Plant 
Converting to LP-Gas 


The work of converting the present 
coal gas manufacturing plant of 
Northwest Cities Gas Co. at Walla 
Walla, Wash., to liquefied petroleum 
gas has been completed. 

D. W. Olsen is the newly appointed 
general manager of the company. 
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Want to Sell? 


Put Yourself in Customer's Place 


ONSTRUCTIVE merchandising 

methods, the kind of courtesy 
most firms forgot during the war, 
and a fertile field in which to work 
have proven again the opportunity 
that exists for dealers in liquefied 
petroleum gas. 

This time it is the Arkansas Butane 
Gas Co., Inc., Little Rock, Ark., that, 
in spite of shortages of supplies, has 
steadily gained account after account 
until the present business is on a 
sound foundation and the future has 
an almost unbelievably bright pros- 
pect. 

So far the. bulk of installations 
have been for domestic uses and pub- 
lic institutions in rural communities, 
but agricultural demands are rapidly 


By ZOE JOHNSON 


appearing in the district and there, it 
is believed, lies the largest volume of 
potential load. 

Dehydration of sweet potatoes ani 
alfalfa, poultry brooding, sterilization 
in dairies, heating stock barns ani 
animal husbandry are some of the 
uses for LP-Gas that are alreaty 
awaiting equipment, and other farm 
applications will follow as the vir 
tues of the fuel become known. 

The main office of the Arkansas Bu 
tane Gas Co. is at 904 West Markham 
St., Little Rock. Actually, the firm 
is a reorganization of the partnership 
of B. W. and Mrs. B. W. Linder. The 


The E. Walter Dixon sweet potato dehydrating plant. Butane does the drying job. 


BUTANE-PROPANE News 





re, it 
me of 


S and 
zation 
3 and 
f the 
ready 
farm 
> Vir- 


is Bu. 
‘kham 

firm 
ership 
. The 


company was first organized in 1939 
by Thurman Burgess and bought by 
the Linders in 1944. 

The recent incorporation of the com- 
pany is really a jubilee reorganization 
to include in the business their two 
sons B. W. Linder, Jr. and John W. 
Linder, both of whom have returned 
from overseas service. There is also 
waiting in the company a place for 
their youngest son, Larry Don, who 
is now in high school but in off-hours 
helps where he is needed by the truek- 
ing or installation crews. 

Mr. Linder is president and man- 
ager of the company; Mrs. Linder is 
assistant manager and vice president; 
John W. is secretary and B. W. Jr. 
supervises the installation crew. Also 
with them are four other veterans re- 
turned from overseas and former em- 
ployes of the concern. 


All Veteran Employes Returned 


The Arkansas Butane Gas Co., Inc. 
is especially fortunate in that not a 
member in its employ who went into 
service was wounded and all have re- 
turned to normal civilian employment. 

The ABG Co. will soon move into 
anew modern plant which is now 
under construction at Fourth and Ce- 
dar in North Little Rock. Their pres- 
ent plant is at 421 Cypress, North 
Little Rock, and has a floor space of 
10,000 sq. ft. The new plant will have 
a space of 37,000 sq. ft. At this new 
location will be the warehouse and 
storage tanks. 

The company is now awaiting ar- 
tival of two giant storage tanks, each 
of 30,000-gallon capacity. One is com- 
ing from the Chicago Bridge and Iron 
Co, and the other out of Houston from 
A. 0. Smith. 

At present the ABG Co. has in its 
employ 10 men, is operating four gas 
trucks and two installation trucks. 

ey have more calls for appliances 
and installation of new plants than 
they can fill. 
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The critical shortage of pipe is cur- 
tailing many crying needs for new in- 
stallations and some of the calls for 
new plants have to be entirely post- 
poned until the pipe shortage is re- 
lieved. Within the next year, if pipe 
is available, they expect to install 200 
more rural plants. 

This season they have installed bu- 
tane plants in a dozen rural churches; 
one plant for a sweet potato storage 
house; many dwellings and have had 
calls to install heaters in two dog 
houses. Thus the opportunity for win- 
ter comfort through butane service is 
reaching out even to the animals 
whose owners love dogs sufficiently to 
provide such comfort. 

Present business is primarily from 
the installation of new plants, all of 
which are within a radius of 50 miles. 
The smallest domestic tank installed 
is 240 gallon water capacity. 

The shortage of appliances does 
not keep potential customers from 
calling continually over the telephone 
or coming to the office to find out 
when they can get the new appliance 
or a butane plant installed. 


Has Selling Ability 


Mrs. Linder is a very magnetic 
saleswoman but before going into the 
butane business she had no selling ex- 
perience. Her business connections be- 
fore had been with banks and cotton 
seed oil companies in clerical capaci- 
ties. 

When questioned as to the real se- 
cret of the Linder success, she said 
that when selling any appliance or 
talking about the installation of a new 
plant to a customer, she always men- 
tally put herself in the customer’s 
place and treated him exactly as she 
would want to be treated were she 
the customer. 

Mrs. Linder says their business is 
run absolutely on the Golden Rule 
principle. In their daily business tran- 
sactions they apply the straight edge 
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of that rule to their dealings with all 
customers and find that it brings back 
a rich return in good will and more 
business. 

The next big prop of her salesman- 
ship is courtesy. She says in the war 
rush of being able to sell anything in 
stock, so many business concerns cast 
aside gentility and adopted a rude, 
abrupt approach toward customers— 
the take-it-or-leave-it, I-can-sell-it-to- 
someone-else attitude which made 
many people vow never to trade again 
where they were treated with so little 
consideration. Any misunderstanding 
with a customer is courteously recon- 
ciled within right and reason, adopting 
as far as possible the business motto 
that the customer is always right. 

In these ways the Linders are lay- 
ing up a future bank account of good 
will by giving their customers in this 











rush day of buying the same courte. 
ous, conscientious service that they 
will maintain in the days ahead when 
the supply of needed appliances jg 
normal and competition again rises 
from the aftermath of war shortages, 
The sweet potato dehydrating plant 


was installed for E. Walter Dixon at |: 


Sweet Home, about four miles from 
Little Rock. The drying room has 


capacity of 3000 bushels, and is oper. |S 


ated from the butane plant which also 
furnishes gas for the house. Their de- 
hydrator, itself is a J. B. Beaird Co, 


“Challenger” and is run by electricity, |. 


The Dixons dehydrate sweet pota- 
toes for stock food only. Number 1 
potatoes and seed potatoes are dried 
and stored until spring prices bring 
higher profits, and they also plan to 
bed a lot of potatoes and sell the 


é 


A family affair. 


Linder and son, B. 
W., &JIr., installation 
man. Standing: John 
W. Linder, secretary 
of the company; Lai 
ry Don, who is learn- 
ing the business after 
school hours. 
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slips. The storing room is also con- 
trolled by butane heat. 

The Dixons process potatoes for a 
cent a pound for the dried product 
and can dry 800 lbs. an hour. 

All small and over-sized potatoes 
hat are not profitable for market are 
dehydrated for stock food. The South- 
em Rice Farms, Inc., of Carlisle, Ark., 
this year have put in a side crop of 
sweet potatoes which were irrigated 
from their rice wells and are having 
their crop dehydrated by the Dixon 
plant. 

Arkansas now has between 20 and 
% sweet potato dehydrating plants 
and butane made them possible. These 
dehydrating plants will solicit acre- 
age from surrounding farmers and 


promise in a few years to bring a 
profitable, new, agricultural industry 
to the South. 

The outlook for dehydrated sweet 
potatoes as a stock food is limitless 
from every angle. Cattle not only pre- 
fer the dehydrated potato ration to 
any other feed, but for the dairyman 
this feed almost doubles the milk 
production and doubles the butter fat 
content of the milk. 

Mrs. Dixon tested the potato feed 
on a Jersey cow and from 1% gallons 
of milk she obtained 1% pounds of 
butter with a superior flavor and tex- 
ture to that produced by other feed. 

Next year the Dixons contemplate 
dehydrating alfalfa, vetch and John- 
son grass. 





Warren Petroleum Corp.; E. 
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E. I. DuPont de Nemours & Co.; 

Mattocks, Phillips Petroleum Co.; Leo Wilmeth, Shambrock Oil & Gas Corp.; H. B. 

Shelton, Sohio Petroleum Co.; Wm. F. Lowe, Natural Gasoline Assn. of America. Rear 

tow, left to right: D. T. McDonald, Magnolia Petroleum Co.; R. C. Alden, Phillips 

Petroleum Co.: C. R. Williams, Chicago Ceorp.; E.| O. Bennett, censulting engineer; 
R. E. Miller, E. I. DuPont de Nemours & Co. 


M. Fanning, 





Eastern visitors to the 1946 Annual Fall Meeting of California Natvral Gasoline Asso- 
ciation, Ambassador hotel, Los Angeles, Oct. 11. Front row, left to right: H. W. Harts, 


E. O. 
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Butane Registers at Texas State Fair 
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The Texas State 
fair, which opened 
at Dallas Oct. 5, was 
attended by hundreds 
of thousands of pros- 
petive buyers for 
household furnishings 
and farm equipment. 

The LP-Gas dis- 
plays received much 
attention. Pictures of 
four exhibits are 
thown on these facing 
pages: (TOP LEFT) 
-Butane Equipment 
Co. Inc., and (LOW- 
BR LEFT)—the Tex- 
as branch of the 
Dearborn Stove Co., 
with Mary Wyatt, 
daughter of I. G. Ov- 
eteash, regional sales 
Manager. (TOP 
RIGHT) — the Dallas 
Engineering Co., and 
(LOWER RIGHT) — 
the display of the 
Sfargas Department, 
lone Star Gas Co. 
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Pumping Water With B-P Ga; 
Engine Cooling System 


By C. M. DENTON 
Chief Engineer, Pacific Tanks Co., Los Angeles 


HE purpose of this article is to 

fully illustrate one of the most 
important features of pumping 
water with bu- 
tane or propane 
powered en-. 
gines. This very 
important fea- 
ture is the cool- 
ing system. Pic- 
tured in Figure 
1, is a Climax 4- 
cylinder, 6” x 7” 
Model R41 en- 
gine, with a 
maximum rating © 
of 64 horsepow- 
er at 857 R.P.M. 

The points that should be no- 
ticed in this illustration are: The 
cooling system discharge pipe lead- 
ing from the exhaust manifold 
through a rubber hose flex coupling 
to the cooling system surge tank. 
The return water to the engine is 
piped through the 2” pipe rising 
from the ground at the extreme 
left of the photograph. This gen- 
eral view of a pumping installation 
is an ideal one and has proven to 
be extremely satisfactory. 

Other points to note in this il- 
lustration are the flex connection 
on the gas line to the mixer, the 
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over-size pipe delivering gas to the 
mixer, the crank case oil drain with 
double safety protection in the 
form of a manually operated stop 
valve, and a screw pipe plug ter 
minal. 

When this photograph was take: 
the engine was in operation. It is 
to be noted that very little vibra- 
tion is noticeable in the engine. 
The only part that shows the unit 
to be in operation is the after uni- 
versal joint on the drive shaft at 
the gear head. So much for the 
general description of this unit. 





THE PRIMARY PURPOSE of this series 
of articles on irrigation pumping with 
engines burning butane or propane is t 
provide dealers with basic information 4% 
that they may acquire this type of load in 
competition with other engine fuels. 


There is no better or faster method of 
developing summer load than through sales 
of B-P Gas for agricultural operations— 
tractors, trucks, stationary engines, hay 
and grain drying, flame weeding, cotton 
ginning, etc. Dealers who familiarize 
themselves with such applications can pre- 
sent constructive sales facts which will 
bring them increased volume. 

Irrigation pumping is practiced in nu 
merous localities throughout the country. 
It makes an ideal summer load. 

Charles M. Denton is exceptionally well 
qualified to discuss this field, having made 
many such installations in the field. He 
is a mechanical engineer of wide expeti- 
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as The cooling system of any pump- 
ing unit must perform several very 
important functions. Among them, 
it must maintain a complete circu- 
lation of water at a predetermined 
temperature. The temperature vari- 
ance between inlet and outlet musi 
not be greater than 15 degrees and 
should be approximately 10 degrees 
for optimum operating efficiencies. 
This condition will permit greater 
© the§ efficiency of the unit as far as fuel 
withf is concerned, creating more power 
thf per foot of fuel consumed, will aid 
stop in maintaining the interior clean- 
liness of the engine, and make pos- 
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Fig. 1—A Climax 4 cylinder stationary engine. 





sible longer life of oil lubricated 
wearing parts. 

As is commonly known, lubri- 
cating oils will form carbon on 
valve stems, upper portions of the 
crank case, cam shaft, and other 
very important working parts of 
the engine when the temperatures 
rise above 205 degrees. This car- 
bon being deposited on working 
parts in the internal portions of the 
engine, promote wearing and de- 
crease efficiency through the poor 
heat transfer characteristics of car- 
bon. and carbon deposits. 

Another very important feature 













Fig. 2—Important parts of heat exchanger developed for irrigation pumping installations. 
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of a weil designed and installed 
self-contained cooling system is its 
reduction of corrosion. As is well 
known, corrosion increases in en- 
gine water jackets because of ex- 
cessive air entrained in the cooling 
water and high temperatures in 
certain parts of the engine caused 
by improper circulation. These 
causes are both very effectively 
diminated by the closed cooling 
system described. 

Fig. 2 is a photograph showing 
the pertinent parts of a heat ex- 
changer aS developed for use in 
irrigating pumping installations in 
ssuthern California. This system 
was developed over a period of sev- 
eral years by Ed. K. Snedicor, in- 
dustrial engineer, for the Southern 
California Gas Co.’s Eastern Di- 
vision. Its application has been 
made not only on natural gas pump- 
ing units, but has been used exten- 
tively on butane powered units. 


Details of System 


The description of this system 
starts with the closed “A” tank, 
supported on the 3” pipe designated 
a3 “B.”” Water level is maintained 
inthis surge tank to slightly above 
the inlet pipe “C.” The 14” pipe 
appearing as going into the top of 
the tank is for makeup water from 
the main discharge of the pump. 
The 4%” pipe extending from the 
top of the tank is a combination 
vent and steam condensate cooler. 
This pipe should rise approximately 
above the top of the surge tank. 
The bottom of the surge tank shows 
a clean-out connection size 114” 
pipe with cap. It is suggested that 
a brass cap be used to facilitate 
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removal. This clean-out connection 
should be attached to the tank in 
such a manner as to permit com- 
plete draining. The 3” outlet pipe, 
however, should be inserted into 
the bottom of the tank to a height 
approximately 114” above the bot- 
tom so as to prevent collected sand, 
scale, and so forth, passing into the 
cooling system. 


Can Regulate Temperature 


Water flows, as shown by the ar- 
rows, into the heat exchanger 
shown as figure “D” or may be 
passed through valve “E” by clos- 
ing valve “F.” A fine adjustment of 
water temperature may be made on 
this unit by the manipulation of 
valves “E” and “F.” Water leaving 
the unit should be at approximately 
158 to 164 degrees. Water entering 
the surge tank or the discharge 
water from the engine should have 
a maximum temperature of 178 
degrees. Some engine manufactur- 
ers, however, recommend that their 
engines on butane run with tem- 
peratures as high as 185 degrees. 
Whatever the desired temperature 
is, it can be regulated by bypassing 
through valve “E” sufficient cool 
water from the heat exchanger into 
the cooling system. - 

It would. seem from the conti- 
nuity of the system that if both 
valves were open the water would 
pass through valve “E” without 
going through the heat exchanger. 
However, due to the thermal action 
of the heat exchanger, the normal 
flow of the water in the cooling sys- 
tem will be through the heat ex- 
changer or through valve “F,” thus 
into the engine. Therefore, to reg- 
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ulate the desired temperature, it is 
necessary to throttle the discharge 
of the heat exchanger or valve “F.” 

Another very important feature 
of this cooling system is that in all 
cases oversized pipe must be used; 
particularly if the pump that the 
engine is equipped with is used for 
circulation. Many engine pumps are 
actually not pumps at all but merely 
function as a circulation booster 
and are not positive displacement. 
Therefore, a flooded suction to the 
pump is provided by sufficient head 
to aid the engine’s water pump as 
much as possible. 

However, if several pumping 
units or several engines are used 
together—two or more—it is quite 
often advantageous to use a belt- 
driven positive displacement or 
semi-positive displacement volute 


pump. If this method is used, ¢y. 
culation should then. be: reverse 
Water should be supplied to the top 
of the engine under pressure anj 
taken by suction from the botton 
of the engine and passed through, 
cooling system and surge tank. 
It is to be noted in the illustry. 
tion that the heat exchanger ha 
been affixed immediately on the 


Ka 


discharge of the pump. This systenf! 


may be varied by installation of ; 
coil of copper tubing in the wie 


boxer, or standpipe immediately ad. 


jacent to the pumping unit, thereby 
accomplishing the same purpose a 


the tubular heat exchanger show) 


in the illustration. Efficiencies of 
this method, however, are not # 
great as the tubular heat exchanger 
as shown. 





To coordinate distribution of butane gas throughout the state, 55 district managers, plus 
manufacturers and agents for Green’s Fuel, Inc., met at Brook Gas Co., Miami, recently. 
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Kansans Crowd Long Program 
Into Busy Two-day Session 


EALER members of the Kansas 
W Liquefied Petroleum Gas Asso- 
ition put on a lively, instructive 
mvention in the Allis hotel, Wich- 
ita, Oct. 21-22. 

Of first importance was the elec- 
Hin of new officers, with Si Dar- 
lng going in as president; H. R. 
‘BSeacat, former. president, taking 
Nhe vice presidency, and F. N. Hav- 
ms becoming secretary. R. H. 
Mahnke is executive vice president. 

T. J. Knowles was vice president 
sfast year and J. L. Newkirk was 
secretary. 

In addition to the new officers 
named, the directorate this coming 
yar will consist of Ernest Wis- 
sing, Sam Boothe, Jim Pratt and 
fli Worden. Retiring directors are 
Carl Deatz, T. J. Knowles and J. L. 
Newkirk. 


The convention registration was 
24, with total attendance at 308. 
Many manufacturers displayed in- 
dustry equipment. 

Convention speakers and their 
subjects follow: 

“Game Time,” by H. R. Seacat. 
‘ooking Ahead in the LP-Gas In- 
instty,” by S. P. Crooks, Cities Ser- 
vice Oil Co. 

“Combined Operations,” by E. E. 
Hadlick, executive vice president, Na- 
imal Butane-Propane Association. 
“Let’s Talk About Competition,” by 
Carroll Willis, Home Gas, Inc. 
‘Problems of Our Industry,” by 
foward White, executive vice presi- 
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dent, Liquefied Petroleum Gas Asso- 
ciation. 

“Installation and Service,” by E. D. 
Weare, Skelgas Division, Skelly Oil 
Co. 

“Your Insurance Needs,” by L. H. 
Collar, Western Insurance Underwrit- 
ers, Inc. 

“Proper Installation of LP-Gas 
Heating,” by Rex Wheeler, Humburg 
Gas. 

“The Hot Stove,” by Payne H. Rat- 
ner. 

“LP-Gas Production from _ the 
Ground Up,” by R. A. Findlay, Phillips 
Petroleum Co. 

“What I Have Learned in the LP- 
Gas Business,” by R. H. Miller, Mid- 
Continent Butane Equipment Co. 

“Duck Soup and Ginger Bread,” by 
E. Carl Sorby, Geo. D. Roper Corp. 


A special feature of the conven- 
tion occurred during the banquet 
on the evening of the first day’s 
session. Eighteen drivers of lique- 
fied petroleum gas trucks were pre- 
sented with “Safety Certificates” 
in recognition of accident-free op- 
eration of their trucks on Kansas 
highways for one year or more. The 
awards were made by Walter Mc- 
Clanahan, chief deputy state fire 
marshal. These awards will be 
made annually by the association. 

Outgoing President Seacat struck 
the keynote of the convention in 
his opening remarks, entitled 
“Game Time,” when he said in 
part: 
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The committee composing the safety certificate award consisted of (left to right) H. R. 





Seacat, outgoing president; R. H. Mahnke, executive vice president; Kenneth Schwartz, § this 
safe driver; Walter McClanahan, deputy state fire marshal, and Payne Ratner, former «“y 


governor of Kansas. 


“The first requirement in any game 
is to know the ‘Rules of the Game.’ 
During the past year our association 
has had an outstanding committee in 
our ‘Safety Committee.’ Through the 
fine cooperation of this committee and 
~Mr. McClanahan and Mr. Latchem of 
the state fire Marshal’s office we now 
have in the process of being adopted 
as fine a set of rules and regulations 
for the use of liquefied petroleum gas 
in Kansas as is available in any state. 


“Regardless of how safe and com- 
plete the new regulations might be, 
they are worthless unless they are en- 
forced. The ability to enforce any law 
or set of regulations depends to a 
great extent upon the will of the 
group they govern. This has been 
proved without a question of a doubt 
by our Kansas bone dry law. 


“It is up to the group assembled 
here today whether our new rules and 
regulations can be enforced. It is our 
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belief that we cannot hope to attail will 
the success we have a right to expet 
in the LP-Gas business in Kansas u- 
less they are enforced. We urge yop “1% 
to pledge yourself today that they wil 
be enforced and if you do we are wel 
on our road to success. 

“The growth of the LP-Gas bus: 
ness in Kansas is at such a rapid path © « 
that a large majority of us are ine 
perienced both from the standpoint 0 at 
running a business or of installing wel 
equipment. We must pledge ourselvs} ,,, 
to learn the fundamentals of the bus § },. 
ness and to see that all new peopk§ .., 
entering the industry are propety§ 1, 
trained in these fundamentals. WF jy, 
must urge manufacturers of contt0l J oa, 
and automatic equipment to help ¥§ jy, 
in this training, something which the) ] ye 
have failed to do in the year jug « 
passed. hay 


“Our competition, the electric com § lat 
panies, are not pleased to see usm bu 





BUTANE-PROPANE Neng DE 








} 


artz, 
mer 


attain 
axpeet 
aS Ul 








e ol 
ry wil 
e well 


















The new directors of the Kansas 
LP.G.A. adopted a resolution on 
the second day of the convention to 
affiliate, as a state organization, 
with the national Liquefied Petro- 
leum Gas Association. 

After passed upon by the direc- 


§ tors, the resolution was presented 


to the membership and received an 
unanimous vote of approval. 





idly taking over the farm market. 
They have been slowed to a snail’s 
pace during the past year due to 
strikes in their particular industry. 
We know we have the jump on them 
but remember they will soon declare 
open warfare. Will we be set to meet 
this competition ? 

“We are faced with the problem of 
providing adequate storage on our cus- 
tomers premises if we are to continue 
to provide the kind of service which 
will mean continued success. This no 
doubt will mean a change in methods 
for many of us and the use of new 
equipment to balance the seasonable 
load. 

“We are faced with protecting our- 
selves with adequate insurance, a job 
that has been a bit difficult in the 
year just passed. 

“We in Kansas are faced with the 
necessity of taking an increased inter- 
est in the industry on a national as 
well as a state wide basis. Do you 
know that one of our adjoining states 
has no rules or regulations what-so- 
ever? Unapproved systems have been 
sold and installed by the hundreds 
during the past year. If they start 
causing trouble it will affect business 
in Kansas almost as much as if they 
were in our own back yard. 

“Do you know that several states 
have already tried to tie unfair legis- 
lation on the fast growing LP-Gas 
usiness? These are problems which 
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can only be controlled on a national 
scale. It is the belief of your board 
of directors that we should through 
our state association push for one 
strong national association.” 


Milwaukee Gas Co. Asks 
To Build LP-Gas Plant 


An application by the Milwaukee 
Gas Light Co. to build a $250,000 
plant for the processing of liquefied 
petroleum gas to be mixed in peak 
periods with other: manufactured gas 
is under consideration by the state 
public service commission. 

Gas company officials said that bu- 
tane or propane would be processed 
and mixed with other gas when neces- 
sary to meet the needs of gas users. 
The company anticipates a peak load 
next winter of 55,000,000 cu. ft., com- 
pared with a 43,000,000 top last year, 
because of the addition of 3000 new 
home users and other increased de- 
mands. 

The present daily capacity is about 
46,000,000, the company reported. The 
use of liquefied petroleum yas would 
increase this by 10,000,000. It was 
emphasized that the butane or pro- 
pane products would be only for 
emergency demands. 


Ralph Miller Establishes 
Bulk Plant in Kahoka, Mo. 


Ralph Miller has recently installed 
an 18,000-gal. LP-Gas storage tank in 
Kahoka, Mo., where he is already en- 
gaged in the distribution of gas and 
the installation of appliances in homes 
in that area. 

Mr. Miller expects to receive his 
fuel shipments by tank car. He also is 
establishing a bottling plant. A new 
warehouse and office has just been 
completed. 
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Sales-Wise Financing 


It’s a means to larger orders, bette 
customer relations and surer collec. 
tions, helps a dealer shed his worries, 


By FRANK J. WELSH 
Vice President and Home Modernization Sales Manager 


Universal C.I.T. Credit Corp., New York City 


S an indication of how major 

considerations can sometimes 
be overlooked, a spokesman for the 
heating industry pointed out re- 
cently that the announced plans of 
a number of postwar prefabricated 
houses made elaborate provision 
for all sorts of gadgets but glossed 
over the fundamental problem of 
heating. It would appear that little 
thought had been given to any de- 
sign for effective heating or as to 
whether or not heating was to be 
used at all. 

By the same token, sales finan- 
cing should not be, but sometimes 
is, considered as an afterthought— 
something incidental to selling. For 
smooth selling, for profitable op- 
erations, adequate financing ar- 
rangements need to be made an in- 
tegral part of any postwar sales 
program in the _ butane-propane 
field. 


As established butane or propane 
dealers know, 80% to 85% of all major 
appliance sales have in the past been 
made on time. Current estimates and 
surveys indicate a continuance of this 
trend. 


While figures are not as readily 
obtainable with regard to home 
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Frank J. Welsh, who has been engaged 
in the finance business for over 25 years, 
is well known to manufacturers and deal- 
ers in the liquefied gas field. For some 
time prior to World War II he was active 
for Universal C.I.T. in organizing and de- 
veloping a field force specializing in home 
modernization financing. One of the im- 
portant items in this program has been 
LP-Gas appliances. For more than 15 years 
Universal C.I.T. has had financing plans 
available for butane-propane installations, 
—Editor. 


































improvements, still it is logical t 
conclude that the percentage of 
time sales is just as great as for 
household appliances themselves. 
Consequently the best of merchan- 
dising programs directed to home§| 
owners can limp badly without 
efficient sales financing support. §) 
Based upon actual experience inf} 
the liquefied gas field, it is possible 
for us to discuss some of the ways 
in which sales financing centr §} 
butes to the sales potential of the 
liquefied petroleum gas dealer. 
First in sequence comes whole 
sale floor planning of appliance 
stocks. Wholesale financing of this 
type, widely used by household ap: 
pliance dealers, simply permits the 
dealer to purchase a complete stock 
of acceptable appliances with only 
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a very small cash outlay. Thus, for 
a cost of only a few cents a day to 
the dealer he has these items on 
hand for advantageous merchan- 
dising. The dealer can quickly 
check with the financing organiza- 
tion on the eligibility of products 
for this type of low-cost floor plan- 
ning. 


Should Carry Large Stocks 


In the months ahead there will 
be an increasing demand on the 
part of the prospect to actually see 
the appliance under consideration. 
Therefore, it will be essential that 
adequate stocks of appliances such 
as stoves, water heaters, space 
heaters, refrigerators and even fur- 
naces be maintained for display 
purposes and for the added sales 
clincher of prompt delivery. 

Stock maintenance can tie up an 
appreciable part of the dealer’s 
working capital which, from the 
standpoint of sales, can be used 
more advantageously in other ways. 
Where the dealer has floor plan- 
ning accommodation for his whole- 
sale acquisitions of major house- 
hold appliances, working funds are 
thus freed for other uses. 

On the retail side of the picture 
and from the customer’s angle, 
sales financing, or the opportunity 
to buy major household appliances 
and home improvements on eco- 


nomical terms, is a real selling- 


feature. Purchases can be planned 
and savings can be kept intact. 
Larger purchases’ will be consid- 
ered than if the entire cost has to 
be satisfied at once or if the cus- 
tomer has little confidence in the 
financing offered or has to make 
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his own arrangements. Both ty 
customer and the dealer can thi 
in terms of combination sales, 
Today, under the Federal } 
serve regulations, time sales 
unit household appliances » 
structural home installations af 
improvements are handled on # 
different basis of terms. Applian 
time sales are limited at presq 
to one year terms with a minimy 
one-third down payment. Labor aj 
materials which go into “structu 
al improvements” are exempt fro 


‘Federal Reserve’s Regulation 


and may be financed up to thr 
years with no down payment. Yd 
these two types of sales, partic: 
larly apt to occur together in th 
gas field, can be wrapped up in ow 
convenient package for the pu 
chaser under a time plan as ¢ 
veloped by those specializing ij 
financing in this field. This, of it 
self, increases sales potentials ami 
cuts down resistance to large 
more profitable installations. 


More Time For Selling 


Retail-wise again and deale 
wise, sales financing can provi 
the dealer with a prompt credit it 
vestigation and efficient collectia 
service. This cuts down on tl 
amount of office work and _ bok 
keeping involved and _ places ti 
emphasis upon sales. Profit from 
the dealer’s liquefied gas servit! 
depends upon volume—hence tl 
importance of concentrating up! 
sales. 

Investigation of credit applic 
tions is one of the functions of! 
sales financing service. Such it 
vestigations should and can » 
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REZNOR 
THE AUTOMATIC GAS 
HEATER with the’*’ 


BL ¢luiet! 


Reznor space heaters 

located at ceiling height 

. or floor level and fired by gas, 

“ operate with automatic control. The big 

fan’ plus directional louvres direct abundance of 
warm air where you want it and only when you 
want it. Commercial establishments and buildings 
of all types, factories and warehouses, offices and 
homes use these attractive Reznor heaters for 





comfort, cleanliness, 
and economy. NAR 
Write for further 


data. ws fred unit healer 


SUSPENDED 
OR FLOOR MODEL 


A SIZE FOR EVERY NEED 
REZNOR Co. 


MERCER, PENNA. 
GAS HEATERS SINCE 1888 


NO BOILERS ¢«¢. NO See weet NES 
NO FUEL STORAGE e NO FIRE TENDING 
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prompt. More than that, a sales 
financing service, through its ex- 
perience in this and related fields, 
can bring a much broader experi- 
ence to bear in acting as the deal- 
er’s credit department. A company 
specializing in sales financing is 
just as anxious as the dealer to get 
sound, time sales on the ledger. 
When the burden of. passing on all 
credit risks is placed on the should- 
ers of an independent agency, the 
dealer is relieved in certain in- 
stances of an embarrassing choice 
between taking a poor risk or 
3 offending a customer and neighbor. 


Collections Are Easier 


With regard to collections, it is 
sometimes overlooked that an effi- 
cient outside service can do a more 
effective job of collecting than 
could the dealer, himself, while at 
the same time retaining customer 
good will for the dealer. 


It cannot be stressed too much that 
real merchandising in the household 
appliance and home improvement field 
adopts sales financing as a strong seg- 
ment of its service to the consumer 
public. The butane or propane dealer 
is not selling primarily stoves or 
heaters or tanks or piping. Rather he 
is offering greater home convenience 
along with heating and cooking econ- 
omy. 

When thought of in those terms 
it is natural to think of the return 
from a purchase being realized 
over a period of months. Therefore, 
it is just as natural to think of pay- 
ment for the purchase on a monthly 
basis. Generally speaking, custom- 
ers prefer to make such purchases 
on a time basis. Sales are culmi- 
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nated more easily, and larger, mo 
profitable sales are realized if by 
get terms are mentioned at { 
outset. q 

Those customers who prefer { 
pay cash will at the proper tin 
let their preference be known, } 
many cases, however, those san 
customers who are contemplatiy 
the purchase for cash of one y 
pliance along with the accompany 
ing liquefied gas installation, y ' 
consider more than one appliangliees 
when terms are brought into th 
picture. 

Most prospects, however, 
thinking from the beginning 
how much they need to pay jp 
month for the added home @ 
venience which is being offers 
them and which they will appr 
ciate over a period of time. That is 
why it is so essential that sala 
financing be accepted as an import 
ant part of the dealer’s merchar: 
dising program and that it be usel 
in full measure in all selling. 


Consumer Demand Exists 


Butane and propane dealers att 
thinking naturally of the larg 
sales potentials which they have il 
their territories, once appliance 
and equipment become more gene!’ 
ally available. That sales potenti} 4 
cannot be figured in terms ff 
family savings, as recent surveys0!§ fo 
the concentration of such savings 
prove. But the sales potentials ar 
there in terms of pent-up consume! 
demand to be realized by qualiy}  ,, 
products and aggressive deal} a 
merchandising backed up by sales 
wise financing service. 
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The Railroad Load Potential — A Summary 


EFORE we attempt to tabulate 

the potential business which the 
railroads hold in store for butane 
and propane dealers, let us consider 
some of the many other uses to 
which the B-P gases may be put in 
their service. 

I have said that the tendency in 
main-line motive power is to diesel 
electric engines. Diesels are also 
playing an important role in the 
switching operations of many rail- 
roads. 

Both butane and propane have 
been successfully used in switchers 
with internal combustion engines 
which were particularly designed 
for their use. Advantages of the 
B-P fuels lie in lowered mainten- 
ance costs and longer life. These are 
because of the elimination of crank- 
case dilution and carbon deposits. 

There is no definite age which 
can be. ascribed to the life of a B-P 
internal combustion engine but it is 
far greater than that of any simi- 
lar engine using liquid fuels which 
require vaporization. The octane 
number of propane is well over 100 
and that of butane approximately 
93 in comparison with the best 
grades of anti-knock gasoline now 
available with a 76 average octane 
rating. 

Propane compression ratios of as 
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high as 10 to 1 can be used with 
propane and 7 to 1 with butane, 
This means a considerable increase 
in available horsepower per pound 
engine weight, and is responsible 
for a much higher thermal efficiency 
Lower oil consumption is claimed 
for B-P engines as well as almost 
complete elimination of dangerous 
carbon monoxide fumes. 

One of the first users of motive 
power of this type was the Acme 
Steel Co. at their Riverdale, Ill, 
plant. One of their claims in favor 
of the butane-propane fueled 
switcher is that in 8 hours it can 
accomplish switching duties which 
formerly required 14 hours witha 
steam locomotive. This is because 
the butane-propane unit is more 
responsive to the demand upon it, 
gets to rolling quicker, and requires 
less “time-out” for fueling and ser- 
vicing operations. 

It is anybody’s guess what the 
railroads could consume in BP 
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switchers, but one railroad execu- 
tive Has told me that a half million 
gallons per day would be extremely 
conservative. For those of you who 
are pound-minded, this, on the basis 
of only five days’ operation per 
week, amounts to a total of 549,- 
900,000 pounds of propane per 
year! For butane operators who 
think of their fuel in gallons, it 
would be 130,000,000 gallons per 
year. 

This is certainly a fuel market 
which the industry should not over- 
look, but unless we are more active 
in championing the cause of our 
product it bids well to go to our 
principle competitor in this field, 
fuel oil. We must not forget that 
even if we are awake to the tre- 
mendous possibilities and wonderful 
virtues of our product the general 


MME STREL COMPANY 


RIVERDALE WORKS 
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public still thinks of it merely as a 
rural cooking fuel. We have a job 
of education on our hands. 

The use of B-P Gases in prime 
motive power upon trunk lines is 
too far away in the nebulous future 
for us to hazard any kind of a guess 
as to its possibilities for us, but 
propane-fueled rail cars have been 
tried out by some of the railroads 
with satisfactory results. It appears 
that the first penetration into this 
field is already being made by sup- 
planting more ponderous steam 
equipment on branch lines. Some 
railroad officials predict that the 
day of heavy passenger trains on 
main lines is on the wane, and that 
they will be eventually supplanted 
by smaller and lighter trains with 
diesel-electric or other internal com- 
bustion power units, these trains 


*% 
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Fig. 1. 


Butane tanks, with air tank in between, are mounted centrally under the 


locomotive frame. (Acme Steel Co., Riverdale Works.) 
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A Southern Pacific rail motor car using LP-Gas as fuel. 


All photographs accompanying this article used through courtesy of Phillips Petroleum Co, 


running oftener and 
speeds. 

Diesels operating on oil create 
odors to which the passengers ob- 
ject. It would seem that here is an- 
other “natural” for the B-P fuels 
with perhaps the oil burning units 
retaining the role of freight haul- 
ing. Progressive railroad executives 
are sympathetic to the thought and 
it behooves us to foster an idea in 
our favor which is already favor- 
ably considered by them. 

Passenger cars and freight cars 
require periodic reconditioning, and 
this always entails a paint job. 
Paint jobs must stand up until the 
cars come in for a major overhaul- 
ing again some five or 10 years 
hence. Any painter of experience 
will tell you that a more lasting job 
can be obtained by going right 
down to the base surface and start- 
ing fresh with a primer coat than 
by attempting to superimpose a 
new protective surface on a paint 


at higher 
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foundation that has 
out” or lost its life. 
Doing the job right means that 
the old paint must be removed, and 
there is no quicker or cheaper 
means of accomplishing this than 
burning and scraping the old paint 
off. B-P torches particularly de 
signed for paint removal are light- 
er, easier to handle, quicker, and 
safer to operate than those which 
depend on liquid fuels and they are 
fully as inexpensive to operate. You 
will never find a painter who has 
used a B-P torch going back to a 
gasoline torch if he can help it. The 
reason that we have not sold more 
paint burning torches is that we 
have always looked upon them 4s 
small load builders to be classified 
in this respect with gas lights. 
Then again, the itinerant painter 
has been a poor prospect for this 
type of equipment for financial rea- 
sons. With the railroads we really 
have a mass market for torches and 


“weathered 


BUTANE-PROPANE News 














depend upon 


UNIVERSAL 


L-P GAS RANGES 


GAS 


Still the UNIVERSAL 


Universal Gas Ranges Given Away Free on the Air! 
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Chistmas 1946 — and the desire for UNIVERSAL 
L-P GAS RANGES is greater than ever before! And 
no wonder — for CRIBBEN & SEXTON L-P GAS 
RANGE experience and engineering research have 
made UNIVERSAL the acknowledged leader in 
this fast-growing field. With UNIVERSAL, the 
preferred L-P Range, plus UNIVERSAL’S special 
L-P gas merchandising plans—it’s Merry Christmas 
news that your profits are on the increase in this 
market that is ever-increasing in scope! 


L-P GAS () L-P UNIVERSAL 
The Preferred Cooking Fuel The Preferred Gas Range 


CRIBBEN & SEXTON 


UNIVERSAL/:,RANGE 


700 N SACRAMENTO BLVD LZ CHICAGO 12. ILLINOIS 








fuel, for a thousand or more car re- 
pair shops in the United States 
could use B-P paint burning equip- 
ment to great advantage. One rail- 
road maintenance executive has es- 
timated that the railroads could use 
anywhere from 500,000 to 1,000,000 
gallons per year for this purpose. 

No one can predict how many 
frozen water pipes will give trouble 
at railroad stations and shops in 
this coming year, but the railroads, 
like all other large corporations, 
prefer to handle maintenance and 
repair job through their own crews 
insofar as possible. The very same 
torches that are used for paint 
burning can be used for thawing 
out frozen water pipes. We won’t 
hazard any guess as to the load 
obtainable from the railroads for 
this purpose. 

In many localities the railroads 
have to pump water for steam en- 
gines and other purposes. Several 
excellent articles on the use of B-P 
fuels for water pumping purposes 
have appeared in recent issues of 
BUTANE-PROPANE NEws. Another 
million gallons of our fuels, I am 
told, would be a conservative guess 





for our prospective load in this fielj 
with the railroads if we were o 
our toes: 

Space heaters for stations, shops, 
fruit houses, and warehouses are 
another excellent load-building field 
for us. We have shied away from 
this field, particularly in the north, 
principally because we have not 
been willing to employ the neceg 
sary mental effort to install correch 
ly designed heating plants and for 
this reason have sometimes run if 
to disastrously expensive operating 
costs. ‘ 

I can personally bear witness to 
the fact that even in areas of high 
gas fuel costs it still is a fuel that 
is competitive in price, superior if 
operation, and requiring a mink 
mum of attention and service, for 


I am at present working in an office 
which is heated by propane fuel) 


and the cost of it as compared with 
oil is actually less for a better job. 
The initial cost of a gas-fired heat 
ing plant is usually considerably 
less than that of a steam heating 
plant using other fuels to accom- 
plish the same results. 

Other specialized uses of the B-P 





Switch locomotives of 50 and 70 tons, fueled for LP-Gas. (Joplin Pittsburgh Railroad Co.) 
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Thousands of housewives are waiting to 
buy new, modern gas ranges. They have 
the desire, and the means, to buy the best. 
Our consumer advertising program is telling these 
women that ranges equipped with the Harper 
Center Simmer Burner are definitely superior... 
that the Harper “2 burners in 1” top burner saves 
up to 39% on gas, keeps kitchens up to 9 degrees 











SEATTLE PUBLIC LIBRARY 


You can demonstrate these advantages to your 
customers. There is no surer way to close sales on 
higher-priced ranges ...to augment the position 
of gas as the ideal cooking fuel through promoting 
appliance improvements that give better cooking 
results. Scores of helpful pointers on how to dem- 
onstrate effectively are contained in our. booklet 
“How to Sell More Gas Ranges.” Copies are avail- 











able for your staff—FREE. Simply address: Harper- 
Wyman Company, 8562 Vincennes Avenue, Chi- 
cago 20, Illinois. 


cooler, saves hours of kitchen pot-watching week- 
ly, and makes possible many other advantages 
symbolized by the Harper seal. 


about the new, improved 


HARPER, 


CENTER SIMMER 
BURNERS 





OVER 21.500,000 Reavers: 


Advertisements like the one shown here appear in the following publications, having 
a combined monthly readership of more than 21,500,000 women: 










Ladies’ Home Journal 
McCall’s 

American Home 

Better Homes & Gardens 
Woman’s Home Companion 


Tie-in with this consumer advertising... 
demonstrate and talk the advantages of the 
Harper Center Simmer Burner when these 
women come in to buy! ; 








The Harper Center Simmer Burner oper- 
ates on the unique principle of “2 burners 
in I”...a@ STARTING BURNER for frying 
and to start foods boiling, plus a small, eco- 
nomical COOKING BURNER, to maintain the 
cooking... both controlled by the same 
handle. It is subject to finer gradations of 
low heats—greater control and economy— 
than any other top burner made. 


2 BURNERS IN 
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HARPER CENTER «+ +Holds the Lines 
SIMMER BURNER 6" 









Purpose of Use 


a, 


TABLE I. 
ESTIMATED POSSIBLE ANNUAL CONSUMPTION OF B-P GASES 
BY AMERICAN RAILROADS 


Estimated Possible Annual 
Consumption In Gallons 





| Cooking in dining cars 








5 Aes il ciicheheankweeexen oe 

Air conditioning of passenger cars ............... 4,702,128 

EOP TEEN ETE CET ST CET Ty Pe 4,000,000 

| re ere ere re ree e 1,021,120 

PIOAING OL WALTED TOWERS 26 65 ib ooc8 soils vio Bb ots Dees 500,000 

Surinking locomotive tires ........scesecseceucac’ 1,000,000 

| ANNE. vawikic ce bh cedbebucaseseee ode 130,000,000 

bh Ne NE oc wins 5 wins ok ew ebb bch Eee ARE BS OS 1,000,000 
TOTAL ESTIMATED ANNUAL REQUIREMENTS 

FOR THE LISTED PURPOSES ............. 143,223,248 ‘y 








Gases for such purposes as car- 
bottom annealing furnaces, heat 
treating furnaces, forge furnaces, 
metal furnaces, and oxy-propane 
cutting are common to the major 
railroad repair shops. Again I must 
leave to your imagination what the 
market could be, but it would be a 
substantial one. 
Sd 


What does it all add up to? The 
potential market that we are pass- 
ing up is truly amazing when the 
fields on which estimates of con- 
sumption have been made, are to- 
talled, as you can see in Table I. 


Perhaps you can better visualize 
what this amount of liquid is by 
thinking of Niagara Falls! Who, 
having seen them, has not been 
awed by the spectacle of the esti- 
mated 112,207,792 gallons of water 
rushing over them every minute, 
yet to supply the needs of American 
railroads in just these fields alone 
a torrent of like volume would have 
to pour forth from American re- 
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fineries for something better than 
a minute and sixteen seconds! 

If you are more academic in your 
conception of the B-P Gas business, 
American refiners would have t 
produce 16,349 gallons of butam 
and propane every hour in the year, 
or better than 1.6 tank cars of ou 
fuels would have to be shipped to 
the railroads .every hour. And we 
have only hit the high spots in rail- 
road possibilities, leaving the most 
important matter of main line mo 
tive power as something beyoni 
our powers to estimate! 

Do you wonder that I have devot- 
ed six chapters to the field that ve 
are passing up on American rail 
roads, and that I, together with 
many others who have the habit of 
visualizing all fuel applications it 
terms of what they could mean t 
B-P Gas operators, sometimes all 
driven to utter disgust by the pi 
cayune matters over which we wast 
our time and energies when there 
are such worlds of opportunities be 
neath our very noses? 
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The Greatest Step Prward 


i 
ni in Broiler Design in Years! 
mos : 


The new Florence Broilercue 














featuring 
THE SWING-OUT FLORENCE 


Groilercue* 


and other “sell-on-sight” features 


y Completely New Streamlined 
Turret- Top Design — United and 
Divided 


V 2-Oven Convenience 
V Famous Florence Baking Oven ' 
Y Easily serviced from the top e 
Y New C-Quik Gas Cock Handles 


New De Luxe Top Light, Combina- 
Y tion Telechron Electric Clock and 
Time Reminder, Utility Outlet. 


*Patents applied for 


0000 ONT ENE TL TS TE 








e |} ONLY FLORENCE 
OFFERS FOCUSED 
HEAT. The arched Broiler- 
cue roof distributes pene- 
4 trating radiant heat over 
entire broiling surface. Re- 













mo- % 
rat does all three—broils, roasts 
y and barbecues! 2-oven con- 
venience means that hot 

vol BH breads and casseroles, for in- 
t We § stance, can be taken from the 
rail: § oven at the same time a roast 
with § steak is ready in the Broil- 
it of B freue. Packed with exclusive 

: ! 
si features: 
n to 
an LOOK FOR IT AT THE JANUARY MARKETS 
2 Pi CHICAGO ... . NEW YORK... . HIGH POINT 
yast? @ FLORENCE STOVE COMPANY ...General Sales 
here Wie and Plant: Gardner, Mass. Western Sales Offices 
ne ind Plant: Kankakee, Ill. Southern Plant: Lewisburg, 
g be- Tenn. Other Sales Offices: One Park Ave., N. Y.; 


159 Merchandise Mart, Chicago; 53 Alabama 
8.8. W., Atlanta; 301 No. Market St., Dallas. 


DECEMBER — 1946 














=#i | sult: More delicious, more 
' | healthful food; minimum 
' { shrinkage. 


LP-GAS RANGES 





RAILER parks are scattered 

here, there, and everywhere over 
South Florida, with trailers as 
thickly crowded 
in them as dan- 
delions on a 
northern _hill- 
side. 

There are 
homemade trail- 
ers that are little 
more than share- 
croppers’ shan- 
ties, and trailers 
de luxe, equip- 
ped with mod- 


ern convenien- CAPT. LANGER 
ces, and even 
luxuries. Every 


one of them, regardless of construc- 
tion type, represents a prospective 
customer in the eyes of Sidney 
Langer, head of the Dade Gas 
Corp., Miami, Florida. 

The Dade is a new company. Four 
veterans of World War II returned 
from the Pacific war theater, and 
formed their corporation, opening 
for business in June, 1946. 

Sidney Langer, who had enlisted 
as a buck private five years before, 
and came back as a captain in Feb- 
ruary, was made president of the 
firm. Sidney Weiner is vice presi- 
dent; Henry Penchansky acts as 
secretary, and Abe Penchansky is 
treasurer. : 

These enthusiastic young GI’s se- 
cured an attractive office, with 
approximately 1000 square feet of 
floor space for display purposes, re- 
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The Lowly Trailer is a Load Builder 


By MINNETTE LAKE WARREN 


ceived their initial shipment of 
appliances, and went right out after 
business. 

Sidney Langer knew the gas busi. 
ness. His father had owned an 
operated several gas concerns in 
upper New York, and is now mar 
aging a line in Miami. 

“T’ve been doing something with 
gas ever since I can remember,” ex: 
plained young Langer. “I workel 
with father in New York, and con- 
tinued here with him for a year, 
before enlisting.” 

Appliances were scarce. They 
were sold almost as soon as they 
could be unloaded; but gas was 
plentiful! The Dade built its om 
storage plant at near-by Hialeah, 
with storage facilities for 30,00 
gallons—one of the largest in the 
area. Anchor liquefied petroleum 
gas is distributed, and over 1000 
tanks have already been placed with 
regular customers. 

Some advertising was done, ani 
business started with a boom from 
the very beginning; but here was 
Miami bristling with trailers! Lat 
ger learned almost immediately thal 
gas companies in general had re 
fused to serve the camps. They 4 
gued that the sales would be 00 
small for them to bother with. Cor 
tacts would not have sufficient pel- 
manency. Trailerites would be her 
today, and somewhere else tomol- 
row. They could not see whele 
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profits would come in. Langer could, 
and did! 

The Dade Gas Corp. now serves 
more than 500 trailers in the differ- 
ent camps—Ollie Trout, Silver 
Court, Belle Haven, Sunnyside, and 
others. 

“Gas companies do not scorn the 
tourist trade, you may be sure,” 
said Langer, “and trailer camps in 
Florida are on a year-around basis. 
Trailerites come here from the 
North, and remain during the en- 
tire school season—sometimes long- 
er. They are so close together that 
acommunity can be serviced in a 
single afternoon. It’s a bonanza! 
We've proved it.” 

Only one installation is necessary 
fora trailer, and one tank will hold 
the gas supply. A deposit is re- 
quired on the tank, and all gas is 
sold on a strictly cash basis. Com- 
plete equipment may be purchased 
from the Dade. 

“This trailer business has boosted 
wwr appliance sales beyond all ‘ex- 











A 


Mrs. Sidney Langer, 

Dade Gas Corn., Mi- 

imi, Fla., demon- 

itrates to a customer 

the merits of a gas 
range. 
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pectation,” declared Langer. “Nat- 
urally, the chief use of gas in the 
camps is for cooking. We’ve sold a 
number of brand new stoves within 
a few weeks. Our average is above 
one installation per day. We have 
a good stock of stoves. My New 
York contacts have stood me in 
good stead. When merchandise is to 
be had, I can get it. 

“Just now, we are featuring 
table-top 36-inch stoves. Sell them 
to trailer camps? Sure, we do! 
There are chilly days down here, 
too, and we sell lots of space heat- 
ers and water tanks, as well as 
small-sized refrigerators. These 
trailerites want them as soon as 
they become familiar with their 
convenience and the low cost to con- 
sumers. Recently, we have been able 
to get large shipments of aluminum 
cooking utensils, and they have sold 
out like proverbial hot cakes.” 

The Dade plans to carry every- 
thing in the appliance line, from 1 
gas jet to a furnace. There is a 


‘ 
| 


comprehensive stock on hand of 
kitchen and bathroom accessories, 
wall and base cabinets, cabinet 
sinks, the ranges and refrigerators. 
The larger items do not mean a 
thing to the trailer trade; but Lan- 
ger states that these camp dwellers 
make many friends, and are excel- 
lent advertisers. 

“We have sold more commodities 
through their word-o’-mouth publi- 
city than you would really think 
possible,” he continued. 


Cash-and-Carry Cheaper 


“Delivery problems are reduced 
to a minimum. This has been done 
by offering gas at the plant one 
cent per pound cheaper than when 
delivered. The home on wheels aver- 
ages about 20 pounds of gas a 
month. This varies to some extent, 
but it is a fair estimate. 

“This plan brings the customers 
right here,” explained Langer, “and 
gives us the best opportunity in the 
world for our sales talks and dem- 
onstration of appliances. We’ve 
cashed in on this trailer project. 
The season has not begun, and all 
indications point to a record tourist 
crowd before long. When they come 
—weli, watch us grow!” 

Sidney Langer looks longingly to- 
ward the forest of boats moored in 
Miami waters. 

“Just take a glance at the Miami 
river, any time of the year,” he ex- 
claimed, “‘or look across at the yacht 
basins in Biscayne Bay. What a 
harvest for the salesman of gas and 
accessories! We are going right 
after that trade just as we have in 
the trailer camps. Our business has 
grown so fast that we have scarcely 
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been able to keep pace with it; by 
we have well-defined expansioy 
plans—a chain of stores from Jack. 
sonville to Key West, for exampk, 
These will be developed just as rap. 
idly as merchandise becomes ayail. 
able. In some cases we shall work 


through dealers; but our ow 
stores will be featured. 
“Propane, in this hurricane-at. 
flicted territory is bound to have, 
tremendous future,” he went on, 
positively. “It is not affected by 
weather conditions, and is not likely 
to be discontinued after one of ow 
storms. Believe me, that’s some 
thing to be taken into consider 
ation. As I see it, bottled gas is 
definitely on the forward march. 
The Dade Gas Corp. proposes to 
march right along with it!” 


New Company in lowa 
Enters Conversion Field 


The Midwest Gas Conversion (Co. 
was organized about seven months 
ago to specialize in the conversion of 
appliances from manufactured gas to 
liquefied petroleum gas. The home 
office is in Fort Dodge, Iowa. 

During this period appliance con- 
versions have been made in 10 cities 
in the Midwest to LP-Gas at various 
Btu ranges from 525 Btu to 1600 Btu 

The company has been fortunate 
in securing the services of an ex 
perienced crew of conversion met. 
Conversion jobs are contracted 
the basis of the number of meters t 
be installed, enabling clients to knov 
exactly what their conversion costs 
will be ahead of time. 

E. E. Butler is general managtt 
of the company. He has had 20 years 
experience in conversion work in the 
Midwest. 
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TO WOO A SQUAW! 
Trust a woman to hold out until she gets what she wants. 
Co. She knows that it takes more than a good recipe and choice 
ths food to turn out a dish that will please all the folks in the 
. family. 
sme There’s where the Welbilt dealer has the lead in consumer 
demand. The ‘Equi-Thermal’* Oven, exclusively Welbilt’s, 
‘0n- features controlled even heat for roasting and baking. This 
ties feature scores when choosey customers decide where their 
. dollars get them more range for the money. 
ate The World’s Biggest Selling Popular 
ex: Priced Gas Range is the value leader with tam 
ell consumers, as well as the range with as- gee P 
on sured mark-ups for profitable selling : fr sales and propip/ 
to with dealers. e: ’ 
= * Trademark 
WELBUILT STOVE CO., INC. 
ger MASPETH, L.I., N. Y. 
ars 
the 
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Recoverable LP-Gases 12 Times the Deman( 


475 refineries, recycling and natural 
gasoline plants have huge potenti: 
awaiting expansion of industry. 4 
more plants planned. Price influences, 


GEORGE R. BENZ* 


Manager, Chemical Products Department 
Phillips Petroleum Co., Bartlesville, Okla. 


OR purposes of this discussion 

the following are definitions of 
the several accepted grades of li- 
quefied petrole- 
um gas: 

1. Commer- 
cial Propane: A 
product contain- 
ing 95% mini- 
mum of propane 
and/or propy- 
lene and dehy- 
drated to pass 
the standard 
test for dryness. 
The vapor pres- 
sure at 100° F. 
should not ex- 
ceed 200 psig. 

2. Commercial Butane: A prod- 
uct composed essentially of bu- 
tanes (isobutane, normal butane, 
and butylenes), with lesser 
amounts of propane and/or propy- 
lene with a vapor pressure not in 
excess of 80 psig at 100° F. 


3. Propane-Butane Mixtures: A 


GEO. R. BENZ 


* A paper delivered as part of a sympo- 
sium on “The Outlook for Raw Materials” 
at the 28th annual convention of the 
American Gas Association, Atlantic City, 
Oct: ‘7%. 
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mixture of the above. The usu 
products are those having vapor 
pressure at 100° F. of 80 psig 
(summer grade) and 100 psig 
(winter grade). 


Present Supply 


In 20 years the marketed produ: 
tion of LPG has grown from 465; 
000 gallons to over one billion gal. 
lons, of which over 50% or about 
540 million gallons, was used for 
domestic or household purposes il 
1945. Twenty years ago there wet 
less than 10 plants producing lique 
fied petroleum gas, whereas toda 
there are over 475 plants locatel 
in 22 states. 

To date the overall supply pit 
ture, has, of course, been equ 
to the demand; however, ther 
have been serious area shortagt 
requiring shipments by tank cl 
to satisfy local requirements. Sut! 
local shortages will doubtless col: 
tinue as the LPG requirements if 
an area exceed the liquefied pettr 
leum gas capacity of local refit 
eries, gasoline or cycling plants. 


Future Supply 
As you know, liquefied petroleum 
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TYPE “DV-200" 
(OPTIONAL) 
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Typical Installation Diagram for RV-200 and DV-200 Valves. 

















RELIEF VALVE DIFFERENTIAL VALVE 


RV-200 and RV-201 are specified for general DV-200 and DV-201 are used extensively in 
service in relief of pressures—either liquid or refinery, gasoline plants, and oil line instal- 
gas. RV-200 has metal seat disc and dia- lations to protect meters and pumps and as 
phragm, RV-201 has composition seat disc back pressure valves to minimize vapor lock 
and diaphragm. * im meters. 


Both of the above types of valves are diaphragm actu- 
ated with an easy spring adjustment up to 225 P.S.I. 
outlet pressure. They come in a full range of standard 
sizes, 34” to 2”, and are completely specified in Re- 
liance Bulletin No. 49. Write for your copy today! 








AMERICAN 
METERS 
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gas comes from natural gasoline 
plants, cycling plants, and refi- 
eries. Gasoline plants, and more 
recently cycling plants, have been 
the principal source of LPG; how- 
ever, recovery of LPG from light 
refinery gases has been increasing 
and is expected to further increase 
in importance in the future as a 
source of supply, due to the wide- 
spread use of thermal and cata- 
lytic cracking processes which pro- 
duce light gases from which large 
volumes of LPG are _ potentially 
recoverable, given the proper price 
incentive. It has been estimated 
that in 1945 there were 26,000,000 
gallons per day of potentially re- 
coverable LPG from refinery gas 
streams or over eight times the 
industry’s total sales for that year. 
Concurrently, it was estimated 
there were 13,000,000 gallons per 
day potentially recoverable from 
streams at natural gasoline and 
cycling plants. There is a total of 
39,000,000 gallons per day or over 
14,000,000,000 gallons per year. 
Today there are approximately 
40 LPG recovery plants under con- 





struction or definitely planned 
which are estimated to add 500, 
000,000 gallons annually to the ip. 
dustry’s supply. Moreover, discoy. 
ery of new oil and gas fields should 
furnish sufficient reserves to jus. 
tify the building of many new ga. 
oline and cycling plants, thus jn. 
creasing the future supply. 

A factor of the significance t 
the future supply is the increase 
interest in modifications of the 
Fischer-Tropsch process for proc 
essing dry natural gas into motor 
and diesel fuels, liquefied petroleum 
gas and alcohols. One process can 
produce about 66 gallons of lique 
fied petroleum gas per 1000 gallons 
of motor fuel. Two plants ar 
planned for early construction for 
conversion of natural gas into m- 
tor fuels and other products having 
a reported combined motor fud 
capacity of 1180 barrels per day. 

Large quantities of natural gas 
marketed today contain appreciable 
amounts of: inerts, nitrogen ani 
carbon dioxide. Certain fields pro 
duce natural gas containing 3 














A regulation tank car for LP-Gases. 
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Not just a fryer... buta_ 


}COMPLETE LINE 





us 
a to suit any size or type of business 
in- 
ROBERTSHAW ‘ 
oom DEEP SEA FRYERS 
* From the Counter Model to the 18” Square 
RUGGED DURABLE Twin, Deep Sea Fryers are designed to turn out 
BASKET perfectly fried foods in volume for all types 
e of establishments. 


PROMPT DELIVERY 









14” Square 18” Square 





10” x 11” Twin 






20"x20” Heavy Duty 14” Square Twin 
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Maximum Vapor 
Type of Pressure Psig 
Tank Car at 105°F.Ethane-Normal 


Butane Mixture 


TABLE I. 


Ethane-Propane Mixture 





105A300 225 Ethane 25% 
105A400 300 Ethane 34% 





n-Butane 75% 
n-Butane 66% 


Ethane 6% Propane 94% 
Ethane 20% Propane 80% | 





much as 10% nitrogen and other 
inerts. 

Since most natural gas sold re- 
quires the maintenance of a cer- 
tain minimum Btu, 970 for exam- 
ple, it is obvious that when inerts 
are present that large amounts of 
ethane, propane and in some cases 
butane, must remain in the gas 
sold to distributing concerns. It 
seems quite likely that in the 
future blends of ethane and pro- 
pane or ethane and butane may be 
used for certain special liquefied 
petroleum gas applications. For ex- 
ample, ethane-propane mixtures 
and ethane-butane mixtures can be 
shipped in ICC-105A400 and 105A- 
300 tank cars (See Table 1). These 
types of cars are currently em- 
ployed for the transportation of 
propane. 


Prices 


In 1926 the propane tank car 
price was in the neighborhood of 
11 cents per gallon, f.o.b. Group 3. 
During the 15 year period ending 
in 1941 ‘the tank car price grad- 
ually declined as sales increased 
to a low of about 20-25% of this 
price, at which level prices were 
frozen by the OPA in the fall of 
1941. Liquefied petroleum gas 
prices have advanced somewhat, 
concurrent with the recent in- 
crease in the price of crude oil. 
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It is significant to note that 
prior to 1946 propane was’ gen- 
erally sold at somewhat higher 
prices than butane; however, this 
price relationship has been re 
versed and butane and mixtures 
are in many instances now selling 
at higher prices than propane. This 
new relationship is expected to con- 
tinue as that quantity of butane 
which can be blended in motor fuel 
is worth motor fuel prices to the 
refiner. About twice the volume of 
butane is used for motor fuel 
blending as the total volume of 
propane, butane and mixtures used 
by the entire liquefied petroleum 
gas industry in 1945. This quan- 
tity of butane is potentially avail- 
able to the liquefied petroleum gas 
industry if the LPG consumers are 
willing to out-bid the refiner for 
the product. 

At present the LPG industry has 
an unbalanced demand curve since 
there exists a severe winter con 
sumption peak, due principally # 
the southern heating load. This sit 
uation makes it virtually imposst 
ble for a producer to handle the 
load of a gas utility requiring 
winter shipments for standby peak 
shaving or supplemental gas pur 
poses. A utility concern contem 
plating use of LPG for winter use 
should be prepared and equipped 
to receive and store its winter LP6 
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requirements during the summer 
months, or be willing to pay a 
premium to the producer which 
will permit the producer to install 
the necessary equipment and store 
about eight months production plus 
rental or investment charges on 
tank cars which will be idle eight 
months out of the year. 

In general those gas utilities em- 
ploying LPG for these purposes 
have planned or installed sufficient 
storage to take shipment of their 
anticipated winter requirements in 
the summer; however, there is still 
some wishful thinking prevalent 
that winter standby and supple- 
mental gas can be secured as re- 
quired in the winter. 

At this point it is doubtless ap- 
propriate to mention that several 
companies are actively studying 
various means of storing and 


transporting large volumes of LPG 
in order to seek the most econom- 
ical way of providing utility con- 


cerns with adequate volumes of low 
cost LPG for standby and supple- 
mental gas purposes. 

Some important factors which 
will affect the price of LPG at the 
point of production in the future 
are: 

1. Price of motor fuel. 

2. Quantity of LPG which can 
be blended in motor fuel. 

3. Value of fuel oil to the re- 
finer. 

4, Technological improvements 
in processes for conversion of bu- 
tane and propane into motor fuels 
and chemicals. 


Transportation 


Transportation of LPG in bulk 
is by tank car, transport truck, 
pipe lines, with barge movement 
under serious consideration for 
special cases. The bulk of the LPG 
consumed is transported by tank 
car. There are now about 3100 high 


A modern dual transport, using butane for power. 
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pressure cars in LPG service ex- 
clusive of those used in the trans- 
portation of synthetic rubber com- 
ponents and chemicals. Of this 
total, approximately 2400 are suit- 
able for propane. There are under 
construction or on order over 2300 
cars, all of which are suitable for 
propane. 

The outlook for adequate trans- 
portation this coming winter is 
not too encouraging for those con- 
sumers depending upon rail trans- 
portation since deliveries on new 
tank cars ordered months ago have 
been delayed by shortages of ma- 
terials. Hundreds of tank cars ex- 
pected to have been in service this 
past summer will probably not be 
completed until early next year. 
This is indeed serious when it is 
considered one tank car is needed 
to supply the propane requirements 
of about 1600 bottled gas custo- 
mers. 

As a war emergency measure 
most LPG movements under 100 
miles were converted from tank 
car to tank truck movement. These 
movements continue and are ex- 
pected to continue in the future. 
In the Southwest it is customary 
for LPG distributors to have their 
delivery trucks filled at the source 
of supply. These _ distributors, 
therefore, have a competitive ad- 
vantage over the tank car buyer 
to the extent of the local area’s 
supply. 

The movement of LPG via barge 
offers advantages for certain spe- 
cial cases such as where the move- 
ment consists of barge loading at 
the source of supply and barge 
delivery into consumer or distrib- 
utor storage. Where investment in 
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barge terminal storage at each qj 
of the barge movement and yj 


terminal is involved, movement yj; 
barge appears to be uneconomic) 


Conclusion 


The outlook for LPG may } 
summarized as follows: 


1. An adequate supply of pri. 
ucts appears to be available fy 
anticipated developments.  Thoy 
large consumers that have sufi. 
cient flexibility to permit use o 
propane or butane will be in; 
preferred position. 

2. Transportation facilities ar 
expected to keep abreast of r 
quirements, neglecting this wit 
ter’s expected “pinch” due to de 
lays in delivery of new tank cars, 
Except in a few special casa 
where pipe line or barge movement 
can be utilized, 


higher than at present. 

3. Prices should remain firm bu 
increases should be consistent with 
the changes in cost or other fuels. 
Buyers that are in a position ti 
take delivery of their annual rt 
quirements or a major _porti0 
thereof in the spring and summe 
should be able to buy at the lowest 
prices. 


Four California Towns 
Will Get Propane-Air Plants 


Pacific Gas & Electric Co., Sw 
Francisco, has been authorized by tlt 
California Railroad Commission 4 
supply propane-air gas _ service 1! 
place of manufactured gas service 
the Grass Valley-Nevada City alt 
and in Redding and Red Bluff. 
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CHOOSE 
THE HOUSING 
YOU WANT FROM 
THIS FULL LINE 


You are not limited 
to one model when you 
select Stampings, Inc. as 
your source of bottled 
gas housings. Here you 
have a wide selection of 
models backed by years 
of experience in the de- 
sign and production of 
housings. Write for 
prices and details. 


STAMPINGS, INC. 
DAVENPORT, IOWA 


THE 
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Gilbert Bragg Heads Southwest LPGA 


HE South Pacific Section of the 

Liquefied Petroleum Gas Associ- 
ation held a dealer meeting in Fres- 
no, Calif., at Hotel California on 
Novy. 15. Chairman Tallent H. Ran- 
some, presided. 

A new chairman for the state of 
California was appointed as the 
first order of business. He is Gil- 
bert Bragg, of the United Liquid 
Gas Co., Fresno. 

W. J. Fortier, president of For- 

tier Transportation Co. presented 
the current transportation rate pic- 
ture as it concern’s trucks trans- 
portation. He suggested having 
scales at the refinery so that when 
a trucker leaves with a load he will 
have a weight ticket. 
The “ABC’s of Butane-Propane 
for Engine Uses” was the subject 
of an illustrative talk presented by 
Roy Mylander, field engineer of 
Ensign Carburetor Co. 

Don McNary discussed the pro- 
posed Santa Barbara ordinance, 
emphasizing the fact that a prece- 
dent is being set by this ordinance 
and for that reason it should be as 
sound and thorough as _ possible, 
protecting not only the safety of 
the public but the business of the 
legitimate operators. Mr. McNary 
further pointed out the necessity of 
strong industry support for this 
and similar activities of the Associ- 
ation. 

“What Would You Say” was the 
title of a discussion of the psychol- 
ogy of credit presented by G. C. 
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Legoe, district credit manager of 
Standard Oil, Fresno. Pointing oy 
the change: from wartime sellery 
market to a _ peacetime buyer 
market, Mr. Legoe said, dealey 
must carefully scrutinize their pres. 
ent methods to see if they fit fy 
ture expected conditions. 

He added, “Customers paid cash 
because they wanted immediate de 
livery but we can’t expect this situ. 
ation to continue. We must ask for 
and expect payments when due ani 
grant extensions only when a sound 
basis for the extension exists; 
otherwise, we accentuate not only 
the customers’ poor financial posi- 
tion but our own and add to: 
possible negative trend in business 
conditions.” 

Ernest C. H. Jensen, vice presi- 
dent in charge of household ani 
equipment loans of the Bank @ 
American, in discussing “Financin 
In the LP-Gas Industry,” stated, 
“Trade Associations tend to pr 
duce uniformity in methods ani 
procedures which make it easier for 
bankers to finance in that industry. 
The more information a banker ha 
concerning your industry the fuller 
credit he can extend an individu 
member of the industry.” 

He summarized as follows: “Joill 
action and cooperation will prote 
mutual interests. Joint reseatt) 
through your association will fil 
economies and short cuts, bette! 
legal agreements with customers 
better accounting methods all 
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uniform safety practices. All will 
result in improved credit rating 
with your banker.” 


Highlight of the program was. 


Dave Purrington’s talk entitled, 
“A Syllogism Correlating the In- 
congruities of the Metaphysical,” 
in which he gave some amusing 
sidelights of his long experience in 
the LP-Gas industry. Mr. Purring- 
ton explained that the incongruity 
simply resulted from the fact that 
although LP-Gas men were un- 
doubtedly more astute than average 
men, they didn’t always act in a 
manner which would justify that 
contention. 


“By refusing to cooperate in the 
broad sense they are often robbing 
themselves of the advantages that 
can accrue from such cooperation,” 
he stated, in reminding them that 
strength through unity was much 
greater than through individual ef. 
fort. 

Some projects the LPGA had sue. 
cessfully undertaken, including uni- 
form regulations and codes in East- 
ern states and cities, were recited 
by A. N. Kerr, president of Imperi- 
al Gas Co. He emphasized that con- 
tinued effort along these lines was 
necessary. 





A 


Keith L. Winegar, 
manager of LP-Ga 
division, Wasatch Oil 
Refining Co., Salt 
Lake City, fills his 
car with butane a 
one of the compaty 
plants. 
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Deep drawn halves of steel or stainless are silver-soldere 
pressure-tight by precision-timed induction heating, the 
carefully inspected. Floats are accurately counterbalance 
through gear mechanism for low specific gravity liquids. 


HPRESSURE FLOAT BULBS 


IN accurate, safe gauge reading 


w can rely on Rochester LP Gas 
gs because they are so accurate 
ufe, They save time, avoid explo- 
—_ and are amazingly simple 
stall, 
factors are many times actual 
uids, The metallic float bulb, for 
tle, is designed to withstand 800 
four times normal requirements! 
neans it must be carefully made 
sted. Matching and joining halves 
ch float represents eight separate 


operations. To secure uniform, pressure 
tight floats, the halves are silver.sol- 
dered by precision-timed induction heat- 
ing. Every single float is then inspected 
by immersion in hot paraffine. Air leak- 
aae is revealed by the appearance of 
bubbles around the seam. Defective 
floats are, of course, scrapped. 

From float to dial, Rochester "Crite- 
rion" Gauges are designed for LP Gas 
service, consequently, give you maxi- 
mum service with convenience. 


ROCHESTER MANUFACTURING CO., INC. 
17 Rockwood St., Rochester 10, N.Y. 








ROCHESTER LPG GAUGES 


Model 3120 Gauge (illustrated) fits Bastian Blessing head No. 2465 
or Weatherhead manifold No. 900 as well as pipe thread risers, 
1'Y2"" or 2". Model 3121 
Multi-Valve head, No. 24 


gauge is designed for Bastian Blessing 








“Sales Honeymoon is 
Over Before it Began’ 


Put Sales Promotion to Work 


By J. H. De LORIA 


Advertising Manager, Skelgas Division, Skelly Oil Co., 
Kansas City, Mo. 


INCE our discussion this morn- 

ing is on Sales Promotion and 
LP-Gas, let us first establish the 
need. Recently ; 
at a meeting 
which I attend- 
ed, the chair- 
man, by procla- 
mation, ruled 
out Sales Pro- 
motion from the 
agenda because, 
as he said, we 
are in a Seller’s 
market. Experts 
and “research- 
ers” point out 
sharp move- 
ments of workers from one income 
bracket to the next highest—depict- 
ing the consumer as_ enjoying 
greater earning power and possess- 
ing more liquid savings, plus an 
urge to satisfy newly acquired, 
higher standards of living. Others 
insist that living costs have out- 
distanced the salary bracket shifts 
and the alleged cash surpluses are 
myths. 

The former group maintains 
that “when the war-created, pent- 
up demands for certain products 
have been met, retailers will face 


J. H. DE LORIA 


* A paper delivered before the Oct. 14 
convention of the Colorado Liquefied 
Petroleum Gas Association, Denver. 
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intensive competition. The advap- 
tage will go to those who trade in 
pre-sold markets.” — 

The latter group maintains that 
the so-called, pent-up demand js 
not as gigantic as supposed and 
that prospect lists carry multiple 
duplications, thus further reducing 
the total potential among “those 
imbued with an urge to satisfy 
newly acquired higher standards of 
living.” So much for the experts! 

Let’s consider our own plight. 
LP-Gas dealers report a lively and 
already highly competitive market. 
Yet, withall, there is a noticeable 
“dragging at the heels” on the part 
of buyers. This same “dragging 
at the heels” existed first in indus- 
try. There was an apparent reluc 
tance to produce under continued 
regulation and price control plus 
the inability to do so because of 
strikes and shortages. At present 
there is a wariness on the part of 
consumers. This was illustrated in 
butter price fluctuations immedi- 
ately after controls were removed. 


Shopping Around Already 


Shopping around is already i 
evidence. One dealer in this audi 
ence—months ago—told me of the 
possible loss of an $800 sale be 
cause of a price differential of 
only $40. Since higher prices pit 
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DELIVERS YOUR 
YEAR ‘ROUND REQUIREMENTS 


In the beginning, the principle uses of Liquefied 
Petroleum Gas were confined almost exclusively to 
domestic use. But today, industry, institutions, small 
cities, agriculture and rural areas have learned that 
Liquefied Petroleum Gas is an economical, depend- 
able year ‘round source of fuel — not for peak load 
times alone, but for a standard year ‘round fuel 
supply. And the best source of Liquefied Petroleum 
Gas is Warren. Contact your nearest Warren office 


today. 


WARREN PETROLEUM CORPORATION 
TULSA, OKLAHOMA 
Detroit Mobile Houston 
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vail, it follows naturally that cus- 
tomers will demand more for their 
money. 

LP-Gas dealers are meeting with 
price resistance. Manufacturers 
have produced the deluxe, or top- 
of-the-line, merchandise, possibly 
in an attempt to raise the average 
list price level or to get the cream 
of the potential first. Apparently 
we have already saturated that “top 
section” of the market. Another 
dealer has told me that he inter- 
viewed 30 “on the list” prospects in 
order to move five $179 ranges. 
In another phase of LP-Gas mar- 
keting, hundreds of dealers are 
stymied with actual surpluses pil- 
ing up due particularly to short- 
ages of affiliated merchandise. 


You are all aware of what is hap- 
pening in the field of bulk LP-Gas. 
When merchandise is released in any 
quantity in a market already exhibit- 
ing price resistance, we are in a com- 
petitive era. Gentlemen, the much- 
talked-about “sales honeymoon” is 
over before it began! 

The fight is on. We must put Sales 
Promotion to work immediately. To 
your distinct advantage is the pre- 


sold market—the public acceptance - 


for your product—established because 
during your pioneering days you had 
laid the ground work well. 

All right, we need Sales Promo- 
tion. So what is it? Ask any adver- 
tising’ manager, any top ranking 
merchandiser, “What is Sales Pro- 
motion?” The answer will be eva- 
sive, indefinite, inadequate and 
totally discouraging. None will 
draw a fine line of demarkation be- 
tween selling, advertising and Sales 
Promotion. 

So, let’s establish here and now 


76 


our own interpretation of it. It 
will be as authentic and most cer. 
tainly as practical as any. 

Let’s say Sales Promotion is a 
phase of education. I am convinced 
that Sales Promotion is firmly 
rooted and grounded in the proces- 
ses of education. Because, educa- 
tion is the systematic development 
and cultivation of natural (exist- 
ing but latent) skills. 

Skill is education or familiar — 
knowledge of the science of selling 
by practical methods. A_ skilled, 
workman is a master of a trade, a” 
master of his branch of knowledge, ~ 

Sales Promotion is skill (knowl ~ 
edge again) in the presentation of — 
goods for sale. Sales Promotion is, © 
therefore, a definite form of edu-— 
cation. : 

Now let’s get familiar with Sales © 
Promotion — first by self-educa- 
tion. Let’s establish or recognize 
methods and devices which we can 
use to induce customers to buy. 
Let’s set up sales stimulating activ- 
ities outside of advertising. Let’s 
educate ourselves to utilize “things”, 
natural sales promotion tools, al- 
ready in existence and immediate- 
ly surrounding us. 


Start with your service department, 
for instance. It’s one of the greatest 
sources of prospects available to you. 
A properly trained and organized 
service personnel, trained not only in 
installation and maintenance as such 
but with a view to ultimate in satis- 
faction to the customer, generates — 
an automatic word-of-mouth, use-the 
user campaign. q 


Your service man, trained in the 
fine art of imparting knowledge 0 
the function and operation of gas 
burning appliances, becomes a Cus” 
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tomer instruction expert—another 
branch of Sales Promotion bring- 
ing keener appreciation of services 
rendered and a consciousness of 
the “sizzle” to the mind of the 
user. Thus you have established a 
quietly functioning Sales Promo- 
tion activity. 

In this connection, most market- 
ers maintain service educational 
facilities for dealer service men 
who become skilled in installation 
and maintenance and are “pointed” 
to the task of recognizing and ex- 
ploring sales opportunities. Think 
what a well trained service organi- 
zation means to the industry also 
from a safety standpoint. 

The Goodyear blimp, roving the 
skies, flashing news messages from 
all parts of the world, promotes 
“lighter than air” travel. Take a 
page from the Goodyear book. Pro- 
mote your own sales by adapting 
your earthbound service vehicles 
just as effectively. 

Consider cooking schools. They'll 
never grow old! Primarily design- 
ed to educate the rising generation 
of homemakers and provide re- 
fresher courses for experienced 
homemakers, yet the means of pro- 
moting immediate sales and cumu- 
lative sales in the future. 

Another function of Sales Pro- 
motion involving self-education ob- 
tains for us a thorough knowledge 
of our product and services and 
how to apply it wisely. Let’s school 
ourselves to be consistent in our 
sales stories. It will strengthen our 
position, forge our collective ef- 
forts, and make for a united front 
against competition. 

One of your own members told 
me of the efforts of two salesmen 
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in the early years of mechanic) 
refrigeration. One said the ma 
chine made ice cubes and the ig 
cubes kept the box cold. The ge. 
ond maintained that the primay 
function of his box was food pres. 
ervation, ice cubes, by a happy cir. 
cumstance, an extra service. Incop. 
sistency lost a sale. However, the 
second man obviously studied, edv. 
cated himself, knew his product, 
Let’s be consistent. Let’s not le 
down and sell at the expense of 
other LP-Gas salesmen or other 
LP-Gas service, to the detriment of 
both and to the detriment of oir 
own thriving, young industry. 


The electric interests do us the 
honor of recognizing LP-Gas as full 
grown competition. They recognize 
the fact that with improved transpor- 
tation facilities, sound financial sup- 
port, we have experienced a rapid ex- 
pansion in production and distribu- 
tion facilities and widened our sphere 
of influence. 

They further recognize that LP-Gas 
is converting potential electric custo- 
mers at an alarming rate and thal 
we are a definite threat to the elec- 
tric load in the industrial, commercial 
and domestic fields. I, for one, do not 
believe that we are merely a threat 
to the domestic electric load. WE 
HAVE WALKED AWAY WITH IT! 


The fact remains, they recognize 
us as stiff competition and will do 
something about it. Therefore, ! 
repeat, it behooves us to be consist- 
ent in our sales story and to fight 
together, not singly, to maintain 
our sales pace and appropriate to 
ourselves the lion’s share of the re 
maining potential. 

Now let’s consider some of the 
conventional tools of Sales Promo- 
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| do ...in the manufacture of widely accepted automatic storage gas water H 
heaters backed by time tested performance have made C & L Hoffman ' 
the first choice with distributors everywhere. For customer satisfaction 
recommend C & L Hoffman for every new installation and replace- 
ment. Literature upon request. 
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tion. Without Sales Promotion the 
mass media advertising job would 
remain unfinished. Local Sales Pro- 
motion activity makes mass media 
advertising—the radio, farm pa- 
pers, billboards—function locally. 
Sales Promotion’s purpose is to 
“funnel” the benefits of national 
advertising to that immediate lo- 
cality or trade area. 


Local Advertising 


This is done, of course, by the 
“tie-in” method, or the employing 
of numerous conventional, tried 
and proven, local facilities. They 
are: ample identification, the news- 
paper, direct by mail, classified 
telephone directory, local radio, 
product tie-in by appropriate win- 
dow display, imposing interior dis- 
plays and the lesser things, appli- 
ance cards, authorized dealer iden- 
tification, handout material, prod- 
uct literature, in fact everything 
from door hangers to door openers 
and premiums. These are the 
“hooks” that enable the dealer to 
appropriate out of the mass de- 
sire to buy, his share of business. 

Sales Promotion is twofold in 
character. First and of primary 
importance it activates the sales 
force. By employing “things” 
about us, even bringing into play 
active departments of our own 
business, and the creative ma- 
terials available through syndicat- 
ed sources or most brand name 
marketers, we ignite the imagina- 
tive spark of the sales group which, 
by use of Sales Promotion facilities 
makes effective the second charac- 
ter of Sales Promotion—the educa- 
tion of the consumer to the need. 

While we are on education, facil- 
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ities for training men in LP-Gas | 
sales are being made available. Ip- 
vestigate these! Let’s educate oyr.| 
selves to this one important fact: 
Let’s burn into our minds and 
hearts this one great truth—iy 
handling the four big jobs of cook- 
ing, refrigerating, water heating 
and house heating, LP-Gas not 
only does everything that any other! 
fuel can do, but does it better. It 
renders a service above and bevond 
the capabilities of any other indi- 
vidual fuel. All other types of fuel 
must be used in combination if 
economy plus efficiency and conven- 
ience is desired. . | 
Your market is aware of this! 
By the application of Sales Promo-| § 
tion facilities throughout the years,|_ 
primarily in the maintenance of * 
service to cooking, refrigeration | 
and water heating users, you have | 
laid the groundwork—paved the | 
way for the fourth service of LP-| , 
Gas. You have made easy the sale} » 
of house heating. Oo 
Three million LP-Gas users spell 
public acceptance and customer ap- 
preciation. The house heating phase 
follows naturally. There remains 
only to acquaint (educate, if you 
please) the prospect of its avail-| 
ability. ai 
Remember, two-thirds of the let-| ir 
ters in PROMOTION spell MO0- 
TION! le 


American Meter Opens 
Office in Orlando, Fla. 


The American Meter Co., with ex 
ecutive offices in New York, is estab- 
lishing a plant in Orlando, Fla., and 
will occupy the S. Hughey St. building 
formerly used by the Hughes Ele 


trical Co. 
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Sure, it’s tough .. . You have a rich market for sales and services, and you 
need equipment—equipment that you can’t get immediately. Believe us, 
we know how tough it is, because conditions are making it necessary for 
us to accept hundreds of orders only on the basis of “delivery when 
possible’. 

Yes, we know all too well that there’s not enough Bryant equipment 
to go around, even though Bryant has added many new products and 
greatly increased production facilities. We know, too, even though you 
might prefer Bryant, that sometimes you will find it necessary to accept 
other equipment to complete installations you want to make. 

So we say: if it’s good, and you can get it—take it. 

But at the same time we say: think ahead . . . to the time when your in- 
stallations will have to be so/d ... when your position in the face of compe- 
tition will be greatly strengthened by known-brand equipment, its 
reputation and its backing by sales aids and advertising. That’s when 
you will be set if your organization is lined up with a manufacturer who 
will provide the right kind of equipment 
and selling tools with which to win jobs 
in the competitive market. 

We hope that this kind of thinking will 
lead you, like a lot of others who specify 
and install heating equipment, to decide: 
“I'm going along .. . with Bryant.” 


BRYANT HEATER COMPANY ‘A 
17825 St. Clair Ave., Cleveland 10, Ohio HEATING \ 
One of the Dresser Industries y) 
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The most complete line of gas heating equipment in the nation! 
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Why “This Business of Ours”! 
ls Based on Sales and Service 


- By A. T. CARROW* 
Manager, LP-Gas Range Sales, Cribben and Sexton Co., Chicago 


HE theme of your convention is 

built around “sales and service” 
in preparation for the day “When 
Competi- 
tion Comes.’’ 
Both are timely 
subjects and 
worthy of much 
consideration. 

I have chosen 
as a title for my 
talk, “This Busi- 
ness of Ours,” 
because that’s 
what we are 
here to talk 
about. Where 
were we ‘ 
Where are we 
now ... and, Where are we going 
in this Business of Ours? We must 
look at the industry from past, 
present and future viewpoints if 
we are to intelligently plan our 
future campaign. We must not only 
talk about “What we are going to 
do,” but, “How are we going to 
do it?” 

First, I come to you as one who 
has been associated with this in- 
dustry as a salesman who remem- 


A. T. CARROW 


*A paper read at the October 14 con- 
vention of the Colorado Liquefied Petro- 
leum Gas Association, Denver. 
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bers the days when it requin 
constant ingenuity, resource 

ness, planning and hard work 
find ways and means of selling 
the ultimate user through dealer 
who were not interested in you ¢ 
your product unless you offera 
an intelligent merchandising pn 
gram. 

Let’s get down to some realisti 
hard-headed thinking and ta 
common sense about you and you 
business, the management of th 
LP-Gas industry. Let’s speak in 
very elementary fashion and 3 
lyze the job which we have cut 0 
for ourselves. Let’s talk about ou 
industry and things facing you a 
your sales people in the acca 
plishment of your objective. Whe 
were we? ... Where are we no 
and, Where are we going? 


Where Were We?—In the pa 
20 years the LP-Gas industry 
grown from one serving a me 
5000 domestic users to nearly 
000,000.* The desire for better 
ing and home modernization 
rural and suburban homes | 
caused people to change from @ 
oil, wood and cobs to LP-Gas’ 
cause that clean, blue LP-Gas f 


* Many estimate 38,000,000.—Editor. 
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For more than 20 years, Gary has specialized in fabri- 
cating all types of steel tanks. That experience, plus Gary's 
complete facilities for the efficient design and fabrication 
of LPG vessels, assures you of thorough satisfaction from 
your Gary-built Propane Tanks. 


Every Gary Propane Tank is built in strict accordance 
with ASME Code, paragraph U-69, for unfired pressure 
vessels, 200 lbs. working pressure at 250° F. Available’ in 
15,000 to 30,000 gallon capacities. 


Take advantage of Gary’s specialized knowledge of de- 
sign and manufacture to assist you in planning and de- 
veloping your specific job. We are in a position now to give 
you quick delivery. 
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provided by far a better service 
than they had ever known before. 

We had little, if any, competi- 
tion. The only selling job neces- 
sary in those days of miraculous 
growth was to justify the price of 
appliances and the asking price of 
the fuel. LP-Gas provided a service 
so far superior to any fuel available 
or formerly used by these people, 
that the selling job was simple and 
easy. There existed a desire to im- 
prove living conditions in rural 
and urban communities. We had 
an ideal fuel and appliances to offer 
—so success was almost an ac- 
cepted fact. 


Where Are We Now?—The fuel 
has consumer acceptance; it has 
proven itself. The industry has 
attracted the attention of everyone 
in every community—major mar- 
keters, independent bottlers—large 
and small—down to the distribu- 
tor who purchased a few bottles 
or tanks and went into business. 

Because of the mushroom growth 
and the hurry and scurry of selling 
and installing before the next fel- 
low got to them, we have all kinds 
of installations —cylinders being 
supported on the outside of the 
house by a piece of copper tubing— 
without bases—without canopies. 

We have appliances which have 
been converted to burn LP-Gas, 
with careless adjustments of oven 
heat controls, top and oven burn- 
ers which do not give the-clean blue 
flame which is characteristic of the 
fuel when consumed through prop- 
erly designed ranges. In spite of 
the pleading of LPGA and men 
who know the gas business, this 
kind of installation and service was 
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given because time did not permit 
proper training, and in many cage 
proper selection, of people to qd 
the work. 

Yet, we in the LP-Gas industry 
have accepted the responsibility 
now of serving 2,000,000 homes 
with fuel for cooking and are ask 
ing for 15,000,000 more. We have 
accepted the tremendous respongi- 
bility of cooking the tons and tons 
of food to be consumed by those 
2,000,0000 hungry families from 
soup down to the most delicate of 
American desserts which require 
as much care and precision in in- 
gredient mixing as the doctor’s pre. 
scription for the sick. After the 
mixing process, your good customer 
trusts your fuel to produce that 
beautiful, tender, golden-brow 
appearance that she expects ani 
rightfully deserves. 


How’s Your Service Been? 


Brother, we have a job to do, 
Opinions are being formed of our 
service and fuel—some good and 
some bad. The bad ones are 3 
competitive as another fuel, be 
cause they, too, are molding pub 
lic opinion. You can be sure that 
many of our present customers find 
themselves very unhappy and dis- 
satisfied with poor gas burning ap- 
pliances, improperly installed. 


Where are we going ?—Marke 
analysts say there is a potential of 
approximately 15,000,000 custom 
ers who are waiting for us 
come to their back door and instal 
LP-Gas ranges. That sounds # 
easy many are imbued with tle 








idea that we don’t even have to # 
out to the home to make thes 
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SMITHway LPG Systems meet or exceed specifi- 
cations of public safety codes, Underwriters’ 
Laboratories, National Board of Underwriters, 
and American Society of Mechanical Engineers. 
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An actual cooking demonstration featured 
the training school program. A. T. Car- 


row, left, and E. G. Darmer stand by 

while C. D. Neithammer of Shellane re- 

moves from the range a complete oven 
meal. 


sales. All we have to do is sit and 
wait for- the customer to come in. 

I do not desire to give you an 
impression of pessimism; however, 
if I may, let me remind you, there 
is also another industry which is 
just as enthusiastic about its fuel, 
its appliances and its service as 
you are. The electric industry is 
going after those 15,000,000 pros- 
pects of yours—just as they are 
also going after the 2,000,000 cus- 
tomers you now have. They have 
heard and felt the impact of the 
LP-Gas industry. They want, and 
must have that cooking, water heat- 
ing, and refrigeration load. The 
battle of fuels is about to start, 
and the battle ground is in your 
territories. 

Let’s see what is happening in 
our competitor’s field: 

1. That industry has at its com- 
mand a terrifically expanded facility 
for electric energy output created by 
war production requirements. 
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2. Manufacturers of electric ap- 


' pliances and equipment have expanded 


plants and facilities. And, most im. 
portant, they have a world of money 
for promotion, plus a determination 
to sell in quantities sufficient to keep 
their plants working. In 1940, for 
every nickel spent by the gas indus. 
try for publicity and promotion, the 


. electric industry spent $1.35—which is 


evidence not only of the desire to 
move in, but the ability to promote 
their fuel. 


3. They also have better than 3. 
500,000 customers who have expressed 
a desire to cook by wire instead of 
fire. They have an accepted product 
and fuel. Their customers are pre 
sumably happy with their service. 

4. They are so well aware of the 
threat of LP-Gas to their existence, 
and so imbued with a determination 
to defeat it, that they have seen fit 
to inaugurate within their industry 
a special campaign, designed to com- 
pete with LP-Gas alone. You may 
rest assured that the millions of dol- 
lars invested in electric utilities and 
manufacturing plants are to be backed 
by strong and tremendous activities to 
fortify and strengthen those invest- 
ments. They are not going to sit 
idly by and watch us take those 15; 
000,000 customers. 

5. Their constant theme during the 
appliance famine is “Be sure you have 
adequate wiring.” They are selling 
equipment and preparing homes for 
installation of larger appliances now 
to make ready for the day when ap- 
pliances are available again. 

6. The story of “Touch-and-go 
cooking,” “Start-it-and-leave-it-cook- 
ing,” “It’s automatic, you need not 
be home,” “Electric cooking is safe, 
it’s economical, and it’s clean,” “The 
average family cooks for $2 a month 
on electricity,” “Cook and live elet- 
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trically,’ “Fast as fire without the 
flame,” will be ringing in the ears 
of every housewife in America. 


7. Their method of attack will be 
through consumer education designed 
to create public acceptance and appre- 
ciation for electric water heating, 
cooking, refrigeration,-and the myriad 
of appliances such as table broilers, 
automatic egg cookers, roasters and 
whole meal cookers, table coffee 
makers, ete. which offer a table cook- 
ing service all a definite threat to the 
LP-Gas load. 


This consumer education will ampli- 
fy their heavy advertising programs 
and special promotions through hard 
hitting, well trained sales organiza- 
tions. Home service women trained in 
the art of conducting sales demonstra- 
tions to consumers follow up all 
sales. They are selling a specific cook- 
ing method which adapts itself to 
their fuel and offers the greatest ad- 
vantage to that fuel. We have an ad- 
vantage there in that we do not have 


to advocate a special cooking method’ 


to fit our fuel; however, we will dis- 
cuss that later. 


8. In addition to the multi-million 
dollar private electric industry, the 
government has also entered the 
field in the promotion of electricity. 
The appropriation for REA for the 
period April 11 to June 11, 1946, is 
$90,937,920. All this money is spent 
to separate you from your good cus- 
tomers through a means of localized 
cooperative investment interests—and 
you will really have your hands full 
combatting it. 


So much for electric competi- 
tiom—it’s a powerful, dangerous, 
factor—laying in wait, ready to 
pounce on our business and gobble 
itup. Our greatest worry lies not 
in this threat, but in our own 
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apathy toward it. If we ignore it, 
or forget it, there’s great chance 
that we are goners. But if we are 
constantly aware of its potency, 
ever watching its every move... 
and always prepared with counter 
attacks . . . we will keep it in the 
place where it rightfully belongs— 
uses not so well adaptable to LP- 
Gas. 

Good merchandising practices 
can only be designed and planned 
through a thorough knowledge and 
study of existing situations pertain- 
ing to the problem. 

There are other natural factors 
that must also be considered in of- 
fering this cooking service to to- 
day’s customers: 


1. Authorities on food preparation 
are recommending various methods of 
cooking; for example, one says: 


a. Vegetables grown below the 
ground should be cooked in small 
quantities of water or steamed; 
vegetables grown above the 
ground should be cooked in large 
quantities of water to retain 
their original color and flavor. 


b. Meat cooking authorities rec- 
ommend various methods of 
meat cooking. Some, low tem- 
peratures in open roasters; 
others, high temperatures for 
searing, then cover and cook at 
lower temperatures. For broil- 
ing, some say sear the meat in 
the fire, and some say place it 
three inches from the flame and 
cook it slowly. 


2. We find a variation of different 
kinds of cooking utensils available 
today—light and heavy aluminum, 
castiron or porcelain, steel and glass, 
pressure cookers, special coffee mak- 
ers. Some have flat bottoms, some 
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round bottoms, copper bottoms, and 


black bottoms, straight sides and 
slanted sides—covered and not cov- 
ered—each manufacturer professing 
that his is the best and only way to 
cook. These manufacturers of special 
utensils are our allies and should be 
our salesmen. It is our job to sell 
these people on the fact that LP-Gas 
performs best on the particular kind 
of a cooking utensil that they are 
advocating. 

We have a variety of foods— 
fresh, dehydrated, canned, prepared 
mixtures, ready to cook, new types 
of flour to meet emergency situa- 
tions. The frozen food industry is 
making predictions that 90% of 
the food we eat in five years from 
now will be of the frozen variety. 
Each one of these types of foods 
requires a different cooking method 
as concerns quantities of water to 
be used, time, and temperatures of 
cooking. 


Where de we come in? Who are 
we to dispute the word of the au- 
thority on methods of food prepa- 
ration? Who are we to. say 
whether one utensil or the other 
is the best for cooking? The house- 
wife has now, or is going to buy, 
the kind of utensils she wants, 
just as she is going to buy the 
kind of a hat she wants, and right- 
fully so. Who are we to determine 


which is best—frozen, dried, dehy- ~ 


drated or what have you? 

Our only job in this whole thing 
is to cook that food according to 
the method she wants in the uten- 
sil she desires. She should be the 
undisputed master in her kitchen 
laboratory. The old slogan “Just 
as Mother used to make it” is very 
appropriate. and should never be 
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forgotten or changed. Thank good- 
ness that there is no substitute for 
good home cooking, because that’s 
where we of the LP-Gas come in— 
that old cooky jar—those luscious 
pies, cakes, and that beautiful 
golden brown roast that fairly 
melts in your, mouth—are a part 
of this American way of life. 

LP-Gas offers this kind of cooking 

service when served through proper 
devices in appliances of quality, 
adapted and designed to burn our fuel, 

1. Its clear blue flame, as clean as 
sunshine, adapts itself to the 
bottom of any size, color, or 
shape of utensil—from the little, 
measuring cup to large soup pot. 
It tailors itself to the utensil 
and does not require one of spe- 
cial design. 

2. Its clear blue flame puts forth 
intense heat instantly to bring 
foods to a boil, and then is con- 
trollable instantly, accurately, 
and simply down to the tiniest 
bead of heat to keep things 
warm after the cooking period. 
Adaptable to any kind of cook- 
ing method or food. 

3. Fresh air ovens are adequate in 
capacity and designed specifie- 
ally to take the largest roaster, 
cook by searing in an open o 
closed roaster, high or low tem- 
perature method. By their very 
nature, clean, fresh, circulating 
air in these ovens passes through 
and over that food to keep it 
fresh. And, last of all, produce 
without shifting, turning, of 
peeking, that luscious, golden 
brown on cakes, cookies, pies ani 
roasts, which only dry, heatel 
AIR can produce. So quit youl 
peeking—quit your looking- 
use LP-Gas to do your cooking 

4. Broilers designed specifically # 
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do a broiling job—radiating 
beautiful rays of fire down on 
steaks and chops to produce that 
luscious, 
juicy tender inside. They broil 
without smoke or odor, or spe- 
cial cooking knowledge. 


But all these are idle words, 
unless we get our house in order 
and start our campaign, as now 
we have a real competitor. Like 
two race horses of equal speed and 
ability struggling and straining 
to get in front. The one that wins 
in a case like that is the driver 
who can jockey into the best posi- 
tion. Competition is here. The re- 
sponsibility for establishing con- 
sumer acceptance of our fuel rests 
with the entire industry, from the 
largest marketer down to the 
smallest bottler — from every 
manufacturer of equipment and 
appliances who is asking for a 
portion of the profits in this busi- 
ness—we must meet fire with fire. 
We must have an industry-wide, 
coordinated planned program. 


1. This is an exclusive business of 
ours. We must have distributors of 
fuel, appliance dealers and manufac- 
turers who are 100% gas minded and 
100% sold on gas as a fuel. They must 
be willing to devote man-hours and 
money toward the promotion of LP- 
Gas. They must not be influenced by 
the electric industry, the furniture 
business, nails, wire, windmills, cream 
separators, or what have you. They 
must be died-in-the-wool gas men. We 
must prepare to handle at least twice 
as much volume as we are getting 
now. ; 

2. After selection of proper dealers, 
comes the job of dealer education and 
training of his sales people. We can- 
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crunchy outside and- 





not forget that a sale is made or log 
at the point of contact between th 
prospect and the salesman. Therefor 
a system of education of fuel appre 
ciation in terms of the woman’s jp. 
terest in “Cooking” must be inaugu- 
rated and established so that every 
salesman in this business will shoy 
and talk a story of cooking with 
sincerity and intelligence. 

In many cases management has for. 
gotten about the days when the sale. 
man was the man who beat the high. 
ways and byways and massaged the 
door bells and brought back the very 
life blood .of his business —“Ap 
Order!” 

Many salesmen of today have be- 
come mentally and physically lay 
and complacently satisfied to take that 
rose covered path of least resistanc 
and bask in the sun of this vast sell- 
ers’ market which is here today. They 
have lost sight of the real enthusiasm, 
energy and sincerity which makes 
customers come back for more. 


3. We should immediately _ take 
steps to contact every user of LP. 
Gas. Replace converted equipment 
with that especially designed for bv- 
tane and propane; prop up the cylin 
ders and tanks with some satisfactory 
base; make the customer 100% satis- 
fied with our fuel. We have time to 
do that now, during this shortage-of- 
materials period. 


4. Every day 1000 marriages take 
place. Every day 1000 new brides 
start cooking and housekeeping. Just 
a few years or month before that 
great event, that gal attends a school. 
At that school she receives training 
in a domestic science department in 
cooking and home management. In- 
pressions created by the types @ 
appliances and kind of fuel used in 
schools usually form an opinion which 
will guide her later selections. 

It behooves this industry to starts 
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Dealers everywhere, hear it over and over from people who have the Empire 
floor furnace in their home. Our files are filled with unsolicited testimonials 
from users who consider this unit their greatest comfort item. 


There are many reasons for this enthusiasm, among them are: 


1, Only the best materials are considered good 3. Performance in the user’s home must be at the top— 
enough for Empire. Empire’s new burner and design guarantee this. 


2. Highly skilled satisfled workers take the 4. Empire's engineering staff are constantly searching 


ai. ; for new methods and new ideas to improve our 
greatest pride in their work. setuien to ear aaaaiale, 


Do As Users Recommend 


BUY Smpcre AND YOU BUY THE BEST 


REMOVABLE FABRICATED STEEL REGISTER 


A. G. A. Approved 





Concave Bottom Provides 
Streamlined Diffusion of 
Air. t olso Affords Protec 
‘tion for Complete Burner 


Assembly 









Burner Assembly Removed by Short Mantle, Bright Blue Flame 
Releasing Two Thumb Screws * Unequolied Combustion Efficiency 
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campaign through LPGA in coopera- 
tion with distributors and appliance 
manufacturers to install in domestic 
science class rooms LP-Gas ranges, 
water heaters, and_ refrigerators. 
Your competition is doing it now at 
the sacrifice of installing badly needed 
units in homes. One electric manu- 
facturer, in a corner of one state 
where there are a total of 182 high 
schools, has placed 110 nice, new elec- 
tric ranges in those schools. 

5 Distributors and dealers should 
now install one range, one refrigera- 
tor and one water heater in a modern 
kitchen display in their stores in 
conjunction and cooperation with com- 
plete kitchen manufacturers or deal- 
ers. These appliances should be con- 
nected and alive so that their story 
of “Tomorrow’s Kitchen Is Here To- 
day;” “It’s Beautiful and It’s Yours— 
It’s LP-Gas,” can be dramatized. 


6. How are we going to do this job? 
How are we going to convince Mrs. 
America? In conjunction with our 
association advertising and promo- 
tional program, which is built around 
food preparation and modernization, 
must come the localized job of creat- 
ing and building public acceptance. 
There are no special unique or unusual 
merchandising formulas by which we 
can approach this objective. There is 
no unusual or miracle method of ap- 
proach. 

The appeal of a cheaper fuel is in- 
teresting, no doubt. The appeal of a 
better fuel is interesting—yes. The 
appeal of a better service because of 
our type of localized installation is 
good. The appeal of lower priced and 
better appliances with longer life and 
less service is fine. Cheaper, cleaner, 
better—better than what? 

The’ success of our efforts lies in 
the proof of our statements. You can- 
not prove that an LP-Gas range bakes, 
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broils, and top burner cooks finer 
and better than anything your pros. 
pect has even seen without actually 
cooking on it. Let her see, smell, and 
taste the result in proof demonstra. 
tion—believe me she will buy a range 
to cook on. 


We must gather together the 
things at hand which are instry- 
ments of our profession—a set of 
recipes put out by authorities on 
recommended methods; a set of 
pots and pans, aluminum or steel, 
cast iron or enamel; glass coffee 
makers, and pressure cookers, and 
all the other types on the market. 

Vegetables—fresh, canned and 
frozen; prepared mixtures, frozen 
or ready to bake; bacon, fish, fowl, 
beef or Spam, ram, lamb, sheep and 
mutton. With those things at hand, 
we must invite our present 2,000, 
000 users, in their home towns, and 
the 15,000,000 prospective custom- 
ers, in their home towns, to attend 
actual demonstrations in_ every 
community and countryside. 


Give Them Demonstrations 


Then prepare that food, frozen 
or fresh, according to authorities’ 
recommendations in all types of 
cooking pots on LP-Gas in front of 
their very eyes. ‘Show that beauti- 
ful, clear, blue flame in action; 
show the results; and show them 
how they can have these same, pel- 
fect, cooking results, silent refrig- 
eration, and plenty of hot water, 
with ease and certainty on LP-Gas, 
a fuel that does not make them 
change a single cooking habit or 
belief. 

Show them that “Good Lookin’ 
Good Cookin’,” “Good Cooking 


BUTANE-PROPANE News 








Mea 
Kite 
and 
tion 


if V 
gen 
and 
we | 
reac 
obje 


Cus 
hon 
ject 
tom 
lap. 


for 

you 
lige 
test 
thei 
cess 


nes. 
mos 
eve 
ind 
Q’s 
LP 


wit 
inf 
plo 
tes 
IC 
da 


DE 








ner, 
ros- 
ally 
and 
tra- 
Inge 


the 
tru- 
; of 

on 


eel, 
ffee 
and 
ket. 
and 
zen 
wl, 
and 
ind, 
00,- 
and 
om- 
end 








Means Good: Health,” “Tomorrow’s 
Kitchen is Beautiful” “It’s Hers 
and It’s Gas”—the universal selec- 
tion for cooking perfection. 

If with realism and pre-planning, 
if with determination and intelli- 
gence, if, above all, we individually 
and collectively work like “hell”— 
we stand a mighty good chance of 
reaching our industry goals and 
objectives. 

But those Fifteen Million New 
Customers I talked about, which I 
honestly believe is a realizable ob- 
jective—those Fifteen Million cus- 
tomers aren’t going to drop in your 
lap. Like everything that’s worthy 
of attainment, you have to work 
for them. But, most of all, 
you’re going to have to work intel- 
ligently, using implements of time- 
tested techniques that have proved 
their infallible ability to get a suc- 
cessful sales job done. 

Where are we going in this busi- 
ness? Why, we’re going on to the 
most phenomenal business success 
ever registered in this or any other 
industry—if we mind our P’s and 
Q’s — Our Business — and Our 
LPG’s. 


Cylinder Retesting Analized 
by LPGA for ICC 


In a bulletin issued Nov. 14 by F. 
R. Fetherston, of the Liquefied Petro- 
lum Gas Association, it is stated 
that the Compressed Gas Manufac- 
turers’ Association, in cooperation 


with LPGA, has filed the following 
information with the Bureau of Ex- 
plosives in the matter of cylinder re- 
testing. It will be placed before the 
ICC at the next scheduled hearing 
in December. 


day, the first week 
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Note: This is a progress report and 
does not indicate adoption. 

“The Association for some time has 
studied, through appropriate commit- 
tees, the ICC requirements for the 
retesting of low pressure cylinders. 

“It is maintained by the liquefied 
petroleum gas industry, and it can 
be corroborated, that there is no 
harmful interior corrosion in ICC4B 
cylinders used exclusively in petro- 
leum gas service. It is felt, therefore, 
that external inspection of such cyl- 
inders is of considerably more impor- 
tance in detecting cylinders that are 
unfit for transportation. 

“As a result of a survey in which 
responses were received from com- 
panies admitting an ownership of 
ICC4B cylinders in excess of two mil- 
lion, the Association reached the con- 
clusion that the hydrostatic water 
jacket retest currently required by 
ICC regulations is not eliminating 
cylinders from service, except to a 
very minor extent, and then with no 
certainty but that the container re- 
jected was just as sound a container 
for continued service as any retained 
in service by virtue of having passed 
the test .... 

“Tt is, therefore, the recommenda- 
tion of the Association that ICC 
regulations be amended to extend the 
present quinquennial retest for con- 
tainers used exclusively in liquefied 
petroleum gas or other non-corrosive 
gas service, to 10 years for ICC4B 
cylinders; further that provision be 
made for a modified internal hydros- 
tatic pressure test without require- 
ment for the recording of expansion 
data. In the event that the owners 
of ICC4B cylinders, in the services 
noted, should elect to use the modified 
test, it is our recommendation that 
such test be required quinquennially, 
beginning with the initial retest 
which becomes due 10 years after the 
date of manufacture... .” 
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Missouri Association Elects Officers 
At First Annual Meeting in St. Louis 


HE first annual convention of the 

Missouri Liquefied Petroleum Gas 
Association was held at Hotel De 
Soto in St. Louis, Nov. 8-9. 

Officers who will lead the associa- 
tion’s activities during the next 12 
months are: 


K. H. Dickson, Uregas Service, 
Inc., Moberly, president. 

L. D. Beckett, Hetro Gas Co., Cam- 
eron, vice president at large. 

J. E. Moore, Jr., National Gas Co., 
Sikeston, treasurer. 

District 1—C. A. Enos, Cookgas 
Co., St. Joseph, vice president; G. W. 
Ryan, Rural Gas Co., Kansas City, 
and L. H. Davis, Economy Heating & 
Plumbing, Odessa, directors. 

District 2—Harvey Gigstad, Mis- 
souri Midland Gas Co., Kirksville, 
vice president; H. Fuerhoff, Bruns 
Machine Co., St. Charles, and V. G. 
Dietrich, Macon Gas Co., Macon, di- 
rectors. 

District 8—John Bales, Missouri 
Hydrogas Co., Springfield, vice presi- 
dent; Monte Taylor, Joplin Butane 
Gas Co., Joplin, and A. E. Elkins, 
Elkins Butane Co., Wheaton, direc- 
tors. 

District 4—W. A. Schuette, Haus- 
gas, Inc., Washington, vice president; 
J. A. Felder, Shell Oil Co., St. Louis, 
and H. G. Baur, Butane Gas & Ap- 
pliance Co., St. Louis, directors. 

W. A. Schuett, Hausgas, Inc., is 
the retiring president and C. I. 


Stearns served as secretary-treasurer. 


The first day of the convention was 
devoted to the election of new offi- 
cers; a luncheon talk on “Insurance 
As It Applies to the LP-Gas Indus- 
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try,” by Robert E. Ruesch, The Fi- 
delity and Casualty Co., New York 
City, and a meeting of the board of 
directors. 

In the evening occurred the annual 
banquet and floor show. 

On the second morning G. M. Kintz 
and H. F. Browne, safety engineers 
of the U. S. Bureau of Mines, Dallas, 
gave their important safety demon- 
stration entitled, “Magic of Fire.” 

At noon George H. Schlatter, 
American Stove Co., St. Louis, read 
a paper on “LPG vs. REA.” 

An equipment exhibit was held 
during the two-day meeting. 


Kansas ''U" Finds New Uses 
For Butane and Propane 


Profitable uses for propane and bu- 
tane products from Kansas natural 
gas have been found by the University 
of Kansas research foundation, Dr. 
James O. Maloney, director, an- 
nounced recently. 

The commercial development of 
these gases will be continued by the 
foundation during the coming year. A 
fund of $96,000 will be expended on 
this and similar studies. 

A spectograph for analysis of vari- 
ous clays in the state will be installed 
soon at the research institute for the 
further development of natural gas 
and its by-products. 

Although most of the financing for 
these scientific studies comes from 
legislative grants, the Kansas Indus- 
trial Development commission and the 
Federal government, and several pri- 
vate firms are sponsoring the re 
search which now covers 18 projects. 
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MOBILE FURNACES 
HAVE MANY USES 


The No. 2M Furnace is a mobile type unit that 
has become popular with many different types 
of mechanics and tradesmen. It can be adapted 
to any use where extreme heat is needed in a 
hurry and "on the job." A few of its many uses 
include: pipe line and sewer construction, melt- 
ing of compounds, lead, etc. 


Unit carries two 5-qal. melting pots. Each pot 
has own valve and can be used separately if 
desired. Two pots melt 26 Ibs. of lead in 20 min. 


Cylinder shown below is 
100 Ib. 1.C.C. Furnace can 
be used with any size cylin- 
der which has P.O.L. con- 
nection. Furnace includes 
100 ft. of high pressure 
hose, 6 in. pouring ladle. 


LIQUID GAS EQUIPMENT CO., Inc. 


3600 West Imperial Highway, Inglewood, Calif. 




















Propane Stands By 
For Peak Load Demands 


AST summer the gas department 

of the light, gas and water division 
of the City of Memphis, Tenn., con- 
sulted the Philgas Division of the 
Phillips Petroleum Co. to determine 
what could be done to prevent any 
possible interruption in the supply of 
natural gas the city distributed to its 
customers. 

After studying the problem, Phil- 
lips’ engineers recommended the ‘in- 
stallation of a propane standby unit 
consisting of fifteen 30,000-gal. (water 
capacity) propane storage tanks and 
the necessary vaporizing equipment. 


The tanks, however, had to be jp. 
stalled and filled by Oct. 1, 194 
the deadline established by PAW. 

The Memphis authorities promptly 
approved the project and Phillip 
called upon the Chicago Bridge g 
Iron Co. to furnish the tanks. 

To meet the deadline, careful plan 
were made to correlate the delivery 


Aerial view of 15 propane tanks at Memphis, Tenn. They are designed for 200 lbs. per sq. 
in. pressure. 
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Fig. 1—Locomotive crane setting first 
30,000-gal. propane tank at Memphis. 


Fig. 2—Tank No. 3 being lowered onto its 
supports by locomotive crane. 









All 15 propane tanks in place and four 
tank cars of propane on siding at right. 











tanks were fabricated at Chicago ay 
the other eight at the company; 
Birmingham plant. 

The tanks are 106 in. inside dian 
by 62 feet. 6 in. long and are sy. 
ported horizontally on concrete sa(. 
dles. A temporary railroad siding wa 
constructed between the tank fount. 
tions so that the tanks could be s¢ 
with a railroad crane as_ shown j 
Figs. 1 and 2. 

In Fig. 2 storage tank No. 3 is being 
placed on its supports. The fitting 
have been installed on Tank No, ! 
and an air test is being made with: 
portable air compressor. Two cars of 
propane have already been unloaded 
in Tank No. 1. 

The 15 tanks are all in place ip 
Fig. 3 and all but five of them hay 
been painted. Four propane cars ar 
shown at the right and the unloading 
connections are attached to Tank 
No. 7. 

The installation was completed m 
schedule and the thousands of gas 
users in Memphis were spared the 
cold prospects of interruptions in gas 
service during the winter 1945-46 ani 
for years to come. 


Florida Gas & Fuel Co. 
Installs New Bulk Plant 


J. M. Stevens, who recently bought 
out the entire interests of the Florida 
Gas and Fuel Co., Inc., of New Smyr 
na Beach, Fla., and will continue t 
operate under that name, has installed 
a 16,000-gallon butane gas plant in 
Edgewater. His son, John M. Stevens, 
Jr., a veteran of many months of con- 








bat service during World War II, is 
handling the business. 


The business will continue to have 


its headquarters at 524 Canal Stregy 
the same as it has for the past ei 
years. 
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° ° ge PANELRAY GAS 
ad on 

‘1 builds sales and satisfied users HEATER 
1 the Latest develop- 
DAY & NIGHT products do more at least cost for more ment in radiant 
Nn 8% customers because they're engineered right. Our en- infra-red heat- 
6 ani gineers have perfected the patented “Heat Trap” flue ing. Available in 
and many other exclusive DAY & NIGHT features. single units of 
All of which means readier sales, satisfied custom- 10,000, 18,400 or 
ets, and bigger profits for every DAY & NIGHT 27,600 BTU; dual 
dealer in the Butane-Propane field. DAY & NIGHT units of 20,000, 
products are sold through wholesale plumbing sup- 27,600 or 36,800 
ply jobbers in most territories. For the name of your BTU. Quickly in- 
yught nearest DAY & NIGHT jobber write us direct. stalled in any 
; room of old or 
lorida new buildings. 
smyr- AMERICA’S FINEST WATER HEATER ; No carpet or’ 
she j floor cutting re- 
4 quired. Thermo- 
alled statcontrol, 
nt in “Heat Trap” flue, 
vens, many other ex- 
clusive features. 
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DAY & NIGHT MANUFACTURING CO. 


MONROVIA :- CARTE OR NIA 


4 
One of the Dresser Pnduslries 
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Louisiana Commission Sponsors 
Safety School for Dealers 


HE Louisiana Liquefied Petroleum 

Gas Commission, governing body 
for the industry in that state, inaugu- 
rated an innovation on Oct. 8-9 when 
it sponsored an LP-Gas service and 
safety school for state dealers. 

The well attended meetings evi- 
denced the desire of industry members 
to additionally familiarize themselves 
with safe practices and proved the 
feasibility of law-making or law-en- 
forcing officials cooperating directly 
with dealers in advancing information 
helpful in the safe and practical con- 
duct of business. 

Members of the Commission are 
W. J. Fischer, chairman; L. N. Semon, 
vice chairman; Wade O. Martin, Jr., 
secretary. W. U. Moss is director and 
J. R. Nelson is the investigator. 

The complete program, showing a 
wide and varied coverage of subjects 
of universal interest, follows: 


“Know Your Product,” by J. Kn 
Smith, Phillips Petroleum Co. 

“LPG Distribution Equipment,” } 
Ralph H. Engstrom, The Bastia 
Blessing Co. 

“Industrial Vaporizers,” by W,} 
Freeman, John E. Mitchell Co. 

“Range Installation” and “Bum 
Adjustment,” by E. H. Kahler, Ame: 
can Stove Co. 

“Carburetion,” by Roy Weinzetté 
J & S Carburetor Co. 

“Refrigeration,” by Burt Brom 
Servel, Inc. ’ 

“Carburetion,” by B. C. Robinsa 
Jr., The American Liquid Gas Corp, 

“History of Gas Burning” (a filn 
and “Radiant Heaters,” by W. | 
Leaumont, Southern Heater Co. 


“Controls and Hot Water Heater, 
by Allen Estave, Southern Heater ( 


The attendants at the safety and service school program sponsored by the Louisiana 
Liquefied Petroleum Gas Commission at Baton Rouge. 
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QUIZ 


Electric Competition - Part 2 


© This department is a monthly feature to stimulate 
thought and to give operators basic industry facts. 
Clip out for your notebook or file in a standard, 3-ring, 
loose-leaf binder: Sources of information: The Bottled 
Gas Manual, Handbook Butane-Propane Gases. 


Questions Answers 
1 


What is a “Kilowatt Hour,” 
and how does it compare with 
a pound of propane? 


2 


Why is LP-Gas better than 
electricity for cooking? 


3 


Why is the LP-Gas range a 





better buy for the consumer 
_ than an electric range? 


4 


What mechanical advantage 
does the LP-Gas top burner 
have over the electric ele- 
ment? 





A Kilowatt Hour is the term used to 
measure electricity and equals 3412 Btu. 
One pound of propane contains 21,962 
Btu. 


LP-Gas is faster, more flexible and will 
produce food flavors that only can be 
obtained by direct-fired cooking. 


In order to make the electric range 
function at all satisfactorily, it is neces- 
sary to use expensive construction which 
is not necessary for a good gas range. 
The LP-Gas range can be used regard- 
less of the existence of power lines and 
the cost of the electric installations are 
eliminated. 


The gas burner is sturdy and requires 
practically no maintenance cost. It is 
easier to clean and special utensils are 
not necessary for successful use. 
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i- 
What cooking advantage has 


the LP-Gas top burner over 
the electric element? 


6 


Why are cooking results bet- 
ter on a LP-Gas oven than 
an electric oven? 


7 


What is the greatest proof 
that LP-Gas cooking  sur- 
passes electricity in both per- 
formance and cost? 


What are the following elec- 
tric rates equal to on a 
therm basis and a _ pound 
basis? 

le KWH 

2c KWH 

3c KWH 


9 


What percentage of the heat 
value in LP-Gas can be used 
in top burner operation com- 
pared to the heat transferred 
by electric elements? 


10 


If all of the above facts are 
true about the gas range how 
does the electric industry sell 
any ranges? 





The gas burner can be adjusted from 
a s:mmer to an extremely hot flame, al- 
lowing for maximum flexibility and speed 
of cooking and results in better flavored 
foods. 


The oven thermostat on the gas oven 
gives a modulated control, keeping a 
more even oven temperature. Oven tem- 
peratures can be varied for faster brown- 
ing of roasts and such services. 


Few, if any, successful restaurant op- 
erators use electric stoves and the major- 
ity of them use gas. 


The equivalent heat value of 

le KWH—29.3c therm— 6.38c per Ib. 
2c KWH—328.6c therm—12.6c per lb. 
8c KWH—87.9¢e therm—18.9c per lb. 


Tests made on heating 4 lbs. of water 
150°F. on various top burners indicate 
that on the average, better utilization is } 
realized of the top burner heat in a gas } 
range. i 


Very few consumers know these facts. } 
Good advertising and good salesmanship 
do the job. 





SUBJECTS TO BE COVERED IN FORTHCOMING ISSUES: 
@ Competitive Fuels @ Electricity @ Gas Lighting @ Space Heating 


@ Tools for Your Kit. 
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CURRENT 


@ Reviews of new books, pamphlets and 
articles published in recent magazines of 
interest to technicians and executives in ~ 
the liquefied petroleum gas industry. Those 
mterested in reading any complete article 
or book should write to the publications - 
named. 


Capacities of Spherical Tanks—L. T. 
Monson. “Oil and Gas Journal,” Aug. 
38, 1946, pp. 90, 91. The chart shown 
in this article js useful in determining 
the volumetric content of spherical 
tanks with an accuracy of within 1 per 
cent. If the internal diameter of any 
spherical tank is known, and if the 
height of liquid it contains has been 
determined, the volume of liquid in 
the tank can be quickly estimated 
from this chart. 


Use of Liquefied Petroleum Gases 
for Reforming and Cold Enriching— 
H. M. Kopp. “Gas,” Aug., 1946, pp. 
33-36. A case history covering 15 
years of operation at Waterbury, 
Conn. 


New Theory for Engine Knocking— 
“Petroleum Processing,” Sept., 1946, 
pp. 28, etc. Photos made with ultra- 
high-speed camera invented in N.A.C. 
A. laboratory disclose that both auto- 
ignition and detonation waves cause 
expansion of unignited gas in engine 
cylinder. 


Change of Latent Heat of Vapori- 
zation with Temperature — Gouq-Jen 
Su. “Industrial and Engineering 
Chemistry,” Sept., 1946, pp. 923-926. 
Two new rules for changes of latent 
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READING 


heat of vaporization with tempen. 
tures are presented, and their derip. 
tions given. It is believed that the ne 
rules have the advantage of simpli¢ 
and general applicability to all ly 
uids. 


The Heat of Vaporization a 
Function of Pressure and Temp 
ture—J. E. Haggenmacher. “Joum 
of American Chemical Society,” At 
1946, pp. 1633, 1634. A function) 
pressure and temperature is deriva 
for the heat of vaporization. Tw 
equation is applicable to all substan 
whose critical pressure and critic 
temperature are known and for whit 
vapor pressure data are available. 


The Agents, Basic Causes, and Cog; 


trol and Prevention of Corrosion—i 
A. Prange. “Oil and Gas Journal 
Sept. 7, 1946, pp. 88, 91, 93. In thi 
article the author has approached tl 
subject from a viewpoint of gene 
theory, giving the reasons for di 
ferent types of corrosion and th 
various methods of prevention a 
control. 


Maintenance Procedure in Field ft 
Internal-Combustion Engines—. bi: 
lington. “Petroleum Engineer,” Sep 
1946, pp. 74, 77, 80. The procedure # 
emplcyed by Union Oil Co. of (il 
fornia is described. 


Engine Tests with Producer Gat 
F. A. Middleton and C. S. Bruce. I 
search Paper RP 1698. U. S. Bure! 
of Standards. 
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You'll find bottlenecks wherever quality toast 
is needed in volume. You can break them 
wih Savory Toasters and win friends for 
LP gas. Savory is the ONLY toaster that 
completely answers the volume toast problem. 
Because of its continuously moving conveyor 
the loading end is always clear, the toasting 
@veration is completely automatic and _ the 


Mpvaster unloads itself. 


This system produces better toast faster and 


BOTTLENECKS 
Savory 


with less effort than any other toaster made. 
It is simple, dependable and durable. It gives 
you powerful selling arguments that make 
Savory Toasters easy to sell and excellent 
entering wedges for getting schools, hospitals, 
restaurants and institutions started with LP 
gas. 

Savory is cooperating with LP gas dealers 
who are developing the profitable commercial 
cooking load. WRITE FOR DETAILS. 


SAVORY TOASTERS are available 
in bread, bun and sandwich models. 


137 Pacific Street, Newark 5, N. J. 
Sold by leading LP GAS dealers everywhere. 
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Nine Trucks Serve 


5000 Customers 


THE new 15,000 gallon propane 

bulk station of Ward’s Bottled Gas 
Co., successor to the McNay Gas 
Corp., at Ephrata, Pa., was completed 
in the spring of 1946. The large unit 
of the building is a 40 x 80 foot gar- 
age. In the center behind the loading 
platform is a 30 x 40 foot ware- 
house. In a detached building at the 
end of the storage tank is located 
the liquid transfer equipment which 
consists of a Dean pump and a Brun- 
ner compressor unit. 

Since acquiring full control of the 
business, Harry B. Ward, its presi- 
dent, has confined his operations 
strictly to the retail sale of gas to 
some 5000 customers in the South- 
Central Pennsylvania area. 

The automotive equipment required 
to handle this volume of business con- 
sists of nine trucks, three with the 
capacity of 40 100 lb. cylinders, three 
that can carry 21 cylinders, and three 
pick-ups that are used for emergency 
and service calls. A newly completed 


railroad spur brings cars to the y, 
loading position immediately adjacuy 
to the storage tank. 

Harry Ward is a horse fancie 


-which accounts for the circular fen 


shown in the photograph. This js 
regulation horse show ring and j 
frequently used by local organix, 
tions interested in fine animals, 


Idaho Gas and Appliance Co, 
Enters Business in Jerome 


Recently opened for business, th 
Idaho Gas and Appliance Co., with 
headquarters in Jerome, Idaho, is noy 
serving the surrounding area wit 
propane gas. 

The office and appliance store is i 
Jerome while the bulk plant is locate 
on the railroad at Kimberly, a dis 
tance of about two miles. Bulk stor. 
age at the present time consists of 
one 14,000-gal. tank. 

The manager of the new business is 
Jim Cox. The company is now making 
installations of bulk systems of lil 
gals. or larger and have been well r- 
ceived in this new area. Although the 
principal activity is agriculture, the 
area does include many tourist resorts 


The 15,000-gal. bulk plant of Ward’s Bottled Gas Co., Euphrata, Pa. 
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Propane Used in Instruction Car 





On Canadian Pacific Railway 


HE Terry Machinery Co., Ltd., 

of Montreal and Toronto, has 
recently made an interesting pro- 
pane installation on the Canadian 
Pacific Railway. 


The information comes from J. 
G. Armour, sales manager of the 
company, who states: 


“This propane unit was installed in 
an especially built railroad car for the 
Canadian Pacific Railway in Toronto. 
The car is a safety instruction vehicle. 
It is fitted up along the lines of a 
dass room with rows of seats facing 
a large instruction panel and motion 
picture screen. The car is equipped 
with duplicates of all the signaling de- 
vies on the railroad and travels 
throughout the country. instructing 
brakemen, engineers, firemen, etc. 


“The power for the sound projector 
is supplied by a 1500 Watt, 60 cycle, 
110 volt, A. C. Kato generator 
equipped with model ZZP 5 H.P., 1 
cylinder, 4 cycle, air cooled Briggs & 
Stratton engine. Inasmuch as the rail- 
roads are not permitted to carry gaso- 
line on a car, propane gas was used 
as fuel. 


“A high pressure to low pressure 


teducer was installed on the propane . 


tank, itself, which reduced the feed 
pressure to the propane mixer to 4-10 
%-A hole was then drilled through 
the base of the carburetor float bowl 
and the tube from the propane mixer 
was led through this hole and termi- 
nated in the carburetor venturi. 

“This generator was fitted with a 
temote control unit which enabled the 
projector operator to start or stop the 
machine 100 feet from the generator, 
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itself, which was located in a small 
compartment at the far end of the 
car and had an exhaust tube leading 
outside to reduce the noise as much as 
possible. The power for starting the 
unit was supplied by 3-6 volt batteries 
connected in series. 


“This unit has now been in use by 
the C.P.R. for approximately three 
months and they advise us that the 
performance is extremely satisfactory. 
As a matter of fact, the car was on 
display in Chicago the'early part of 
October at a convention of railroad 
safety engineers and propane gas was 
given an excellent recommendation by 
the officials of the Canadian railway.” 


Phillips Petroleum Co. Issues 
New Vapor Pressure Chart 


Phillips Petroleum Co. has pre- 
pared a large scale vapor pressure 
chart, entitled “Vapor Pressures of 
Twelve Four-Carbon-Atom Hydro- 
carbons.” The hydrocarbons included 
are isobutane, isobutylene, 1-butene, 
1, 3-butadiene, n-butane, trans-2- 
butene, cis-2-butene, vinylacetylene, 
ethylacetylene, diacetylene, 1,2-buta- 
diene and dimethylacetylene. Vapor 
pressures from 0.30 to 800 psia are 
shown over a temperature range of 
—110 to +320 F. 

The chart, measuring approxi- 
mately 8x24 inches, is suitable for 
mounting on a wall or folding for in- 
serting in a notebook. Single copies 
are available free of charge upon re- 
quest on your business letterhead to 


Phillips Petroleum Co., Chemical 
Products Department, Bartlesville, 
Okla. 
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Executive Secretary Appointed 
For Arkansas Butane Dealers 


A. W. Porter, manager of the Ar- 
kansas Association of Insurance 
Agents, became executive secretary of 
the Arkansas Retail Hardware and 
Implement Dealers Association and 
executive secretary of the Arkansas 
Butane Gas Dealers Association, with 
offices in the Lafayette hotel, Nov. 1. 
His resignation from the insurance 
post was announced earlier. 

Joe D. Baker of Eudora, president 
of the hard ware and implement deal- 
ers association, announced Mr. Por- 
ter’s appointment to that position. He 
succeeds George L. Turner, Little 
Rock implement dealer, who has been 
secretary for more than 10 years. 

B. T. Harris, of Little Rock, presi- 
dent of the Butane Gas Dealers Asso- 
ciation, announced Mr. Porter’s ap- 


me ee 





pointment as that group’s first exe. 
tive secretary. 

Mr. Porter formerly was _ busines 
manager of the Athletic Departme; 
of the University of Arkansas, Fy. 
etteville, a post which he held mop 
than four years, and he also had beg 
executive secretary of the University 
of Arkansas Alumni Association, fp 
was organizer and chief represents. 
tive of the statewide “Razorbac 
Club,” composed of business and pp- 
fessional men interested in promotion 
of football at the University. 

He was reared at Paragould, Ark, 
served with the infantry in Fran 
during World War I for 14 months, 
and formerly was in the hardware 
business at Paragould. He received; 
B.S. degree in business administration 
at the University of Arkansas in 19% 
and was sports editor in Fort Smith, 
Ark., for 12 years. 
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UTILITY SUPPLY COMPANY 


P. O. BOX 365—FRESNO, CALIFORNIA 
Exclusively Wholesale for LPG Dealers 


A floor furnace built especially 
for trailers. Adaptable to small 
rooms, cabins and _ bathrooms. 
Size 10" by 14" by 10" deep. 
Abundant heat—extra space—no 
wall sweating. 


Distributed East of the 
Rocky Mountains by 
Anco Manufacturing 
& Supply Co. 


Atlas Life Building 
Tulsa, Okla. 
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News 


Trouble-free STORAGE 





A.C.F. propane storage 
tanks at the Hunts Point 
gas plant of Consoli- 
dated Edison Company 
of New York. 
Your storage worries are over when you specify Q.C.f welded tanks 
for propane or butane-propane mixtures. The skilled workmanship 
—careful inspection and testing—that go into the manufacture of 
Q.C.f- fusion-welded tanks assure maximum durability and lading 
protection ...years of trouble-free 
service. 
nitchakerenal Storage tanks are available in 
capacities up to 30,000 gallons. 
¢. anata! Let us know your requirements. 
guade Co AMERICAN CAR AND FOUNDRY 
a COMPANY 


New York « Chicago e St. Louis e Cleveland 
Philadelphia *« Washington e Pittsburgh 
San Francisco 


STORAGE TANKS 
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No Overhauls for 100,000 Miles 


OW is butane figuring in the 
trucking industry these days? 

The answer is, “Very strong.” 

Demand for a butane equipped 
engine comes direct from truck 
operators who realize the advant- 
ages of butane over other types of 
fuel because of: (1) cleaner oper- 
ating, both within the engine and 
on the highway; (2) achievement 
of maximum horsepower; 
fewer oil changes required—no oil 
dilution; (4) economy from all 
standpoints. 

The Hall-Scott Motor Car Co., 
manufacturers of powerful truck 
engines, states that 85% -to 90% of 
orders received are for engines de- 
signed especially to operate on bu- 
tane. It is reported that units 
equipped with this fuel operate an 





At top of page: Mammoth butane-burning 
carriers belonging to Southern California 
Freight Lines. These are Model 480 Dart trucks 
with Hall-Scott engines. Rear end ratio: 6.42 
to 1. Transmission: Fuller 5A920. Auxiliary 
transmission: Brown-Lipe. Tires: 1100 x 22. 
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(3). 


By LEE SCOTT, Jr. 


average of 100,000 miles before any 
major overhaul is necessary; that 
they complete an average of 5000 
to 6000 miles before an oil change 
is needed, and develop at last 300 
brake horsepower with all accessor- 
ies. 

When horsepower like this is 
available, adequate for the heaviest 
legal load, it is possible to slash 
truck schedules by rapid grade as 
cents at nearly automobile speed, 
yet roll over the level stretches 
safely within the law. 

Another point stressed by truck 
operators is that engines operating 
on butane require fewer major 
overhauls, which, when performed, 
are faster and easier as a result of 
the clean operating fuel. This meals 
substantial monetary saving for the 
operator and far less dirty work for 
the mechanic. 

Users and buyers of butane él 
gines speak highly in praise of the 
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fuel and its performance. Golden 
State Co., Ltd., operates a fleet of 
Hall-Scott butane engines, and re- 
cently the Carnation Co. increased 
the number of its trucks powered 
by these units. Sanitary product 
haulers, especially, realize the im- 
portance of this clean operating fuel 
hat will not contaminate milk and 
‘dairy products. 

Furthermore, it is an established 
fact that truck-trailer appearance 
upkeep is greatly simplified and 
more economical where butane 
equipped engines are used. Heavy 
duty highway rigs are a traveling 
billboard and the cleaner they are, 
the better the promotion. 

Garrett W. Beckley, Stockton 
livestock hauler, is another example 
any f of a staunch butane supporter. He 
that § has equipped his new rolling stock 
000 # (12 Kenworths and 12 Peterbilts) 
inge f with butane Hall-Scott engines. 
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Beckley Livestock Transportation driver refuels his butane storage tank. 





From remote ranches to crowded 
metropolitan areas of California 
and Nevada, it is butane fuel that 
helps bring live cargo in fast time 
and good condition, with no black 
smoke and grimy soot which has 
such an ill effect upon livestock and 
leads to costly truck appearance up- 
keep. Heavy smoke and grime—a 
nuisance on our highways—can be- 
come dangerous to drivers; butane 
fuel takes the lead in advertising 
clean, unobstructed air where its 
trucks have passed. 


Butane has caught on with the 
trucking industry—the trend is 
strong and solid. As engine manu- 
facturers strive to fill the tremend- 
ous demand for butane consuming 
engines, it is apparent that more 
and more heavy highway haulers 
are giving positive recognition to 
the many advantages of this fuel 
for their specific operations. 











Advantages and Limitations 


Of B-P Gas As Engine Fuel 


B? Gas has been used, is being 
used and will continue to be used 
in greater volume as fuel for in- 
ternal combus- 
tion engines for 
highway and 
non-highway use 
because it is a 
better fuel than 
commercial gas- 
oline or diesel 
oil for use in 
high speed en- 
gines. 

This statement 
may seem rather 
broad on casual 
reading, but it 
is based on facts and experience 
and there is a pyramiding increase 
in this type of use being witnessed 
at the present time. 





H. W. WICKSTROM 


The Economic Factors 


It is not a universal fuel any 
more than other fuel, but the lim- 
itations on its use are factors of 
economics in handling, transporta- 
tion and storage, and not due to 
the characteristics of the fuel as 
fuel or the ability to adapt the mod- 
ern gasoline engine to its use. 

Millions of dollars have been 
spent by the oil industry in the 
technological advances that have 
made possible the manufacture and 
nationwide distribution of commer- 
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cial gasoline of today’s high quality 
at prices within reach of everyon 
and it will continue to be the @. 
ergy source for automobiles an 
most trucks. : 


Where Main Field Lies 


The field for the use of B-P Gy 
as engine fuel is with the commer. 
cial operators such as contracton, 
truck fleets, bus fleets and the 
larger farms where cost of oper- 
tion is a basic factor, the sphere 
of operation is within an area thal 
can be economically serviced by 
B-P Gas and not in the service) 
where amounts of fuel consume 
and costs of operations are st 
ondary to convenience and range 
ability, such as the operation # 
the ordinary passenger autom 
and small trucks. 

On what premise can we supp0tt 
the statement that B-P Gas isabe- tir 
ter fuel than commercial gasolile 
or diesel oil? 

The easy answer is that in ser 
eral thousand installations it is d- 
ing a better job than gasoline a 
diesel, but why this is true is the 
information this article will & 
deavor to explain. 















By HAROLD W. WICKSTROM 


Technical Editor, Butane-Propane New 
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A typical installation showing straddling of 


ohjects already in position Air Borne’s Butane-Propane Regulator is an 












here integral unit. All parts are assembled into one 
that unit at the factory and ready for connection to 
: by your motor. No scrambling for small parts, 
vices for included are the necessary fittings, tubing, 
mel hose and clamps. 

Set: It is of flat design taking up a minimum of 
gt space, which is especially important in “under- 
a the-hood” installations. Three studs at the back 
obi of the Air Borne unit enable straddling of vac- 
e a uum lings, conduits, etc., which may be already 
‘bet ienarne unit with dea iat one e ek er 
oline giant Waukesha motor. 
sev: REMEMBER THE OTHER “cx Sorme SAVINGS 
3 do- * Lower fuel cost. “Longer motor life, cylinder 
e or ¢ Higher compression ratios. lubrication is not washed 
the *Carbon from fuel is elim- — 

el inated. *Oil may be used up to three 

* ©Octane rating over 90. tines léager. 
F SEE 
— : 0 
Es AnGorne Products Company fe vt - 
ews 1829 East Randolph Street, Los Angeles 1, Calif. * LUcas 0185 
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Dealer’s gas tank truck which burns the same kind of fuel it delivers. 


To do this, it is necessary to get 
down to the basic fundamentals of 
the internal combustion engine as 
we know it today. The useful work 
derived from such an engine is the 
power, available on a rotating shaft, 
which has been captured mechanic- 
ally from the explosion of fuel and 
oxygen in its cylinders. 

The engine gets its source of 
supply of oxygen from the air 
which is free. It gets its fuel from 
its fuel tank and it costs money. 

The capacity of an engine is de- 
termined by the amount of air it 
can digest. It is easy mechanically 
to feed any amount of fuel desired, 
but the engine cannot explode any 
more fuel than it has air capacity 
to mix with. 

A complete and even mixture of 
fuel and air would be the ideal 
charge to the engine cylinder. In 
this case, it would have the max- 
imum charge it could handle and all 
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of the fuel would be consumed inf! 
the explosion. This is the ideal that 
is sought for but is compromised § 
for mechanical reasons. 
The spark ignition engine can k§ 
made to operate on natural gas — 
B-P Gas, gasoline, engine distillate, f 
kerosene and even heavier distil § 
lates, alcohols and low Btu gases. 
To prove that B-P Gas is the best 
fuel, let us compare the characteris & 
tics of the various possibilities. Th § 
alcohols and low Btu gases can be 
eliminated for obvious reasons. 
To burn kerosene and _heaviel 
distillates, it is necessary to heal 
these fuels and the air to the e 
gine in order to form enough ga 
to make an ignitable mixture. 
This is accomplished by heating 
the intake manifold and in some 
cases heating the fuel with preheat 
ers of various types. Inasmuch @ 
the capacity of an engine is deté 
mined by the amount of air that 
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} \ALL~SCOTT MOTOR CAR COMPANY 


MAIN OFFICES AND FACTORY * BERKELEY. CALIFORNIA 
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is able to pull into the cylinders 
and the fact that air expands when 
it is heated, any engine that re- 
quires preheated air will suffer a 
loss of horsepower. 

A further difficulty in the use of 
the heavier fuels in a spark igni- 
tion engine is the need for carrying 
two fuels, gasoline for starting and 
distillate for running. 

Variations in load and weather 
conditions make the control of the 
temperature of the entering air dif- 
ficult, and engines running on this 
type of fuel are subject to much 
greater wear due to the working of 
the lubricant from the cylinder 
walls and undue crank case dilu- 
tion, as it is impossible to vaporize 
all of the heavy ends of the fuel. 

During the last 10 years there 
hes been a rapid increase in the use 
of the high speed diesel engine in 
trucks and in contractors’ equip- 
ment and farm equipment. 

It might appear that this type 
of engine was supplanting the gaso- 
line engine for heavy duty work. 






















This trend was due to two main fx. 
tors. Namely, first, the diesel 
gine manufacturers designed ani 
built engines larger than any @. 
gines available from the regula 
truck builders, with the resulting 
ability to get over the road with 
maximum loads in less time. They § 
alone, justified the substitution off 
these power units regardless of} 
maintenance costs. tl 

The second factor that con 
tributed to the successful economicf 
use of this type of engine was that t 
for a number of years, diesel olf { 
was not subject to the highway tal 
that is imposed on gasoline and bp 
tane. Most states have now 
ranged for methods of collect 
a use tax but the Federal tax4 
1%e per gallon is not applicabl 
Most taxes are applied on a gallo 
basis rather than a pound basi 
which acts as a subsidy for th 
diese] user and a definite handicap 
to the B-P Gas user. 

As the fuel consumption in term 
of pounds of fuel used is appror 





Long Distance delivery service company covers Midwestern states, using B-P Gas 
for power on large fleet of trucks. 
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ee SERVICE CALLS ARE EXPENSIVE 


Take no unneccessary chances. Profit by experience of successful 
Butane-Propane operators whenever you can. Select carburetion 
equipment that has held popular acceptance throughout the years — 
carburetors built by carburetor engineers. 

We at Ensign pioneered the field of industrial engine carburetion 
including Butane-Propane, the finest of motor fuels, and our experi- 
ence goes back over 35 years. We 
learned how to get the most power 
and economy out of the fuel 
with the greatest dependability 
and service to the user. 


Send for bulletin,“The ABC’s of 
Butane-Propane for Engine Use” 





& 


| w7,AV/G,4 CARBURETOR COMPANY 


7010 SOUTH ALAMEDA STREET @ P.O. BOX 229 e HUNTINGTON PARK, CALIFORNIA 
BRANCH FACTORY: 2330 WEST 58th STREET, CHICAGO 36, ILLINOIS 
‘‘Pioneers in Efficient Carburetion"’ e Established 1911 
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imately the same for butane and 
diesel, if a tax of 4%c per gallon 
is deemed necessary for butane, a 
tax of 744c per gallon should be ap- 
plied to diesel oil for a proper 
equalization of the tax burden be- 
tween operators using the different 
fuels. 

The first of these factors is rap- 
idly being overcome. There are now 
available in the market, engines 
having equivalent and_ greater 
horsepower than the available dies- 
els and there is a rapid changeover 
going on at this time to B-P Gas 
powered units regardless of the tax 
penalty, as the overall operating 
costs are sufficiently low, and the 
increased earnings of the vehicles 
due to faster turn-around and 
greater load capacity, are sufficient- 








ly greater to justify the adaptatin, 
of this type of power unit. 

The diesel has become well q. 
trenched in the heavy duty tract 
field due to the fact that the pris. 
ciple tractor manufacturers havi gg 
discontinued the manufacture fag 
gas engine equipment. 

At present there are no engine 
available for substitution for op. 
eration on B-P Gas but before tq 
long a period such equipment wil 
be produced. 

At no time has the light weight, 
farm utility tractor had an engin 
that would work as well on low 
grade fuels as on gasoline. Thes 
units are ideal for changeover 
B-P Gas operation. And at least one 
manufacturer is now producing 4 
factory built unit equipped for w 
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Prove to your own satisfaction that 
a specially designed Bu-Power Man- 
ifold puts power and economy into 
a butane converted truck. Here are 
some of the reasons why: 


1. 60% LOWER OPERATING TEMPERATURES 
—maintained by the presence of seven cool- 
ing fins, extending the full length of alu- 
minum manifold. 


2. 73% MORE VOLUME (than stock mani- 
fold)—permits the use of larger venturi. 

3. PERFECT DISTRIBUTION to all cylinders 
means a smoother operating engine. 


4. EASILY INSTALLED —every manifold has 
three vacuum brake take-offs. 


1708 S. Soto Street * 








FOR NEW LITERATURE 


ELLIS MANIFOLD COMPANY 


Phone AN 1-3463 


explosi 










5. STEEL EXHAUST "BLOCK-OFF"' PLATES | 
FURNISHED ON REQUEST — Cutting on 
welding exhaust manifold eliminated. | 


gtr 
Our dealers, who “Bu-Power’”’ installations, | 
find their customers enjoy BETTER PER. | 
FORMANCE—INCREASED MILEAGE. 


* Los Angeles 23, California | 
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tatin BUTANE-PROPANE PUMPS 
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/eY {0 MODEL M-1044 PUMP. Capacity 20 GPM at 

st one 1900 RPM for direct connecting to 11. HP 

uplosion-proof electric motor. 

Ng a Precision Workmanship Longer Pump Life 

OF ls MODEL M-2 PUMP. Capacity 50 GPM at 1800 
WPM for direct connecting to 3 or 5 HP explosion- 


oof electric motor, P , 
a Balanced Gear Construction Maintained Efficiency 


MODEL M-3 PUMP. Capacity 100 GPM at 1800 
WPM for direct connecting to 5 of 7 HP 

k 
uplosion-proof electric motor. Fluid Sealed Packing Box rn : 
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Multiple Outlets Installation Simplified 












R ible Fi Same Pump to Load 
eversidie ow pos Unload 








¥-3 
No Built-in By Pass Avoids Vapor Lock 





MODEL T-1044 TRUCK PUMP. Capacity 20 
GPM at 500 RPM shaft speed, for direct connec- 
fing to truck power take-off. 





An instructive series of articles on Pump Problems, full of 
valuable suggestions for piping layouts, is available to 
users. 


MODEL T-2 TRUCK PUMP. Capacity 50 GPM 
at $00 RPM shaft speed, for direct connecting to 


tuck power toke-off. For complete information regarding Smith Butane-Propane 


: f f Catalog K-646. 
MODEL T-3 TRUCK PUMP. Copacity 100 GPm «PUMPS. Send for your copy of Catalog K-646 
at 500 RPM shaft speed, for direct connecting to 

Iuck power take-off. 


SMITH 


PRECISION PRODUCTS COMPANY 









1135 MISSION STREET © SOUTH PASADENA, CALIFORNIA 





DECEMBER — 1946 129 


ing B-P Gas. Others will follow in 
this field as the demand by the 
farmers is increased. 

B-P Gas is a better fuel for the 
operation of internal combustion 
engines than gasoline due to its 
inherent physical characteristics. 

As it is necessary to mix the fuel 
and the air before introduction in- 
to the engine, a method of accu- 
rately metering the fuel and air is 
essential. 

It is difficult to accurately mix 
liquid gasoline with the air and ob- 
tain a perfect mixture. The various 
engine speeds and engine loads en- 
countered in a day’s operation re- 
quire a compromise of the ideal con- 
dition which results in the exces- 
sive use of fuel over and above the 
theoretical amount required. This 
is definitely evidenced in the fuel 





using gasoline for fuel. The specify 
consumption in pounds per brake 
horsepower hour is 25% to 35%, 
greater than when using a gaseoy; 
fuel. 

As this fuel has entered the ep. 
gine it must come out. It comg 
out in the form of useful work and 
waste heat and exhaust gases, 

A high octane gaseous fuel pr. 
duces the maximum of useful work 
which is the end desired in engine 
operation. 

The compromises necessary t 
utilize a relatively low octane liquid 
fuel result in incomplete combus- 
tion, crank case dilution at low op- 
erating temperatures, uneven dis- 
tribution of fuel between cylinders, § | 
and other mechanical - difficulties 
that result in materially increased 


consumption curves on an engin | 
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BUTANE MANIFOLDS 
FOR 


International, V-8 Ford and Mercury, G.M.C., Chevrolet, Dodge 
Truck, Mack, Dodge and Plymouth Passenger Car 


Also DUAL BUTANE MANIFOLDS 
POWER SPEED ECONOMY 


ELECTRIC & CARBURETOR ENGINEERING CO. 


2323 E. 8th St. “Pioneers of the Butane Industry” Los Angeles 21, Calif. 
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A COLD FACT! 
ef COLD WEATHER MAKES 
«| LARGER FUEL LOADS 


W 


THE 


ALGAS” 
VAPORATOR 


HANDLES THEM 


It vaporizes and regulates. 
‘And delivers fuel at constant 


pressure to the appliances. 





Entirely automatic! 


MODEL 1300 
Write for bulletin V-1 
1109 South Santa Fe Avenue v 
Los Angeles 21, California 


« 
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maintenance, engine wear and oil 
consumption. 


Many complicated mechanical 
features that have been incor- 
porated in the modern gasoline en- 
gine to improve its performance 
can be dispensed with when a high 
octane gaseous fuel is used, result- 
ing in simplification. 

Serious study of the use of B-P 
Gases in their engines is being 
made by several large engine manu- 
facturers which will result in the 
production of engines primarily de- 
signed to operate on gaseous fuel 
taking advantage of the high octane 
values available and other simpli- 
fications possible. 

The B-P Gas distributor has a 
tremendous potential field ahead of 
him, as the only area that any vol- 
ume business in this line has been 


developed has been in the Wes 
and the Southwest. Successful op. 
eration of B-P Gas on an engine 
designed to operate on gasoline re. 
quires good vaporizing and mixing 
equipment, an engine in good me. 
chanical condition and the substi. 
tution of a cold manifold for the 
usual high velocity heated mani- 
fold that is standard equipment on 
most gasoline engines. 

A good method to enable the B-P 
Gas dealer to become acquainted 
with the possibilities of the use 
of this fuel for internal combus- 
tion engines is to convert his own 
operating units. He will then dis- 
cover the relative merits of differ- 
ent types of conversion equipment, 
some of the difficulties encountered 
in the adaptation of various makes 
of engines and the real value of 
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BUTANE CARBURETION 
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MORE POWER 
FASTER ACCELERATION 
INSTANT STARTING 
ECONOMICAL 


HUNDREDS OF INSTALLATIONS FROM AUTOS, 
TRUCKS, STATIONARY ENGINES TO CON- 
VERTED DIESELS. PROVEN FOR MANY YEARS. 


f 
BEAM PRODUCTS 
[R Manufactiring Company 


Ontfan 
LOS ANGELES 21, CALIF 


DEALERS « WRITE FOR FULL PARTICULARS 


1206 E. 6TH ST. 
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The many advantages of Neptune Red Seal Meters can be summed 





up in greater profit for you! They assure business-like selling and 
accurate record keeping—two highly important factors in success- 
ful LP-Gas marketing. Convince yourself—write for complete in- 


formation. Do it now! 


Sustained Accuracy is Yours! The 
Neptune Red Seal LP-Gas Meter has a 
measuring chamber in which only the 
piston moves! LP-Gas enters port (A), 
pushes piston (C) around roller (R) 
on spindle (P) until the liquid leaves 
through outlet port (E). Diaphragm 
(D) helps guide the piston motion. 
No liquid passes through the chamber 
without moving the piston—unvary- 
ing accuracy is assured! 





NEPTUNE RUD 
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Print-O-Meter Pays Big Dividends . . . LP-Gas cus- 
tomers place great faith in the printed delivery re- 
ceipt or invoice. Give them this wanted service— 
create goodwill at the same time—by equipping your 
trucks with Neptune Meters that have the Print-O- 
Meter Register. This device prints a ticket that shows 


gallonage readings before and after delivery. Your 


copy of the ticket serves as an accurate record for 
accounting purposes. To identify the meter or to. 
check on the work done by each truck, a letter is also 
printed on the ticket. Ask for complete details. 


cy, Werte 


NEPTUNE METER COMPANY 


50 West 50th Street, New York 20, N. Y. Branches: Atlanta, 
Boston, Chicago, Dallas, Denver, Kansas City, Mo., Los Angeles, 
Louisville, Philadelphia, Portland, Ore., San Francisco, and Long Branch, Oniario gaz 
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equipment designed primarily for 
B-P Gas utilization. 

A good job cannot be done cheap- 
ly. It is essential to check the 
motor and replace worn parts. For 
fuel economy the compression ra- 
tio should be raised but care should 
be taken to keep this ratio within 
the limits of the original engine 


design or trouble will be encoun- ~ 


tered in the form of head gasket 
failures. Valves should be ground 
and valve guides and tappet clear- 
ances should be properly adjusted. 
Large, cooled manifolds should be 
installed and the vaporizing equip- 
ment should be sized to allow for 
full fuel feed ability at maximum 
load. Ignition system should be 
checked and in most instances new 


coils and plugs will be necessary to 
take care of the increased compres- 
sion ratio. Spark should be ad. 
vanced to take care of the natural 
slow burning rate of B-P Gases. 

Tanks should be properly. mount- 
ed and all valves protected from ac- 
cidental damage. Fuel lines should 
be adequately supported and a flex- 
ible connection should be made be- 
tween the vaporizer and the car- 
buretor. 

It is much better to turn down 
conversion work than to accept the 
business on a compromise basis, If 
the potential user cannot justify the 
expenditure of sufficient money to 
do a first class job, plus the instal- 
lation of sufficient storage and the 
proper filling equipment, it is bet- 
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For Bulk Stations, Tank Trucks, and 
above and below ground systems. 


ea LP-Gas CYLINDER VALVES are listed as 
Standard and for re-examination service by Under 
writers’ Laboratories, Inc. 


* GLOBE, LINE AND ANGLE VALVES — Dia 
phragm Packless and Wing Cap — in Flare sizes 
from 14" to 54" O.D.; Sweat sizes from 14" to 2" 
O.D.; F.P.T. sizes from 14" to 2”. 


%* SIGHT GLASSES, suitable for any normal LP-Gas 
pressure. Entire top assembly removable while 
soldering lines to body. 

* FLARE FITTINGS, including Unions, Couplings, 
Adapters, Elbows, Tees and Nuts — listed as Stand- 
ard by Underwriters’ Laboratories, Inc. 


SUPERIOR 


VALVE & FITTINGS COMPANY 





PITTSBURGH 26, PENNSYLVANIA 


— 
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STORAGE EQUIPMENT 


REFINERY, DISTRIBUTION AND COMMERCIAL INSTALLATIONS 





t- 
¢ Standard AMERICAN Bulk Storage Tanks 
ld adequately handle most storage requirements. 
X- The specifications of these tanks provide 
e- maximum storage, safety and durability at 
I- minimum cost. American specialists will be 
pleased to render competent assistance in 
“ solving your bulk and dispensing plant prob- 
If lems. Their personal contact with other in- 
* stallations over a period of years enables 
to them to suggest the best type of equipment 
i] for each specific need. American Bulk Storage 
he Tanks include all of the latest features of 














design and safety, and are manufactured in 
accordance with API-ASME or ASME Codes. 
National Board of Fire Underwriters’ registra- 
tion will be furnished where desired. Regard- 
less of cost, you cannot buy better storage 
facilities. 


AM ER iI¢A WN: 
PIPE & STEEL CORPORATION. 

Engineers, Designers, Fabricators ' 
ALHAMBRA, CALIFORNIA | 


f 
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ter to lose the prospect than to do 
a half job and put up with service 
calls and complaints. 

One of the early mistakes of the 
industry was the installation of 
trial units. This should definitely be 
discouraged. Although this appli- 
cation may be new to you and your 
territory, it is beyond the experi- 
mental stage and_ installations 
should be sold on their merits and 
at a fair and profitable price. 

In promotion of the use of 
B-P Gas for motor fuel, caution 
should be used in making state- 
ments and guarantees beyond the 
ability of the fuel to perform on 
the type of engines available for 
conversion. 

If a truck or piece of equipment 
is under-powered for the work it 
is performing on gasoline fuel, it 


LANCASTER BULK STORAGE TANKS 


Designed For Rigid Requirements 


Butane Propane 
Butane-Propane Mixtures 


Your Inquiries Are Cordially Invited 


hil 


LANCASTER IRON WORKS, INC. 


Lancaster, Penna. 


will still be under-powered when 
using B-P Gas and the inherent 
troubles will remain regardless of 
the fuel used. Also, some engines 
are difficult to convert, due to their 
particular features of design, and 
until the B-P Gas man learns from 
experience or advice the tricks of 
the trade to overcome these trou- 
bles, some installations will not give 
as satisfactory service as others, 
Considerable help can be obtained 
from the service men and engineers 
of the carburetor and engine mant- 
facturers to solve these problems. 

Additional] information regarding 
specific problems will be presented 
in these columns in the future with 
the purpose of furnishing those of 
the industry interested with factual 
data and actual experience, good 
and bad. 


Gas Plants For Municipalities 
Truck Tanks Skid Tanks 
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C &F Truck Lines Sold Out 
To F. N. Rhumbley & Co. 


Franchise and trucks of the C and F 
Truck lines of Los Angeles, formerly 
owned and operated by Mrs. Catherine 
Fallendore, have been sold to F. N. 
Rhumbley and Co., of Fresno, Calif. 
The new company will maintain the 
yard and equipment of C and F in Los 
Angeles but will confine its activi- 
ties to mainline transportation of bu- 
tane and propane. 

Mrs. Fallendore, who has been suf- 
fering from a serious ear condition, 
has gone east to the Mayo Clinic, 
where she will receive treatment. 
Operation of the Los Angeles yard of 
C and F will be carried on by Jack 
Clifford, son-in-law of Mrs. Fallen- 
dore, until personnel from the Fresno 
office can be transferred. 

According to present plans, Mr. 


Clifford will also operate a_ business 


to be known as the LPG Transporta- 
tion Co., with headquarters at the ¢ 
and F yards. This business will utilize 
the smailer trucks, formerly operated 
by C and F, to transport fuel to deal. 
ers and large wholesalers in Southern 
California area. These smaller trucks 
carry around 3000 gals. of butane and 
have pumping equipment mounted. 


Will Haul Inter-State 


The mainline transportation of bu- 
tane and propane by C and F’s new 
organization will serve much of Cali- 
fornia as well as inter-state hauling 
into Arizona, Southern Nevada and 
old Mexico. These trucks do not carry 
transfer pumping equipment but de- 
pend on the dealer to maintain his 
own service. 








BUTANE AND PROPANE TANKS 
Spheres or Cylindrical Type 


Transports—Storage—Mobile 


“Built to Your Satisfaction” 
Under API-ASME and ASME Codes 


LINCOLN MANUFACTURING COMPANY 


Phone: LUcas 7/181 


8680 Otis Street, Southgate, California 
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Down in Texas we're hard at work pro- 
ducing Butane, Propane. and other gas 
fittings for you. Every effort has been, 
and is being made to produce fittings 





of the highest quality, and, if you'll par- 
don our pride, that quality isethere. In 
fact, we guarantee our fittings uncon- 
ditionally. Production is rolling merrily 
along, so get in touch with us right 


away. We're ready to do business. 


THRITIM TEMA TL) a ET) TD hae 


Dallas, Texas 
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A. B. Cameron, Long of Philgas, of the retail districts, and manager of 


a Philgas Department. In such _ posi- 
Joins Suburban Propane Gas tions he was intimately associated 


The election of Alan B. Cameron With the development of most of the 
as vice president of Suburban Pro- properties now owned and operated 
pane Gas Corp., was announced re- by Suburban. His new assignment 
cently by Mark will include responsibility for gen- 
Anton, president. eral supervision of the company’s 
Mr. Cameron as- expanding merchandising program, 
sumed his new which according to Mr. Anton, will 
duties on Nov. 1. be rapidly accelerated now that equip- 

For 15 years, ment and appliances are becoming 
Mr. Cameron was available in increasing quantities. 
connected with During the past three years Mr, 
the Philgas De- Cameron has been connected with 
partment of Phil- the Grand Home Appliance Co., of 
lips Petroleum Cleveland. in a sales and develop- 
Co., serving suc- ment engineering capacity, the last 
cessively as East- year as vice president and sales man- 





ern sales mana- ager. 
ger, sales mana- A. B. CAMERON Suburban Propane Gas Corp., large 
ger and manager eastern distributor of liquefied petro- 





as 


For LP Gas and Equipment Dealers 
.. “Utility Systems . . . 


All the skill, labor, test procedures, and 
knowledge of the Industry that are welded 
into a single UTILITY LP-Gas System (all 
sizes and capacities) assure the UTILITY 
Dealer of an EXTRA BONUS. 

You see, the UTILITY System is noted all 
through the country for long, trouble-free 
service . . . a quality Dealers do not over- 
look. i 


BUTANE EQUIPMENT CO.. INC 


3301 S. Lamar Box 9275 Dallas, Tet 
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‘A BETTER Gage 









's Eas! Read 
“jLnats Easier to hea 
n- 
y’s Taylor L-P Gas 
m, Float Gages are a 
ke <—— BETTER post-war 
ing product —stronger, 
more durable, eas- 
Mr. ier to read. Com- 
ith bining all the good 
of features of former 
OD- gages — double- 
ast magnet indicator 
an- control, air-sealed 
dial chamber, one- 
rge piece float unit—TAYLOR Gages incorporate a 
TO- Bt umber of improvements, including hard-to- 
~ [break plexiglas crystal. For particulars write 
Gas Equipment Company, exclusive distributor. 








The BASTIAN-BLESSING Company en STEEL TANK 


RECO | Aeckney 


BUTANE-PROPANE 


LP GAS LQUIPMENT CYLINDERS 


QUIPMENT (gg 
GAS ¢é COMPANY, Inc. GES 
P. 0. BOX 566 : 


2620 South Ervay « DALLAS, TEXAS 


GAS EQUIPMENT SUPPLY CO. 
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leum gas, serves residential, commer- 
cial and industrial consumers in nine 
Eastern states, through 25 distribut- 
ing stations in service areas extend- 
ing from Massachusetts to Virginia. 
The corporation last year acquired 
the 13 eastern Philgas distributing 
stations established by Phillips Petro- 
leum Co., as well as seven properties 
in New Jersey and Pennsylvania 
owned by Suburban Gas Co. In July 
of this year it purchased Eastern 
Shore Gas Co., extending it’s opera- 
tions to Deleware, Maryland, and Vir- 
ginia areas not previously served. 


Natural Gas and Appliance 
Company Has New Home 
Green’s Fuel Gas Service, formerly 


located in the Bailey electric shop on 
Fort King Ave., in Ocala, Fla., is 





Broadway, recently vacated by the 
USO. 

The interior of the large storeroon 
is being completely redecorated and 
new light fixtures are being installed, 
The official opening will be delayed 
until this work is completed, accord. 
ing to Roland F. Holloway, manage | 


moving into the storeroom at 114 Eas D 


of the branch. 

Mr. Holloway is a vice president ing § 
the Natural Gas and Appliance (o, 
which has the Green’s fuel franchise 
in Orange, Seminole and Mario 
counties. Ray Conway, local manager 
before the war, also is a vice presi- 
dent of the company. He is now lo-@has s 
cated in Orlando after serving m 
P-T boats during the war as a liev- 
tenant commander in the navy. 

E. Reed Whittle, a former army 
captain, is president of the company. 
His headquarters also are in Orlando, 














Immediate delwery on 
em) 68 Ts 


Shipments from Bessemer, Alabama, ASME Underwriter 
Approved Tanks, 125 to 200 pound working pressure, 


aboveground or underground. 


Eight years’ experience in building quality tanks. 


L.P.G. EQUIPMENT COMPANY | 


' 


108 W. Concord Avenue, Orlando, Florida 
P.O. Box 3507, Telephone 5206 
| 
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PRICES SLASHED 


+ 9100-5—Our first-quality bottle, 
"Bnade of 3/16" welded steel. 
Has standard P.O.L. and 10% 
vives, A.S.M.E. approved. 5 
Ballon (20 Ib.) cap.; weight, 
- Mk lbs. Size 17" high, 14" di- 
ameter. One or more. $12 each. 


: Now ME DECEMBER — 1946 


ON BOTTLES AND REGULATORS 


Quantities go up—prices go down! We have big supplies of 
the quality products listed on this page and can offer them 
to you at unprecedented low prices. Place your quantity 
order now—realize substantial profits! 


HORIZONTAL BOTTLES 


{Include P.O.L. and 10% valves. Same high quality as 5-gal. 
bottle shown at left above. 


T300-8—8 gallon (32 lb.) capacity; weight 40 Ibs. Size 17" 


high, 31" long, 10" in diameter. Price, one or more, $20.40 
each. 


T300-10—10 gallon (40 |b.) capacity; weight 58 Ibs. Size 


22" high, 21" long, 14" in diameter. Price, one or more, 
$22.80 each. 


Helco Hea _ Low Pressure 
Regulators. Yat ) Designed. for 
heavy duty use with all appli- 
ances on bottle gas lines. Outlet 
is '"" pipe thread, inlet threaded 
or P.O.L. spud and nut. Handles 
loads up to 100 cu. ft. per hour. 
Weight 5 Ibs. Order No. R-36— 
| to 100, $4.13 each; 101 to 300, 
$3.98 each; 301 up, $3.70 each. 
R-37—Extra pigtail with P.O.L. 
spud and nut on each end, for use 
with R36 regulator. Weight 1 Ib. 
Price, | to 10, 90¢ each; I! up, 
86c each. 


Fisher Low Pressure Regulator. (Above, right) R-32—An ideal 
regulator for use with all appliances designed for L.P. gases. 
Has 3%"' female pipe outlet and spud and nut for attaching to 
bottle P.O.L. valve. Weight 5 Ibs. Price, | to 10, $3.00 each; 
I! up, $2.81 each. 

Fisher High Pressure Regulator. (At left) R-34—A highly recom- 
mended regulator for use in bottle gas hookups which include 
converted gasoline stoves. Comes complete with pressure gauge 
and standard P.O.L. spud and nut. Weight, 5!/ Ibs. Price, | to 
10, $4.11 each; II up, $3.85 each. For same regulator without 
pressure gauge, order number R-35. Price, | to 10, $2.99 each; 
Il up, $2.80 each. 


Write or Wire for Immediate Shipment 
ALL MERCHANDISE SHIPPED F.O.B. LOS ANGELES 














D. W. Bennett, Long with Roper, 


Joins Illinois Bottled Gas 


B. D. Geroy, general manager of 
the Illinois Bottled Gas Co., Chicago, 
recently announced the addition of a 


“Service and En- 
gineering’’ de- 
partment to the 
operating branch 
of the company. 
D. W. Bennett, a 
graduate engi- 
neer, heads the 
new department. 
‘‘Dewey’’ Ben- 
nett, as he is 
known in the in- 
dustry, held a 
similar position 
with the Geo. D. 
Roper Corp. of 





D. W. BENNETT 


Rockford, Ill., for about 15 years. 


roved Pressure Storaqy 


Proved for safety, proved for dependability, Graver bullets and spheres 
for the storage of butane and propane are available in every size and 
capacity. ASME code standards are adhered to through every step of 
their fabrication. ’ 


GRAVER TANK & MFG. CO., INC. 
4311-63 Tod Avenue, East Chicago, Indiana 
New York, Philadelphia, Pittsburgh, Chicago, Catasauqua, Pa., Port Arthur, Tex., Sand Springs, Okla. 


Mr. Bennett will handle all techni-| 
cal matters and will be in charge of! 
bulk plant construction activities for) 
the company, which markets its prod- 


ucts under the “Dri-Gas” name. | 


Sam Glickman Named County | 


Commander, American Legior | 


Samuel Glickman, secretary and jn- 
dustrial manager, Natural Gas Co. of 
New Jersey, Hammonton, N. J., has}; 
been elected to the post of County 
Commander of the American Legion. 
Glickman, a veteran of World War I 
has been very active in the Legion asl 
well as in other civic affairs. He is: 
past-Commander of F. A. Funsto}: 
Post 186 at Hammonton. He is also 
member of the Hammonton Park 
Commission Community Association 
and the Kiwanis Club. 
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re of NEW... and Beautiful! 
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and jn- 
Co. of Combining rare beauty with 
J., has}, heating efficiency of a high order, it is destined to be an outstanding leader in 















Count) the field of gas burning radiant heaters. Here is luxurious heat — heat like 


Legion , ; ; 
_ that from a summer's sun — instantly ready to provide clean, cheery, 








War I : 

rion ~ radiant heat for homes everywhere. 

Te is: Loe : 

aie Radiantfire heat is inexpensive, for heat is used only when 
also and where it is needed. And the dependability of 


Park Humphrey Radiantfires means complete heating 
ciationl satisfaction, and steady PROFITS for you. 


REMEMBER MARK OF 


QUALITY 
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GENERAL GAS LIGHT COMPANY 


KALAMAZ0O0, MICHIGAN 


73 WARREN ST., NEW YORK CITY 2D UNIT SANTA FE BLDG., DALLAS 225 ELEVENTH ST., SAN FRANCISCO 
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Liquid Line Head 


McNamar Boiler & Tank Co., P. O. 
Box 868, Tulsa, Okla. 


Description: The McNamar liquid 
line head has been designed, manufac- 
tured and tested to withstand high 
pressures, reduce cost, and provide a 
safe method for filling and evacuating 
butane and propane liquids and gases. 

Separated by permanent partitions, 
the vapor chamber and liquid chamber 
are fully protected against any chance 
of liquid getting into the house line 
or vapor into the liquid withdrawal 
line. 

The body of the McNamar liquid 
line head is brass 5/16” thick, with 
openings arranged to enable a fittings 
hook-up that is compact, easily pro- 
tected and convenient for servicing. 

Extending from the liquid chamber 
to the bottom of the tank, a 3/4” pipe 
affords a means for safely filling the 
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system, mixing or withdrawing liq- 
uid in the shortest possible time. 

Openings are provided for filler 
valve, hand liquid valve, hand vapor 
valve, vapor return valve and pres- 
sure gage. 

This manifold was so designed that 
in case of an emergency the liquid 
may be withdrawn from system to 
truck tank through filler valve with- 
out the hazard of having to release 
contents to the atmosphere. 

Patents have been applied for, on 
this fitting, and it has passed all tests 
by Underwriters’ Laboratories, Inc. 


Float Gage 


Gas Equipment Co., Dallas, Texas, 

Model: Taylor Gage. 

Description: Gas Equipment Co. has 
taken over the national distribution 
of an LP-Gas float gage which is 
manufactured by the J. Y. Taylor Co, 
of Garland, Texas. 

Notable among the newly incorpo- 
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rated features are the improved read- 
ing visibility which is accomplished 
partly by large dial markings, a mag- 
net-contained indicator of substantial 
dimensions, and a hard-to-break plexi- 
glas face which provides a perma- 
nently air-tight, non-misting dial 
chamber. There is no shaft connection 
through the gage head. The pointer 
is synchronized with the float mech- 
anism by means of twin magnets. 
Construction ‘is corrosion-resistant, 
moving parts are shrouded for pro- 
tection, floats are silver soldered and 
accurately counter-balanced. 

J. Y. Taylor holds design patents 
on this instrument and worked with 
LP-Gas Equipment Fabricators in de- 
veloping it. 


All-Purpose Trailer 


Southern Gas & Equipment Co., 
Atco Bldg., Tulsa, Okla. 


Description: “Hefty” is a newcomer 
to the liquefied petroleum gas indus- 


try. It stands for “Handy Farm 
Trailer,” a term which Southern Gas 
& Equipment Co. has given to this 
latest unit of its service to the LP-Gas 
industry, combining attractive fea- 
tures of added transportation, lifting 
and handling for all types of heavy 
equipment. 


Application: This trailer, which can 
be quickly and easily coupled to any 
truck or automobile, is capable of 
performing a multitude of industry, 
farm, and general hauling duties. 
Sturdily, yet simply constructed, and 
equipped with a stoutly-built and an- 
chored winch, it enables the LP-Gas 
distributor to make every haul do 
double duty, saving time, money and 
labor, also, in the loading, unloading 
and setting of systems. In addition to 
these industry uses, it is suitable for 
numerous farm and commercial haul- 
ing and lifting jobs that otherwise 
would require heavier equipment and 
the labor of many men. 

“Hefty” was first built in 1940, 
hence is no experiment. It is now 





A combination trailer which can be used 


for carrying gas systems and numerous other 


chores on a farm. 


DECEMBER — 1946 


147 








being manufactured in Tulsa, under a 
U. S. patent, and sold exclusively by 
Southern Gas & Equipment Co. 
through its various sales outlets in 
the Southwest and South. 


Pump Bulletin 


A new 6-page bulletin has just been 
issued which describes the design, 
construction and application of three 
types of Peerless vertical centrifugal 
pumps for general purpose pumping 
in a wide variety of services. 

‘The Peerless vertical centrifugal 
water pump line, includes both sub- 
merged and close-coupled types, the 
submerged types being furnished with 
either top or bottom suction. Each of 
these types is adapted to all forms 
of power drive, including direct-con- 
nected electric, right angle gear, and 


belt (V or flat), as well as combina- 
tions of these forms. 

In general all three types develop 
capacities from 200 to 5000 gallons 
per minute and will pump against 
heads from 20 to 100 feet. 


The Bulletin illustrates all three 
types of pumps, including compre- 
hensive parts diagrams. Copies may 
be obtained by writing the manufac- 
turer, Peerless Pump Division, Food 
Machinery Corp., 301 West Avenue 
26, Los Angeles 31, California. 


LP-Gas Space Heater 
Has New Type of Vent 


A revolutionary new type of gas- 
fired space heater that vents combus- 
tion fumes without pipes, ducts, flues 
or chimneys went on display for the 











for Long 

and Satis- 
factory 
Service 


(Right) Dual 
Hood Type 


(Below) Full 
Size Cabinet 








‘OXFORD 





Thousands of Oxford Bottled Gas Cabinets, Full 
Size, Single Hood and Dual Ilood Types are, in use 
in many parts of the country, giving highly satis- 
factory service. Constructed of heavy metal with a 
protective coating of paint or galvanized to insure 
rust resistance, cylinders, valves, regulators, etc., 
are safely guarded from accidents or weather. 
Write for prices and details. 


THE OXFORD COMPANY, OXFORD, PA. | 


BOTTLED GAS 
CABINETS 


OXFORD 
LIQUID 
PROPANE 
VAPORIZER 


Designed for 
bulk plant in 
stallations. In- 
sures vaporized 
gas in any de 
gree of cold 
weather. Oui 
standing supeti- 
ority is that it is 
installed OUT: 
SIDE the tank 
—always acces 
sible. Write for 
details and 
prices. 
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WE WISH YOU A— 


(Derry CuristMas 4s 
and a flaphy Sew Yeas! ps (9 


{: 






warmed of faly 


million American Slomes - in the sails in towns, and in gteat 
cities » in the heatds of bmerica - the Shirt of Christmas tives 
on! Many, many sural homesteads ate warmer and happier this 
Slahday Season because just outside the door, a. Mle Mamas 
L-P Gas System is installed to bring comfort and convenience 
to SAU the family, 





Me Namar Boiler and Janh (a 


BOX 868 


TULSA, OKLA 
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No Liquid ''SPILL-OVER" 
DURING FILLING OPERATIONS 


Compact Single Riser Unit 
WITH DIRECT 
"Head-to-Tank Contact 








Universal's "50" Series 
ABOVEGROUND 


LPG CONTROL HEAD 


Supplied in Complete Assembly Kits 
or as a UNIT without FITTINGS 


UNIVERSAL ''50" 
SERIES for Above- 
ground Systems DE- 
SIGNED with "BUILT- 
IN FULL THROATED 
BAFFLE'' and 2!" 
(Male) Threads. NO 
TANK RISER RE- 
QUIRED! 





UNIVERSAL ''40" SE- 
RIES for Belowground 
Systems DESIGNED with 
INTERNAL FILLING 
TUBE and 2!/,"" (Female! 
Threads for the Installa- 
tion on any Length TANK 
RISER. 





BOTH SERIES designed for FILLER, VAPOR 
RETURN, RELIEF & LINE VALVES. 

(Vent Valves and Pressure Gauges Optional.) 
Approved by the Underwriters Laboratories 


UNIVERSAL GAS 
EQUIPMENT CO. 


P. O. Box 5937 Dallas 2, Texas 
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first time at the American Gas Asggo. 
ciation convention in October. 

Known as “Saf-Aire,” this equip. 
ment is being manufactured by Heat. 
ing Research Corp., of Muncie, Ind, 
in two sizes, 10,000 and 20,000 Btu ap 
hour. 

Saliant features of construction, 
as explained by Mr. Lundstrum at 
the convention, are: 

1. “Saf-Aire” is installed betwee 
the studs of an outside wall; it draws 
air directly from the outside for com. 
bustion and discharges the fumes of 
combustion back outside. 





New gas heater in living room and the 
safety vent as it appears from outside the 
hous2, 


2. The patented Lundstrum safetj 





vent assures proper draft for combw 
tion and venting at all times, regart 
less of the direction or force of witl 
or turbulence of air currents. 

8. The sealed combustion chambe 
is built of cast aluminum, and ¢ 
haustive tests have demonstrated thil 
“Saf-Aire” is explosion-proof, 
proof and asphyxiation-proof. 
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Years of pioneering, constant research 
and improvement are the fine heredity 
of today’s popular TAPPAN L. P. 
Gas Ranges. 


Unrivaled for sparkling beauty of 
line, unrivaled in modern convenience, 
unrivaled in trouble-free performance 
—the preference for TAPPAN L. P. 
Gas Ranges grows greater every day. 








TAPPAN has a great deal to offer in 
your future L. P. Gas plans: a name 
long known for quality, the famous 
self-selling TAPPAN “feature firsts”, 
continuous advertising “beamed” to 
the L. P. market, and valuable sales 
helps. That’s why so many dealers say 
of TAPPAN, “there’s more range to 
sell, more help to sell it”. 


The RAPPAM Stove Company 


Established 1881 © Mansfield, Ohio 
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THE TRADE 


Fisher Governor 
Co., Marshall- 
town, Iowa, an- 
nounces the new 
address of its 
Eastern liquefied 
petroleum gas 
equipment office 
in the New Dick- 
son building, 212 
East State St., 
Westport, Conn. 

This office is in 
charge of Walter 
Hoagland, who is Fisher Governor 
Co.’s district manager, Eastern divi- 
sion, LPG equipment sales. 


W. H. HOAGLAND 


James Crawford, sales manager of 
The Bryant Heater Co., Cleveland, an- 


nounces the appointment of Malcolm 
McLean and Raymond A. Bissell as 
district representatives of the com- 
pany in the New York area. 


Working with M. H. Laundon, Jr, 
Bryant branch manager, the two men 
wi]l extend Bryant’s services in the 
area in the application of the com- 
pany’s varied line of gas-fired heating 
equipment. 

Ben W. Bittner has joined the staff 
of the Industrial Division of Bryant 
Heater Co., as sales engineer, it is an- 
nounced by D. A. Campbell, manager 
of the division. 


The Speas Gas Equipment Co. of 
Jacksonville, Fla., has been appointed 
representative for L. C. Roney, Ine, 
of Inglewood, Calif., in the states of 
Georgia, North and South Carolina, 
Alabama, Mississippi, Florida’ and 
Tennessee. 

This organization is owned and op- 
erated by Rolland A. Speas, who has 
been operating in that section for 
many years a gasoline equipment 


The new offices and warehouse of the C & S Manufacturing & Supply Co. at 700 Com- 
merce St., Dallas, Texas. A separate factory is maintained for manufacturing the 
company’s liquid level gauges and butane-propane accessories. 
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Pilot-president H. E. Hightower, left, above, of the Blakeley, Ga., City Gas Co.,:and the 

general manager, W. L. George, right, are shown loading a dozen gas heaters in the 

Georgia company’s plane prior to flying south with critically needed heaters for a 

$250,000 school building. The heaters were supplied by the Armstrong Products Corp., of 

Huntington, where Mr. Hightower told L. Otho Reese, general manager, the demand 
for heaters in southwest Georgia is great. 


supply house. Mr. Speas was at one 
time with the General Steel Tank Co., 
of Birmingham, Ala. 

The Gas Equipment Co. will handle 
the entire Roney line of LP-Gas 
equipment and will start serving bu- 
tane and propane dealers in the above 
states immediately. 


Ernest B. Martin, 64, for 43 years 
a sales representative of American 
Stove Co., recently suffered a cerebral 
hemorrhage while walking along the 
street near his home in Chicago and 
died two days later at Ravenswood 
hospital. 

Ernie, as he was affectionately 
known throughout the industry, was 
born Jan. 3, 1882, in Chicago. Start- 
ing with the Clark Jewel Division of 
American Stove Company July 1, 
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1902, he traveled the Wisconsin ter- 
ritory, later the Chicago and suburb- 
an territory. For many years he su- 
pervised “Magic Chef” sales in IIli- 
nois, Iowa, Nebraska, Colorado, Wy- 
oming, Utah and Idaho. 


Connelly Iron Sponge & Governor 
Co., Chicago announce that, as of Oct. 
1, they no longer manufacture and sell 
the well known Connelly valves, gover- 
nors, and manometers. This portion of 
the Connelly business has been sold to 
Norwalk Valve Co., South Norwalk, 
Conn., who will take over the manu- 
facture and sale of these products. 

This move on the part of Connelly 
has been necessitated by the continued 
growth of their gas purification and 
chemical iron products business and 
the consequent demand for greater con- 
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centration on this phase of their oper- 
ations. They will continue to manu- 
facture and sell Connelly iron sponge, 
pH kits, caloroptics, and Btu control 
equipment in connection with propane 
and butane systems. 


Purchase of the Chambers Range 
Corp., of Shelbyville, Ind., makers. of 
the Chambers kitchen range, by the 
Flato interests of Houston and Cor- 
pus Christi, Texas, is announced by 
Franklin, Frederick and Robert Flato, 
partners in the Edwin G. Flato Co. 

John Chambers, former owner and 
nresident of the Chambers Corpora- 
tion, will remain with the concern as 
its executive head, Franklin Flato 
said. 

“Manufacture of the Chambers 
Range will continue in the Indiana 
















factories and Mr. Chamber’s policy of 
making America’s finest gas r 
will be continued,” Mr. Flato said, 
; 
Sydney S. Smith, manager of ' 
products pipe line department of She 
Oil Co., was presented the Medal f 
Merit, the country’s highest civilig 
award, at a dinner in October in Tulgg 
Okla. He was cited “For exceptional 
meritorious conduct in the perfo 
ance of outstanding services to 
United States.” Col. C. H. Chorpening 
Tulsa district engineer, represente 
President Truman in making the 
award, which is the civilian counter. 
pert of the Distinguished Service 
Medal. 
Considered one of the most import 
ant developments in modern warfare, Thi 
the portable pipe line, perfected by 





L-P Gas Correspondence Course 


0 
NOW ee Available For Home Study |x. 


Covering Application and Equipment 
FOR EMPLOYERS and EMPLOYEES 


Summary of Subjects Covered 


1. Theory and General Principles 
2. Domestic Installation 
3. Commercial Installation 


PROFIT 


tion operation and main- 
tenance of L-P Gas equip- 
ment. 


YES the resident 


classes for those wishing 
personal instruction start 
the I5th of each month. 


National L-P Gas Institute 1109 s. Main Tulsa 3, Oklahor 
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By the study of the latest developments, how to balance 
your summer and winter fuel problem, and the safe installe-§ 38 


MAIL THIS COUPON TODAY | 
NATIONAL L-P GAS INSTITUTE, Tulsa, Olle. 


Please send me complete information regarding: 
(C) Correspondence Course OO Resident Classes 
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Si RBTAGOIOSS. ©... 66 cas Se. 


(MO mee mee ee ee a ie cee me oe 
y A 
o 
3 
@ 


pea 
Th 

; F pri 

4. Transportation and Equipment on 
5. Safety Rules and Regulations rt 
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CAN YOUR 
RANGE SALESMEN ANSWER 
THESE QUESTIONS? 

























Servi HOW TO CONVINCE HOMEMAKERS 
‘| THAT A NEW RANGE SHOULD HEAD + 
THEIR SHOPPING LISTS 


This handbook gives convincing, logical reasons 
why it’s more practical for a homemaker to in- 
vest first in a new range before buying other 
needed items. 
HOW TO SHOW HOMEMAKERS THEY CAN 
SAVE A MINIMUM OF $88 A YEAR WITH 
Use MODERN RANGE COOKERY 
This handbook shows how homemakers can save 
f money as well as improve the quality and ap- 
pearance of food. 

HOW TO TALK TO HOMEMAKERS IN 

COOKERY TERMS 

This handbook explains and _ illustrates basic 
principles of baking, roasting and whole-meal 





/iwore 
income | 


nt oven cookery. Common cooking failures are an- 
- alyzed. Will give your salesmen an_ intensive 
course in modern cooking methods. 
alance SEND FOR THIS FREE HANDBOOK oe 


RANGE SALESMEN 


nstalle§ 38 pages of facts, pictures and ideas on modern 
range selling. 

jou can use this valuable book as a basic sales 

[taining piece of new salesmen—as a refresher 

Rcourse for old hands. Write for as many as you 


arding: | ; 
Classes | _ 
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THERMOSTAT COMPANY 
YOUNGWOOD, PENNSYLVANIA 
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62 years of Peerless research in the Science of 
- Heating and its allied problems of Engineering, 
Design, Styling and Finish has resulted in To- 
day’s outstanding Quality Heating Equipment. 


We have not and will not permit scarcities of 
Quality Materials to tempt us to compromise 
these long established high Quality Standards. 


It is our determination to steadfastly adhere 
to our enviable policy of Top Quality Gas 
Equipment, rather than produce a phenomenal 
volume to satisfy current demands with the 


inevitable sacrifice of Quality. 


Remember , , Peerless First on the Heat Parade. 


Incorporated 


Since 1884 
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| speeding allied triumphs during World 





* Circulators 
* Gas Heaters 





MANUFACTURING CORPORATION 


LOUISVILLE, KENTUCKY 


| Nordin for his. outstanding contribu- 





, announced the appointment of Josep 
| D. Taylor, Jr., well known in the sto 
| manufacturing field, as work manage 


Mr. Smith in cooperation with army 
engineers, played a major role » 


War II. : 





John Nordin, right, center, had the 
painless task of accepting from Har- 
vey Edmund, Pacific Coast Gas As 
sociation president, a check for $500 
at the Association’s annual banquet 
at San Francisco in September. 

Mr. Edmund represented Servel, 
Inc., which awarded the check to Mr. 


tion to the development of Servel’s 
all-year gas air conditioner. 

Mr. Nordin’s $500 idea practically 
eliminates formation of scale depos- 
its, known as “lime,” from all surfaces 
in the water circuit of the air cor- 
ditioning system. Metallic surfaces are 
kept clean, heat transfer efficiency 
is maintained, and maintenance ané 
cleaning are reduced to a minimum. 

Also on hand for the presentation 
were C. A. Miller, Servel representa 
tive, far right; and F. M. Banks 
Southern California Gas Co., vit 
president, left of Mr. Edmund. 


John T. Mascuch, president @ 
Breeze Corp., Inc., Newark, N. J., i 
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TO MODERNIZE HOME HEATING PLANTS 
Convert fa - NATURAL 


MANUFACTURED OR 
L.P.G. GAS 
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don’t tear out an old system2modernize it! 


RANSOME COMPANY 


Designing and Constructing Engineers 


4030 HOLLIS STREET « EMERYVILLE, CALIFORNIA 


Supplied as manual or automatic units, with up 
to 250,000 BTU input on low pressures Combus- 
tion efficiencies up to 80% are common with this 
burner A.G.A approved for use with natural and 
manufactured gas 
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BOLO 


Your Sevruice atid 


User Satislaction 
WITH 


“TLoTUuo-e. 


L.P.G. HEATERS 





Your service is only as good as the devices which 
use the gas. Inefficient appliances mean high bills 
—cheap, poorly built appliances are costly at 


-. price. 

MONROE vented and unvented heaters are es- 
ecially designed and engineered for Liquefied 
etroleum Gas. 

Quality and economy, plus the exclusive Kool 
Kabinet for safety, makes MONROE first choice 
of L.P.G. operators. 

Visit space 17-122 at the January Market. 
See the famous GASMASTER : Burner—Warm- 
Flor Radiants—Patented Interiors, and other 
quality features in cabinets of unsurpassed 
beauty. 


MONROE STOVE CO. 


Sales and General Offices: 
3256 Milwaukee Ave. 
WAREHOUSE BRANCHES: 
Newark, N. J.—Columbus, Ohio—Omaha, Nebr. 
San Francisco, Calif. Sales Office: Dallas, Texe- 
eee 











Chicago 18, Ill. . 





of the Anderson Stove Co., recently 
acquired Breeze subsidiary at Ander. 
son, Ind. 

Mr. Taylor was formerly with the 
Standard Gas Equipment Co., of Bal. 
timore, for 20 years, where he served 
as superintendent of the heavy duty 
section. 


A. W. Conley, executive vice presi- 
dent and general manager of The 
Coroaire Heater Corp., announces the 
appointment of John D. Conley as vice 
president. 

J. D. Conley has been a director and 
assistant secretary of Coroaire since 
the organization of the corporation. 
He will supervise the engineering and 
service departments. 

At one time Mr. J. D. Conley was 
plant superintendent of the Butler 
Manufacturing Company, and has had 
many years of experience in both pro- 
duction and sales. 

Mr. A. W. Conley, also states that 
C. F. Breitenbach has been made man- 
ager of “Hot Boy, Ince.”, a wholly 
owned subsidiary. 


Lloyd C. Ginn, advertising and 
sales promotion manager of _ the 
American Stove Co., makers of the 
“Magic Chef” gas 
range, has _ been 
appointed to the 
LP-Gas_ Associa 
tion advertising 
and publicity 
committee which 
met October 8 in 
Atlantic City. 

Mr. Ginn has 
been very active 
in associé 
tion work for 4 
number of years. 
He is, at present, 
chairman of the 
domestic range division of the Gas 


LLOYD C. GINN 
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*|| H.E. Lynn & Company, Inc. 


vice 


ai|| Cnnounces 


since 
tion. The completion of its new shop and office building at 2101 
and COLORADO STREET SANTA MONICA, CALIFORNIA. The 
company’s office in Los Angeles and its shop in Santa Ana 
was are being moved to the Santa Monica location about Decem- 
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wi||GAS APPLIANCE TRUCK 
2 AN Pneumatic Rubber Tires — Available NOW 



















and 

the An all purpose, one man truck for 
e the cylinders and appliances. No more 
” gas back-breaking lifting. Tapered body 
been gives operator ample room between 
the handles. Cradle construction accom- 
~ modates any cylinder up to 100 
30CIe pounds. Wide Bottom flanges give 
ising support for appliances. Web strap 
city (optional) holds appli- 
which ance rigidly. Rounded 
8 in handle grips permit 
ty. skidding from.end of 
n has delivery truck. Time sav- 
active ing, labor saving, cost 
4 cutting. Saves lawns. 
cle Write for prices and 
for 4 folder. 
years. 
cat] | HOMAS TRUCK & CASTER COMPANY 
* a 6728 MISSISSIPPI RIVER KEOKUK, IOWA 
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PROPANE 


If You Are Seeking :— 


I—A DEPENDABLE SOURCE 
2—A UNIFORM PRODUCT 
3—A CAPABLE SUPPLIER 


4—AN EXPERIENCED MANU- 
FACTURER 


Then inquire— 


Cities Service Oil Co. 


In Propane also 


CITIES SERVICE 


means 


GOOD SERVICE 


CITIES 
Service Oil Co. 


(Delaware) 


BARTLESVILLE, OKLA. — CHICAGO, ILL. 


Other Sales Offices 
Cleveland Kansas City 
St. Paul Toronto 














Appliance Manufacturers Association 
and serves on six gas industry com- 
mittees representing the Gas Appli- 
ance Manufacturers Association and 
the American Gas Association. 





ROGER LAUBACH W. J. ALEXANDER 


organized a new division known as 
the Propane Gas Equipment Division, 
with sales offices 
at Oklahoma City, 
Okla., and Kansas 
City, Mo. 
Reorganization 
is now in process 
to establish Kan- 
sas City as sales 
headquarters with 
fieid representa- 
tion at the va- 
rious now exist- 
ing B. S & B. 
branches. 
Personnel of the RAYMOND 
Propane Gas CHILTON 
Equipment Division at Oklahoma City 
includes: Roger Laubach, assistant 
sales manager; W. J. “Bill” Alexan- 
der, field sales representative, and 
Raymond Chilton, house salesman. 





Black Sivalls & Bryson has recently 










Fischer & Porter Co., manufactur- 
ers of variable area type flow rate 
instruments, heretofore called ‘“Rota- 
meters,” has recently announced its 
intention to change the name of its i 
products to “Flowrators.” p 
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Carter high quality Butane and Propane are unsurpassed as 
domestic and industrial fuels. Bulk loading points, St. Elmo, 
Illinois, Seminole and Stonewall, Oklahoma. Wholesale only. 
Your inquiries are solicited. | 
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Save from 500 to 
1000 lbs. of LP Gas Vapor 
from each Tank Car 


Conservation of petroleum products is a war 
necessity. The vapor left in the tank after liquid 
petroleum has been transferred from a tank car 
or truck equals from 500 to 1000 Ibs. of LP Gas! 
This booklet... probably the most comprehen- 
sive ever prepared...tells how this vapor can 
be salvaged with the Brunner LP Gas Unit. This 
"unit for gas transfer and recovery is outstand- 
ing in speed, efficiency and low cost. The sav- 
ings in gas alone will pay for the unit after a 
few unloadings. In addition, the time required 
for unloading is greatly reduced. Brunner Man- 
ufacturing Company, Utica, N.Y., U.S.A. 
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; : Mail This Coupon TODAY! 
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a Brunner Manufacturing Company, Utica, N. Y., U.S. A. 
Send me the booklet describing the Brunner LP Gas Unit 














and containing diagrams, tables and valuable informa- 
tion on the handling of liquid petroleum gas. 
Name 
lews 


Address 





; City and Stete. 
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If You Are Seeking :— 


I—A DEPENDABLE SOURCE 
2—A UNIFORM PRODUCT 
3—A CAPABLE SUPPLIER 


4—AN EXPERIENCED MANU- 
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Cities Service Oil Co. 
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GOOD SERVICE 
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St. Paul Toronto 











Appliance Manufacturers Association 
and serves on six gas industry con- 
mittees representing the Gas Appli- 
ance Manufacturers Association and 
the American Gas Association. 
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ROGER LAUBACH W. J. ALEXANDER 


Black Sivalls & Bryson has recently 
organized a new division known as 
the Propane Gas Equipment Division, \ 
with sales offices 
at Oklahoma City, 
Okla., and Kansas 
City, Mo. 

Reorganization 
is now in process 
to establish Kan- 
sas City as sales 
headquarters with 
field representa- 
tion at the va- 
rious now exist- 
ing B. S & B. 
branches. ; 

Personnel of the RAYMOND ~ 
Propane Gas CHILTON 2 
Equipment Division at Oklahoma City 
includes: Roger Laubach, assistant 
sales manager; W. J. “Bill” Alexan- 
der, field sales representative, and 
Raymond Chilton, house salesman. 












Fischer & Porter Co., manufactur 
ers of variable area type flow rate 
instruments, heretofore called “Rota- 
meters,” has recently announced its ¥ 
intention to change the name of its 
products to “Flowrators.” 
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Carter high quality Butane and Propane are unsurpassed as 
domestic and industrial fuels. Bulk loading points, St. Elmo, 
Illinois, Seminole and Stonewall, Oklahoma. Wholesale only. 
Your inquiries are solicited. 
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Save from 500 to 
1000 lbs. of LP Gas Vapor 
from each Tank Car 


Conservation of petroleum products is a war 
necessity. The vapor left in the tank after liquid 
petroleum has been transferred from a tank car 
or truck equals from 500 to 1000 Ibs. of LP Gas! 
This booklet... probably the most comprehen- 
sive ever prepared...tells how this vapor can 
be salvaged with the Brunner LP Gas Unit. This 
"unit for gas transfer and recovery is outstand- 
ing in speed, efficiency and low cost. The sav- 
ings in gas alone will pay for the unit after a 
few unloadings. In addition, the time required 
for unloading is greatly reduced. Brunner Man- 
ufacturing Company, Utica, N.Y., U.S.A. 
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ps ANP a Brunner Manufacturing Company, Utica, N. Y., U.S. A. 
Send me the booklet describing the Brunner LP Gas Unit 
and containing diagrams, tables and valuable informa- 
tion on the handling of liquid petroleum gas. 
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Williams Vented 
WALL WARMOLATOR 


for New Residences. 


For Butane, Propane 
or Natural Gas. 


eae 





Dual type, 45,000 B.t.u. input. 


Color, light ivory. For 2 x 4 studs. 
Automatic temperature control with 
Wall Thermostat or for manual control 
with pilot lighter. 


Easily installed—Easily accessible. 
No pit or basement A.G.A. Approved. 
Eligible for F.H.A. loans. 

Size of face 25!/," wide, 50" high. 


Size of recess in walls, 2334" x48" 
high. Projects from wall, 4 inches. 


Ask for Circular, Form 211 


WILLIAMS 
RADIATOR COMPANY 


"Sponsors of better heating since 1916" 
Sales office: 3115 Beverly Blvd. 
Los Angeles 4, Calif. 


Factory: 1821 Flower St. 
Glendale |, Calif. 











W. S. JONES 


BILL 
DE LARZELERE 


larger sales force will now make 
more intensive coverage of Texas pos- 
sible. The new men added are: 


W. S. (Dub) Jones, assistant gen- 
eral manager, is a lawyer, graduate of 
the Arkansas Law School in Little 
Rock and a member of the Arkansas 
Bar. Prior to the war, he was a mem- 
ber of the legal department of the 
Frisco Railroad. He spent four years 
in the U. S. Navy as an officer in the 
Naval Intelligence Department. 

E. W. (Bill) De Larzelere, sales en- 
gineer, is a brother of Frank De Lar- 
zelere, president of the Southern Gas 


and Equipment Co., of Tulsa, and is — 


an old hand in the LPG industry. He 
was associated with the National Gas 
Co. of Memphis, Tenn., from 1937 to 
1942 when he entered the U. S. Army 
Air Forces as a flight engineer on a 
B-24 bomber. He, will cover the 
Louisiana territory. 

Nelson Keller, sales engineer, has 
considerable background in purchas- 
ing and expediting materials and 
equipment. He was formerly in pur- 
chasing capacity with the General 
Electric Co. and during the war was 
a materials expediter for the Doug- 
las Aircraft Corp. in Tulsa and later 
out of Douglas’s Cleveland, Ohio, of- 
fice. 
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» @ Distributed Exclusively in 
) ARIZONA 
tesO Cath and Carr Paciase SOUTHERN 2 ALIFORNIA 
Automatic Two-Stage Control 


See —— hp and 89. 
WW). ator 


\ a Gas Fenian t.. 


Office and Warehouse 


202 N. GARFIELD, P. O. Box A MONTEREY PARK, CALIF. 
Phone Cumberland 3-2239 

















BRASS FITTINGS - COPPER TUBING 
TOOLS FOR TUBING - VALVES & COCKS 


Write For Prices and Information to... 


MIDLAND PARTS & BEARINGS CO. 


IRVING, KANSAS 
Or 1418-A Grand Ave., Kansas City. Mo. 
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The Viking Pump C 


coast to coast. 


For SERVICE On Your 
Viking Rotary Pumps 


Call Your Nearest 


Viking Representative 





- 


a pump t 
representative nearest ' your plant for service. 








CHICAGO 6 
C. W. Dennis 
549 W. Washington Blvd. 
Phone State 6819 


J. A. Sinden 
310 Marshall Bidg. 
Phone Cherry 0687 
INDIANAPOLIS 4 
C. D. Sadler 
207 Pennway Building 
one Lincoln 4788 


KANSAS CITY 6 


F, J. Pinney 
601 Pickwick Building 
Phone Harrison 803) 
LOS ANGELES 23 


E. E. Burton 
2040 So. Santa Fe Ave. 
Phone Kimball 4470 
MILWAUKEE 3 
C, F. Mullens 
610 West Michigan St 
Phone Daly 0807 
NEW YORK 23 
Herbert Fuhrer 
1841 Broadway at 60th St, 
Phone Circle 7-3324 


BALTIMORE 1 
Wallace Stebbins Company 
Charles & Lombard Sts. 


BIRMINGHAM 
Pump Shop, Inc. 
1015 Mb a. So. 


BOIS 
The Olson Mis. Co. 
P.O. Box 1487 
BOSTON 10 


Hayes Pump &. Mach. Co, 
125 Purchase St. 


BUFFALO 10 
Root, Neal &6 Company 
P.O. Box 17, Station D 


CHARLOTTE, N. C. 
Southern Pump & Tank Co. 
1730 No. Tryon St. 


DENVER 
Hendrie-Bolthoff Co. 
1635 17th Street 






P' ted by a nation- 
wide sales and service organization in key cities from 
. from Canada to the Gulf. Is your pump- 
ing installation ‘operating at high efficiency? Do you have 
? Write or call the Viking 


DENVER 
Eaton Metal Prods. Co, 
4800 York Street 


also Albuquerque, Pueblo 


Billings and Omaha 


DETROIT 26 
Kerr Machinery Co, 
Kerr Building 


EVANSVILLE, IND. 
Shrouse Machinery Co. 
222 Court Bldg. 


HOUSTON 1 
Southern Eng. & Pump Co. 
900 St. Charles St. 
also Dallas, San Antonio 
and Kilgore 


LOUISVILLE 2 
Neill LaVielle Supply Co. 
505 W. Main Street 


347 South Front St. 


MINNEAPOLIS 14 
Leon C, Gadbois 
2524 University Ave. S. E. 


NEW ORLEANS 12 
Menge Pump & Mach. Co. 
833 Howard Ave. 


HILADELPHIA 30 
Walter H. Eagan Co, 
2336-38 Fairmount Ave. 


PITTSBURGH 22 
Power Equipment Ca, 
Oliver Building 


RICHMOND 
O'Neill Pump & Engrg. Co. 
60) E. Franklin St 
RICHMOND 
Richmond Engineering Co. 
7th and Hospital Sts, 


SAN FRANCISCO 19 
eo oe 4 Co. 
also Seattle pt Patent 


7th and Market Streets 
TULSA 8 


Wamer Lewis Co. 
837 North Lewis Place 


* 


VIKING 


rhe Pump Company 


CEDAR FALLS, 


IOWA 





| assistant manager 





Frank Phillips, chairman, and K.§. 
Adams, president, of Phillips Petro. 


| leum Co., recently announced the ap- 


pointment of Lar- 
ry H. Wright as 


of the Chemical 
Products depart- 
ment, in charge 
of the Philgas 
wholesale, indus- 
trial and retail 
divisions. Mr. 
Wright will also 
continue as man- 
ager of the whole- 
sale division. 
The appoint- 
ment was made 
to handle the increased activities and 
expansion of sales in all phases of 
Phillips liquefied petroleum gas mark- 
eting together with the increasing vol- 
ume of other responsibilities of the de- 
partment which have brought about 
the necessity for additional manage- 
ment assistance. Mr. Wright will ab- 
sorb certain general responsibilities 
as assistant manager but his major 
duties are*in the direction and corre- 
lation of the Philgas industrial, whole- 
sale and retail division’s activities. 


L. H. WRIGHT 


Two radio programs are featuring 
“Universal” gas ranges as the out- 
standing prize on their nation-wide 
hook-up. 

First of these shows is “Give and 
Take,” a fast moving, 30-minute, quiz- 
type program starring John Reed 
King as master of ceremonies. It is 
broadcast Coast-to-Coast every Satur- 
day at 11:30 A.M. EST over the en- 
tire Columbia network of 147. sta 
tions. 

The other major CBS _ program 
featuring “Universal” ranges is “Sur- 
prise Party,” broadcast every Tues- 
day and Thursday at 4:30 P.M. EST 
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Aagain...Smartly — rig ttie an, Guaranteed 
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OR more than 40 years SECURITY has been famous for dependable perform- 
ance, lasting quality and outstanding appearance. Now, new SECURITY modcis 
are better than ever before! Laboratory research and advanced engineering bring 























T improvements . . . longer life, easier installation, greater efficiency, new and better 
materials, smarter design . . . that mean sales. Make certain your customers wili 
be satisfied customers. Look to SECURITY for leadership in automatic gas-fired 
and products .. . the SECURITY Deluxe Hot Water Heater, Gravity and Floor Furnace, 
of and Winter Air Conditioner. 
ark- 
eal: SECURITY MANUFACTURING COMPANY 
de- KANSAS CITY, MISSOURI 
out me —— - ae Saaee enn 
Age- ssc 
ab- 
‘|| DEALERS DISTRIBUTORS MANUFACTURERS 
ajor 
ge As New England's largest tubing and fittings house—with 25 years of experience 
ole- 


—we solicit your interest in our line of LP gas supplies and fittings. 
. To the manufacturer seeking warehouse wholesale distribution, we extend an 
invitation to contact us. Our catalogs will be ready soon. 


ring A. E. BORDEN CO. 


out- 














vide 142 High Street Boston 10, Mass. 
and A. E. Borden Co. Dealer [] Check 
uiz- 142 High Street Bulk Plant [1] One 
eed Boston 10, Mass. Manufacturer [] 
t 1s Dept. BP. Please send us your catalog. 
tur- 
en- 
sta- : - in ge as 
Name Title Company 
ram 
Sur- 
ues- Street address City Zone State 
EST 
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IT’S BUILT ESPECIALLY 
FOR BUTANE- PROPANE 


CORKEN'’S 


TRUCK PUMP 


—is now ready to go to work for 
you. Ready to unload delivery 
trucks into above or underground 
storage or into 100-pound cylin- 
ders. 


Corken’s Truck Pump has en- 
ough capacity to transfer from 
transports to storage ... en- 
ough differential pressure to fill 
bottles. 


Extremely sturdy ... takes up 
small space, being 1614” long, 
10” high and 10” wide... 
weighs 100 Ibs. Built to trans- 
fer millions of gallons of LP 
Gas without maintenance. 
Write, wire or phone for our 
illustrated folder. 


CORKEN'S 


_L P GAS EQUIPMENT DEPT. 


206 E. Grand Ave. 
OKLAHOMA CITY 2, OKLA: 
Tel. LD 765, 7-6517 























John Reed King (left), CBS announcer 
and master of ceremonies on “Give and 
Take” radio program, receives some sales 
pointers on the “Universal” gas range 
from Harold E. Jalass, Cribben and Sex- 
ton Co.’s assistant general sales manager. 


from Hollywood. This is also an audi- 
ence participation program. 

Cribben and Sexton Co., has ar- 
ranged for the winning contestant’s 
dealer to make the presentation and 
installation of the range. In this way, 
local as well as national publicity is 
obtained and the dealer is identified 
as the outlet for these ranges in the 
community. 


Al Rice Meets Death 
in Airplane Crash 


A. F. (Al) Rice, associated with 
Rheem Manufacturing Co. since early 
this year, was one of the passengers 
aboard the Los Angeles-bound air- 
plane which crashed in the mountains 
about 50 miles north of Los Angeles 
on Nov. 13. Rescue parties found no 
survivors. 

Mr. Rice has been associated with 
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The Right L.P.G. Tank For Every Occasion 


Made by Men Who “Know How” 
And Have the Facilities to Do the Job 


If it's a STORAGE TANK, TRANSPORT TANK, TRUCK TANK—or any 
other type of L.P. Gas Equipment, DELTA has it or can build it. 

Finest quality material, skilled master craftsmen, and modern precision 
designed equipment assure DELTA customers of the finest in L.P. Gas 
Equipment for transport or storage. 


3500 to 4200 galion TRANSPORT TANKS 
available for IMMEDIATE DELIVERY 


Our engineering department can solve your tank problems and 
invites your inquiry. 


Delta Tank Manufacturing Co., Inc. 


P. O. Box 1469 P. O, Box 1091 


Baton Rouge, La. Macon, Georgia 











DEARBORN 
WORLD'S FINEST... FARPEST 
LP.G. GAS HEATERS 


A complete line of Vented and Unvented Quality heaters. 
Their Ultra Smart Appearance, Outstanding L.P.G. Per- 
formance and many Exclusive Features create unprece- 
dented user enthusiasm. You are assured satisfied custom- 
- and decidedly lower service costs when you sell this 
ine line. 





FAMOUS HI-CROWN BURNER 
BLUE FLAME PILOT LIGHT 

Leading L.P.G. Distributors from coast to coast rate it 
ei the finest of all burners for Butane. It "performs" with- 

FEATURES THAT SELL _ out coaxing, constant cleaning or adjusting. Its quiet, 

odorless operation, great flexibility and reserve capacity 

A.G.A. Approval, Hi-Crown Burners, insures your customers being completely satisfied. 

Automatic Lighting, Syphonaire 

Chassis, and Air Insulated Cabinets D EA g a 0 z N 5 T 0 V E C 0. 

are features your customers want. Finer 

-Safer heaters, yet priced unbeliev- 1700 W. Commerce St. 3625 $. Grand Ave. 

ably LOW. Write for literature. DALLAS, TEXAS LOS ANGELES, CALIF. 
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@ Any type of flow, gas or liquid, slow 
or fast, shows up immediately on an SK 
Flow Indicator. The flapper or rotor as seen 
through the tempered glass viewing plate 
indicates without guesswork any fluid 
movement, even leakage, and check valve 
action of the flapper permits flow in one 
direction only. 


In the Butane-Propane service installation | 


above, two typical uses of SK flow indi- 
cators are shown. (1) Indicates the return 


of overflow gas or liquid to storage from | 
the separating tank. (2) Shows flow from 


the separating tank to the meter. 


SK flapper-type indicators in sizes from ¥2 
to 3 inches, rotary-type from ¥2 to Z inches 
inclusive, are supplied for use at pressures 
to 250 psi and temperatures to 250° F. 
Write for quotation giving pipe size and 
quantity. 


SCHUTTE & KOERTING CO. 
Manujacturing Engineers 


1148 Thompson Street Philadelphia 22, Pa. 





| the Pacific Coast gas industry for 


25 years in various capacities with 
utilities and manufacturers. He was 
manager of market development for 
Southern California Gas Co., Los 
Angeles, from June, 1937, to March, 
1940. During the war he served as a 
major with the army engineers. Upon 
his return to civilian life, he joined 
Rheem as Pacific Coast manager of 
appliance sales, the position he held 
at the time of his death. 


Florida Company Reduces Rates 
Fourth Time in Seven Years 
For the fourth time in seven years, 


West Florida Gas Co., Panama City, 
Fla., has announced a reduction in 


| rates ranging from 10 to 18% savings 


| for consumers. 


! 
| 





Announcement of the reduction ef- 
fective Nov. 1, was made by Mack 
Lewis, vice president and _ general 


| manager of the West Florida Gas 


Co., a firm which serves northwest 
Florida with offices in Panama City, 
Tallahassee, Port St. -Joe and Crest- 
view. 

Domestic users will benefit by a re- 
duction in rates, on a sliding scale ac- 
cording to consumption, up to 10 per- 
cent, said Mr. Lewis, while industrial 
users will be benefitted by a rate cut 
which can go as high as 18 per cent. 

Officers of the West Florida Gas 
Co. are A. M. Lewis, president and 
Mack Lewis, of this city; A. D. Law- 
son, secretary-treasurer of Port St. 
Joe. Frank Nelson is general sales 
manager for the firm and Henry 
Brown and O. L. Gibson head the 
installation and service department. 

The company, established in 1939, 
distributes liquefied petroleum ga 
and serves approximately 550 indus 
trial users and 3,500 domestic users 
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Manufacturers of: 
@ Butane-Propane carburetors and heat 
exchangers. 
@ Combination butane-gasoline carbu- 
retors. 
@ Units for trucks, tractors, oilfield 
and other stationary equipment. 


Century Gas Equipment Co. 


11188 Long Beach Blvd, Lynwood, Calif. 
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THURMADUKE 


MEANS CUSTOMER SATISFACTION 


Foods are more palatable when they are served 
at exactly the right temperature. You'll find 
that your customers appreciate this considera- 
tion. In addition YOU should appreciate the 
gas savings of over 70%—the reduced food 
waste—the new pilot light control of each in- 
dividual burner and its sanitation due to the 
fact that the THURMADUKE has no unsani- 
tary water pan. 


DUKE MANUFACTURING CO. staours 

















No. C. L.-80 Barber Burner 


BARBER svints: 

BURNERS 
We make many types of Burner Units to fit 
a wide range of gas appliances. Nearly 200 
appliance makers use Barber Burners. All 
Barber units correctly designed and equipped 
with proper jets to suit the appliance. Barber 
is the ONE burner which assures complete 
combustion on Butane-Propane or ANY OTHER 
gas. Appliance builders and fuel distributors 
give their customers better service, more 
economy, by advising the use of Barber- 
equipped appliances. Submit your burner 
problems to us. Complete Catalog on request. 


THE BARBER GAS BURNER CO. 
3704 Superior Ave. . Cleveland, Ohio 








ARGIL GAS BURNERS 


For Hot Water Heaters— 
Water and Coffee Urns— 
Steam Tables—Sterilizers 


Concentrates 
Produces Heat 


Infra-Red (OS on Vessel 
Rays ‘ 


Adjustable to your fixtures. 
SEND FOR BOOKLET 
Specify if for Butane or for Propane. 


Chicago Combustion Co. 
MANUFACTURERS 
DEPT. 5 455 WEST 45TH STREET 
a NEW YORK 19, N. Y. 
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